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ROOFING Q 


Not a spectacular flash . . . but 

certainly a mighty important 
one to home owners who want a de- 
pendable, long-life roof. 


Important also to dealers whose busi- 
ness future depends on the high quality 
of the materials they sell. 


We're talking about “Flash Point” 
...the temperature at which asphalt 
fumes will produce a momentary flash 


FLINTKOTE QUALITY 


A new $1,000,000 research labora- 
tory, part of a $16,000,000 plant 
expansion program will bring you 
even better Flintkote products. 


struction 


AMERICAN LUMBERMAN_ & 


Established 1873—Office of Publication, 


Flintkote Asbestos-Cement Shingles 
and Sidings are ideal for new con- 
... or for the economical 
modernization of existing homes. 


BUILDING 
139 North 
Office 


in the presence of an open flame. It is 
one means of indicating the suitability 
of asphalt for soofing products. 


Flash Point Determination is merely 
one of many scientific tests applied 
every day to the asphalts used in 
Flintkote roofing to assure highest qual- 
ity ... to satisfy home owners . . . help 
dealers sell more . . . enable applicators 
to do better jobs. 


Til. 


Clark Street, Chicago 2 
under the Act of March 3, 


at Chicago, Illinois, 


Flintkote Insulating Wool is easy 
to apply, light in weight, fire re- 
sistant, and won't mat or settle. 
Provides year-round home comfort. 


Entered as second-class matter 


1879. 
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The Flintkote Company, Building 
Materials Division, 30 Rockefeller 
Plaza, New York 20, N. Y. Offices in 
principal cities. 


FLINTKOTE 


BUILDING MATERIALS FOR MANY PURPOSES 


Flintkote Cold Process Built-up Roofs 
go on fast and economically, with- 
out fire hazard, when they‘re oP- 
plied by brush or spray equipment. 


Oct. 2, 1946 at the 
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THE AMERICAN LUMBERMAN & BUILDING PRODUCTS MERCHANDISER PLATFORM 


1—Organization of an integrated and articulate construction industry which will 
provide more and better building products to consumers at lower real costs with fair 
wages and profits to all who serve in the industry. 

2—Coordination of all production, marketing, research and professional activities 
concerned with the development, sale, and delivery to the consumer of building 
products—including the functions of the manufacturer, wholesaler, retailer, architect, 
realtor, contractor, mechanic, financier, association official and public servant. 

3—Identification of the building products merchant as central headquarters for the 
industry's consumer selling activities in the local community. 

4—Perpetuation of the free enterprise system as the basis of a more abundant and 
meaningful life for all. 

5—Informative, educational and merchandising-minded journalism and service 
toward these ends. 


The Editors 
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HOME BUILDING SERVICE 
Scores of derigus and blueprints... 


The Weyerhaeuser 4-Square Home Building Service is designed to help the 
lumber dealer further strengthen his position in the home field. 


Scores of modern home designs make this Home Building Service a stimulat- 
ing source of ideas for today’s home planners. Advanced architectural design is 
coupled with tested structural practices prescribed by Weyerhaeuser engineers. As 


a result, these houses combine beauty, utility, economy, livability, and the enduring 
value of sound construction. 


Each month a new design is added to the Service. Each month full-colored illus- 
trations, descriptive folders, blueprints, and posters are supplied to lumber dealers. 
Thus, the ever-growing Weyerhaeuser 4-Square Home Building Service is always 
abreast or ahead of new developments. Offering a wealth of designs and ideas, the 


Service helps builders, owners, retail lumber dealers to plan their homes together. 





NEE URDTINOE 
EACH MONTH THESE WEYERHAEUSER BUILDING SERVICES ARE ADVERTISED 


IN NATIONAL SHELTER MAGAZINES AND LEADING STATE FARM PAPERS 
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PRICE CONTROLS LIFTED ON LUMBER and building materials 


by President Truman. The President's decision to abandon price 
curbs started a wave of optimistic comment. For details of industry- 
wide reaction, see story on page 35. 


CONFUSION WAS WIDESPREAD throughout the industry. 


Reason: with price lid on materials off, builders wondered how 
Wyatt expected to keep $10,000 ceiling on new homes and $80 
ceiling on rental units. 


AUGUST LUMBER PRODUCTION INCREASED SIX PERCENT 


over July, the Department of Commerce reported. The August out- 
put of 3,451,000,000 topped the corresponding month last year by 
27 percent. 


BIG ASBESTOS SHORTAGE faces this country. Demand ex- 


ceeds world output by 50 percent, a survey by Asbestos Magazine 
revealed. Production is not expected to catch up with demand in 
1947 or 1948. 


DRIVE TO ELIMINATE RENT CONTROLS may be expected 


when the 80th Congress convenes. If the effort is unsuccessful, 
real estate operators will attempt to boost rents at least 15 percent. 


CHARGING FAVORITISM TO PREFABRICATORS, Arthur E. 


Fossier, president of the Chicago Metropolitan Home Builders Asso- 
ciation, accused the government of going overboard on the prefab 
issue by risking taxpayers’ money on a product that has yet to 
win wide public acceptance. 


CEMENT SHORTAGE SET BACK HOME BUILDING in the Chi- 


cago area. Box car shortage, abnormal demand for cement from 
farmers and the failure of cement companies to obtain repairs and 
new equipment were blamed for cement scarcity which has held 
up work on approximately 500 homes. 


GOVERNMENT HOARDING OF BUILDING MATERIALS is seri- 


ous enough to require congressional investigation, according to 
Joseph E. Merrion, large Chicago builder and former president of 
the National Association of Home Builders. The American Legion's 
housing committee claims enough materials are stored in midwest- 
ern government warehouses to complete all unfinished homes in 
the area. 


NEW CONSTRUCTION DECLINED IN OCTOBER, says the De- 


partment of Commerce. The government reported 1 billion, 36 mil- 
lion dollars in new construction, a decrease of 36 million under the 
September output and 39 million under the August peak. 


PRIVATE CONSTRUCTION DROPPED OFF 22 million dollars 


irom the September level to a figure of 785 million in October. 
Public construction declined 14 million to 251 million. Total con- 
struction exceeded October, 1945 by 144 percent. 


FIGHT OVER BOX CAR STEEL by two government agencies 


endangered the allocation of steel for repair of nearly 75,000 freight 
cars. The Reconstruction Finance Corporation refused to support 
the Office of Defense Transportation for loan to build 50,000 box 
cars. ODT joined railroads in demanding action from CPA for more 
steel. Loadings highest in 16 years, but fewer cars fit for service 
than before the war. 

U. S. IS IMPORTING PREFAB COTTAGES from Sweden, which 


reports it can ship 1,000 to 1,400 here before the end of the year. 
Incidentally, U. S. prefab shipments for first nine months this year 
estimated at 25,000 in contrast to the 200,000 goal set by NHA for 


the year. Largest producing states are California, New Jersey and 
Ohio. 
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BARTER SYSTEM 


Milwaukee builders exchange 
materials to complete homes 


ONE way to finish homes, Mil- 
waukee building contractors de- 
cided, is to swap materials and 
labor. With 1,460 half-completed 
veterans’ homes in the city, some- 
thing had to be done. 

The Milwaukee Builders Associa- 
tion named a committee of 14 mem- 
bers to channel available materials 
and manpower. H. P. McDermott, 
manager of the mortgage loan divi- 
sion of the Wisconsin Retail Lum- 
bermens Association, was named 
chairman. 

At the first session, one builder 
asked for and received four inside 
doors; another builder bartered 
some nails for some flooring; one 
contractor received some _ badly 
needed exterior paint in exchange 
for some inside paint. 

Requests and offers of associa- 
tion members will be filed at an in- 
formation center set up for that 
purpose. 


PRODUCTION 


Most building items showing 
decided improvement over 1945 


LUMBER showed the greatest 
production gain among building 
materials for the month of August, 
the Department of Commerce re- 
ported. For the fourth consecutive 
month production exceeded 3 billion 
board feet. 

August lumber production was 
3,451,000,000 board feet, exceeding 
that of the corresponding month 
last year by 27 percent and July by 
six percent. 

The following production break- 
down of key construction materials 
was offered by the department’s 
construction division: 


HARDWOOD FLOORING—Atu- 
gust production was 35,960,000 
board feet, a 12 percent increase 
from July. Shipments aggregated 
27,859,000 board feet; unfilled or- 
ders, 36,205,000 board feet and 
stocks, 6,684,000 board feet. Pro- 
duction. totaled 177,822,000 board 
feet in the first eight months. This 
compared with 150,027,000 board 
feet in the same period in 1945. 
Production still far short of re- 
quirements. 


SOFTWOOD PLYWOOD—Au- 
gust production was 124,908,000 
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board feet, up 25 percent from July, 
10 percent from August, 1945. Pro- 
duction in the first eight months 
was 908,424,000 board feet, off 
three percent from the correspond- 
ing 1945 period. August shipments 
were 122,483,000 board feet, up 28 
percent from July. Mill stocks at 
the end of the month aggregated 
33,783,000 board feet. 


RED CEDAR SHINGLES—Au- 


gust production was 322,802 squares 
of shingles and shakes, highest 
since the end of the war and 35 
per cent above July output. 


CLAY PRODUCTS — August 
production of the three major clay 
products—unglazed brick, unglazed 
structural clay tile and vitrefied 
clay sewer pipe—returned to pre- 
war levels of production. In each 
case August production was greater 
than July. Brick production was 
19 percent higher than the average 
monthly output in 1941; structural 
clay tile was about 35 percent high- 











Ponderosa Pine at Its Best 





Even though we don’t have the lumber right now to book 
any new customers, we nevertheless are anxious to have 
the good will of all buyers — and to keep them informed 
about the fine quality of our products. We know that 
sooner or later supply will catch up with demand — and 
we'll be anxious to serve you with our 


Yard and Shed Stock, Mouldings 
Factory Lumber, Industrial Items 


MEMBER PONDEROSA PINE WOODWORK 


Alexander-Yawkey Lumber Co. 


Members Western Pine Associatior 





Prineville, Oregon 
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er than the monthly average ip 
1941 and vitrefied clay sewer pipe 
production was 33 percent higher 
than the average output in 1939, 


UNGLAZED BRICK — August 
production totaled 504,008,000 thou- 
sand brick, the highest since Octo- 
ber, 1941. Stocks at the end of 
August were the highest since 
March, 19465. 


UNGLAZED STRUCTURAL 
CLAY TILE—August production 
was 126,582 tons and 745,000 tons 
for the first eight months of 1946. 
Stocks of 58,786 tons at the end of 
August were the highest since Sep- 
tember, 1945. 


VITREFIED CLAY SEWER 
PIPE — August production was 
109,082 tons, and for the first eight 
months of 1946 totaled 658,000 tons, 
57 percent greater than for the first 
eight months of 1945. 


PORTLAND CEMENT—August 
production was 16,213,000 barrels, 
five percent above July, 63 percent 
above August, 1945. Stocks at the 
end of August, 1946 were 9,322,000 
barrels. 


ASPHALT ROOFING MATERI- 
ALS — August shipments. were 
6,892,000 squares, seven percent 
greater than for July; 26 percent 
higher than for August, 1945 and 
24 percent greater than the 1945 
monthly average. 


L-359 


Sawmill operators told where 
and to whom they can sell 


SAWMILL operations are fur- 
ther restricted by CPA Order 
L-359, effective Nov. 1, 1946, which 
stipulates where and to whom oper- 
ators may sell lumber, hardwood 
flooring and millwork. 

The order applies to all sawmills, 
lumber suppliers, manufacturers of 
millwork, hardwood flooring and 
house trailers; prefabricators and 
builders and other consumers who 
have been assigned priorities assist- 
ance. 

Under the order, CPA is given au- 
thority to issue directives requiring 
sawmills, millwork manufacturers, 
cut-stock manufacturers or hard- 
wood flooring manufacturers or dis- 
tributors “to set aside specific quan- 
tities or percentages of production 
or shipment for persons placing cer- 
tified or rated orders. CPA may 
also allocate production or ship- 
ment to specified persons for speci- 
fied uses and may direct how and in 
what quantities deliveries to speci- 
fied persons or uses may be made. 

“It may also direct distribution 
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ime Is Running Out! 





WX E’VE been making quality lumber a long 
time... for more than half a century. There 
has been good reason to do so, because, until 
a few years ago, we could buy or grow timber 
for the purpose of selling timber products at 
a profit in the open, competitive market. 


The largest segment of that market was for 
home building, which the soft wood industry 
easily supplied with enough lumber to build 
OVER ONE MILLION HOMES EACH YEAR. 
During that stimulating era when America’s 
demand for homes could be satisfied in the 
American way, no one ever heard of an “ex- 
pediter,” an HH Priority, OPA, Black Market, 
or a score of other regimentation evils that now 
beset us and which are depriving the people of 
new homes. 


In a recent public address, Mrs. Eleanor Roose- 
velt said, “It has been a long fight to put control 
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,.. the only way to reduce the high cost 
of living is for everyone to take off his 
coat, and do a reasonable day’s work.” 














of our economic system in the hands of the 
Government where it can be administered in 
the interest of the people as a whole.” 


Our answer to her objective statement is that, 
unless the new Congress promptly abolishes all 
repressive Government controls, Mrs. Roose- 
velt’s socialistic assertion must be accepted 
as devastating proof that individual rights 
under Free Enterprise in America are gone 
and that the nation’s business has been put in 
a permanent Federal straight-jacket. 


If you agree and, with us, refuse to take it lying 
down, tell your Washington representatives 
what to do about it in no uncertain terms... 
NOW, while they’re still home where you can 
look them in the eye. 


FROST LUMBER INDUSTRIES, Inc. 
SHREVEPORT, LA. 
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to particular areas and may direct 
or prohibit the production by any 
persons of particular items of lum- 
ber, millwork, cut-stock or hard- 
wood flooring.” 


HOME REPAIRS 
Record sums are now being 
spent for modernization work 
THE tremendous amount of re- 
pair, reconditioning and modern- 
ization of homes that is going on 
throughout the country is indicated 





by figures just released by the 
United States Savings and Loan 
League. 

For the first eight months of this 
year $50,401,000 was borrowed for 
this purpose from savings associa- 
tions and cooperative banks, the 
largest amount of credit extended 
in a like period since 1929. 

Repair and modernization activ- 
ity in 1946 is running twice as large 
as in 1945 and two and a half times 
that of the first eight months of 
1944. League records were broken 
for a single month in August when 
$8,841,000 was disbursed for home 


reconditioning. 














FISHING, like the lumber 
business, calls for a lot of optimism, 
persistence and patience. 


Kirby has been outstanding in opt- 
imism, as is evidenced by the ac- 
cumulation of timber lands back in 
those bygone years when choice 
stands of timber were available, but 
few were optimistic enough to invest 
for a lumber future. 


Kirby has been persistent, which ex- 


KIRBY 


Yellow Pine 














plains continued efforts at reforesta- 
tion year after year, until the position 
now held in that respect is enviable. 


Kirby exemplifies patience, as do 
so many other Southern pine opera- 
tors who produce lumber with Job- 
like fortitude notwithstanding every 
type of regulation and every possible 
discouragement ... and Kirby distrib- 
utes that lumber under ethical prin- 
ciples of fair dealing and impartiality. 


LUMBER 
CORPORATION 


Southern Hardwoods 


"A Wood for Every Purpose’ 


KIRBY BUILDING 


HOUSTON, TEXAS 
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GI HOME LOANS 


VA reports 14,000 ex-Gls 
file applications weekly 


BACKED by government guaran- 
tees under the GI Bill of Rights, 
more than 386,700 veterans have 
financed home loans totaling 2 bj]. 
lion 60 million dollars, according to 
a report released by the Veterans 
Administration. 

Foreclosures, said the report, 
have resulted in claims against the 
government totaling $56,400. More 
than 2,200 loans have been repaid, 
relieving the government of $3.- 
860,000 in guarantee commitments. 

Officials said an average of more 
than 14,000 veterans weekly are ob- 
taining guaranteed home loans val- 
ued in excess of $75,000,000, nearly 
half of which are guaranteed or in- 
sured by the Veterans Administra- 
tion. 


Farm loans approved for guar- 
anty as of Oct. 4 total 14,331 with a 
face value of $51,413,772 of which 
VA guaranteed $24,122,952; busi- 
ness loans approved as of the same 
date numbered 36,510 with guar- 
antees of $44,722,345 and _ total 
principal of $112,136,695. 


CHAIN STORES 


First to offer prefab houses, 
architect's services opened 


FIRST in a series of chain stores 
to specialize in the sale of major 
and small appliances, radios and 
prefabricated houses has_ been 
opened in New York City by A. 
Schwebel, president of the Amer- 
ican Lumber company, which will 
manufacture the prefabs. 

Prospective purchasers will have 
the architects and draftsmen facili- 
ties of the lumber company at their 
disposal in New York City. Pri- 
mary purpose of this setup is to 
sell the houses and appliances as a 
package so the entire purchase can 
be handled by one mortgage. 


NON-FARM MORTGAGES UP 


September mortgage activity 
is seven percent under July 


MORTGAGE financing activity 
throughout the country in Septem- 
ber declined seven percent from the 
previous monthly peak reached in 
August, the Federal Home Loan 
Bank Administration reported to- 
day. 

However, the total of $929,000.- 
000 of non-farm mortgages re- 
corded represented a rise of 5) 
percent over September 1945. 

With the exception of insurance 
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America’s Homes Need 
Precision Built Doors... 


Wheeler Osgood engineering research has developed, for 
the urgent housing needs of the nation, the precision built 
Tru-Sized Door. 


The amazing, new Tru-Sized Door comes to the job sized 
and squared perfectly true, resin prime coated and machined 
for standard lock and hinges—ready for immediate installa- 
tion! A “natural” for speedy, efficient construction—Ameri- 
ca’s precision built door. 





Laminex Plastic Faced Plywood 
















Wheeler Osgood is doing its level 
best to produce many of the products 
so vitally needed for American homes. 
One of these is Laminex Plastic Faced 
Plywood—a versatile new material of 
almost unlimited uses in farm, home 
and industrial construction. It has the 
strength and flexibility of plywood 
and the permanence and hard surface 
of plastic. A product of Wheeler Os- 
good Research. 






THE WHEELER, OSGOOD COMPANY 
Plants aud General Office: Tacoma l, Washington 


NEW YORK OFFICE... . . 1326 Empire State Building, New York 1, New York . . . Phone: Penn. 6-2954 


CHICAGO OFFICE... .. . 134 So. LaSalle Street, Chicago 3, Illinois... ..... Phone: State 5335-6-7 
SAN FRANCISCO OFFICE. . 3045 19th Street, San Francisco, California ....... Phone: Valencia 2241 





LOS ANGELES OFFICE... P.O. Box 7685 Del Valle Station, Los Angeles 15, Calif., Phone: Vandike 6326 
ay Vee). 7 ne) 2 3 | 6 sa . 1216 St. Paul Avenue, Tacoma 1, Washington ........ Phone: Main 8101 
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companies, which represented a 
two percent increase, all types of 
lenders experienced a decline in vol- 
ume from August to September. 
Compared with September of last 
year, mutual savings banks, com- 
mercial banks and insurance com- 
panies reported a rise in September 
of more than 150 percent. 

For the first nine months of 1946, 


mortgage financing activity totaled 
about $7,700,000,000 or 93 percent 
higher than for the same period in 
1945. 


COMING CONVENTIONS 


Dec. 2 & 3—Southern Sash & Door 
Jobbers Association, New Or- 
leans, Hotel Roosevelt. 


Dec. 4—Northwestern Hardwood 
Lumbermen’s Association, Dyck- 
man Hotel, Minneapolis, Minn. 


Dec. 6—Washington State For- 
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No more fussing with bolts 
and gadgets ...no more 
rehandling and re-adjusting 
for true, accurate mitres. 


Just press the convenient 
finger tip control key for quick 
adjustment to any standard 
angle of right or left mitre. 

Mitre Matic is a winner in 
profits because this appealing 
mitre unit will move fast from 
your stock at a good profit on 
each for you! 


Order Mitre Matic from your 
jobber. If he does not carry, 
write: 


McGrath-St. Paul Co. 
LEAL EES 


V One hand operation. 
JV Change cutting angle without 


V Self-indexing for 9, 22.5, 30, 


V Positive lock provided for all 






releasing saw or work. 


36, and 45 degree cutting 
angles in both directions. 


other angles. 


Light, weight 7 lIbs., easily 
handled. Constructed of alu- 
minum, with high grade, tool 
steel wearing surfaces. 


RETAIL PRICE $] 49S 






ee2 €. FIFtin S.. 
ST. PAUL 1, MINN. 





SILVER LAKE SASH CORD 


poe EN DABCE QUALITY 


‘ai 


PACKED IN CARTONS 


SILVER LAKE’ 


SOM BRAIDED © 


SASHCORD 


LOWER PRICED GRADES: EDDYSTONE -PELHAM- NUCORD. BENGAL 


SILVER LAKE CO. 


MILLS-CHATTAHOOCHEE, GA. 
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SALES--99 CHAUNCY ST., BOSTON 


Jan. 27-29—Northeastern 





estry Conference, Auditorium, 
Seattle Chamber of Commerce, 


Dec. 7—Massachusetts Retail Lum- 
ber Dealer’s Association, Hote] 
Copley Plaza, Boston. 


Dec. 12-14—Western Forestry and 
Conservation Association, Mult- 
nomah Hotel, Portland, Ore. 


Jan. 13-15—Middle Atlantic Lum- 
bermens' Association, Atlantic 
City, Claridge hotel, no exhibits, 


Jan. 13-15—Kentucky Retail Lum- 
ber Dealers Association, Louis- 
ville, Brown hotel, exhibits. 


| Jan. 14-16—Northwestern Lum- 


bermens Association, Minneapolis 
Auditorium, Minneapolis,  ex- 
hibits. 


Jan. 22-23—Carolina Lumber & 
Building Supply Association, 
Charlotte, Hotel Charlotte, ex- 
hibits. 


Jan. 22-24—Southwestern Lumber- 
mens Association, Kansas City, 
Auditorium, exhibits. 


Retail 
Lumbermens Association, New 
York City, Hotel Pennsylvania, 
exhibits. 


Jan. 27-29—Nebraska Lumber Mer- 
chants’ Association, Omaha, Au- 
ditorium, exhibits. 


Jan. 28-30—Nebraska Lumber Mer- 
chants Association, Omaha, Au- 
ditorium, exhibits. 


Jan. 28-30—Ohio Association of 
Retail Lumber Dealers, Colum- 
bus, Deshler-Wallick hotel, exhib- 
its. 


Feb. 2-4—Tennessee Lumber, Mill- 
work & Supply Dealers, Memphis, 
Peabody Hotel, exhibits. 


Feb. 2-4—West Virginia Lumber 
Supply Dealers Association, 
Charleston, Daniel Boone hotel, 
exhibits. 


Feb. 4-6—Michigan Retail Lumber 
Dealers Association, Grand Rap- 
ids, Pantlind hotel, exhibits. 


Feb. 5-6—Lumber Dealers Associa- 
tion of Western Pennsylvania, 
Fort Pitt Hotel, Pittsburgh, ex- 
hibits. 


Feb. 9-11—West Virginia Lumber 
Supply Dealers Association, 
Huntington, no exhibits. 


Feb. 10-11—Mountain States Lum- 
ber Dealers Association, Denver, 
Shirley-Savoy hotel, no exhibits. 

Feb. 10-12—Illinois Lumber & Ma- 
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Douglas Fir 
DOORS 








THE NATIONAL ASSOCIATION OF 
FIR DOOR MANUFACTURERS 


Tacoma 2, Washington 


DOUGLAS FIR DOORS 
ARE A “HOUSING ESSENTIAL” 


that’s why the supply situation 
is temporarily critical 


TODAY’S greatest need is 
for veteran housing — and 
Douglas fir doors must be 
channeled to meet that 
need. 


This fact — plus the severe 
shortage of shop lumber 
from which stock doors are 
made — has naturally cre- 
ated a critical supply situa- 
tion for general building 
uses. 
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But once present difficul- 
ties are overcome, Douglas 
fir doors will again be avail- 
able, in ever-increasing 
numbers. They’ll be better 
doors in every way — dur- 
able, attractive, made to 
exacting standards by mod- 
ern precision methods. 

Study the features outlined 
below — features which 
assure the biggest stock 


door values in a decade! 
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Western Wholesalers 
Still Working Under 
Supply Handicaps 


Your Western Wholesalers regret 
that it is still not possible for them 
to add new customers. While 
they are exercising every effort to 
increase the flow of lumber to 
their customers, there still isn't 
enough lumber to go around. De- 
mand continues at unprecedented 
levels. 


Depend on it — as soon as more 
lumber is available, your West- 
ern Wholesalers will be anxious 
to get back onto their old accus- 
tomed basis where they can again 
serve all comers—like they used 
to do. In the meantime they beg 
your indulgence. 





MAUK SEATTLE LUMBER COMPANY 
SEATTLE, WASH. 
HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 


CARL SODERBERG 
LUMBER COMPANY ‘illc,” re) 


Manufacturers and Wholesalers Washington 


Morrill & Sturgeon 
Lumber Co. te and ee 
Yeon Bidg., Portland, Ore. 


WALES LUMBER COMPANY 


Old National Bank Building 
SPOKANE - - - WASHINGTON 





(Sawmill: 
Pine Products 















564 Market St., San Sennaiees 4, Cal. 









NEWS aed TRENDS 





terial Dealers Association, Chi- 
cago, Sherman hotel, exhibits. 


Feb. 18-20—Wisconsin Retail Lum- 
bermen’s Association, Milwaukee, 
Auditorium, exhibits. 


Feb. 18-20—Western Retail Lum- 
bermens Association, Portland, 
Multnomah hotel, exhibits. 


Feb. 19-20— Mississippi Retail 
Lumber Dealers Association, 
Jackson, Heidelburg hotel, exhib- 
its. 


Feb. 20-21— Virginia Building 
Material Association, Richmond 
(?), John Marshall hotel, exhib- 
its. 


Feb. 23-27—National Association of 
Home Builders, Chicago, Stevens 
Hotel, exhibits. 


Mar. 5-7—Intermountain Lumber 
Dealers Association, Salt Lake 
City, Utah hotel, no exhibits. 


Mar. 5-7—Iowa Retail Lumbermens 
Association, Des Moines, Coli- 
seum and Savory hotel, exhibits. 


Mar. 10-12—Lumbermen’s Associa- 
tion of Texas, Galveston, Munici- 
pal Pier, exhibits. 


Mar. 11-13 — Indiana Lumber & 
Builders Supply Association, In- 
dianapolis, Murat Temple, ex. 
hibits. 


Mar. 17-19—Ontario Retail Lumber 
Dealers Association, Toronto, 
Royal York Hotel, exhibit. 


Mar. 19-20— Louisiana Building 
Material Dealers Association, 
New Orleans, Jung hotel exhib- 
its. 


Mar. 19-20—New Jersey Lumber- 
men’s Association, Atlantic City, 
Traymore hotel, no exhibits. 


Mar. 26-27—South Dakota Retail 
Lumbermen’s Association, Sioux 
Falls. 


Mar. 27-28 — Florida Lumber & 
Millwork Association, Hillsboro 
Hotel, Tampa, exhibits. 


No announcement received from 
the following associations: South- 
ern California Retail Lumber Asso- 
ciation; Montana Retail Lumber- 
mens Association; Arizona Retail 
& Builders Supply Association and 
Lumber and Supply Dealers Coun- 
cil, Georgia. 














NO 


“You must realize it was very dark last night.” 


\ feo 
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WHENCE INDUSTRY-ENGINEERED 
HOUSES? 


If we accept the premises (a) that the comparatively high 
cost of new houses is caused by the failure to substitute 
machine labor in part for human labor along the production 
and distribution chain between raw materials and the con- 
struction site, and (b) that important savings can be had 
through better engineering of production, transportation, 
warehousing, assembly, fabrication, installation, construction, 
erection, and delivery processes; it is important to determine 
what factor or factors will engineer these cost savings. 

Seven Agencies might tackle the job: 


1. Government. This is mentioned first because the 
Wagner-Ellender-Taft bill, delayed but not yet defeated, is 
obliquely aimed at the problem. Also because industry has 
a habit of dumping difficult problems in the lap of govern- 
ment. However, all experience to date in government pro- 
duction of housing indicates that bureaucratic administration 
would add to the cost of new homes rather than reduce it. 

It is probable that the government will be unable to re- 
duce the hand labor in constructing houses importantly or 
increase materially the efficiency of production or distribu- 
tion—and administration costs will go up instead of down. 

About all the government can do is to spread the ex- 
cessive cost of government housing over the entire tax pay- 
ing citizenry instead of assessing the man who buys or 
rents the new house. 

And yet if the light construction industry defaults in organ- 
izing to whip this problem, it is highly probable the country 
in its desperation will demand governmental action. 


2. A Private Corporation—could be set up independent 
of the existing producers and distributors in the industry 
which would design and engineer both new homes and a 
distribution pattern. 

Because of the tremendous capital requirements involved 
in not only developing the product but establishing its dis- 
tribution, this is the least probable of the various ways to 
meet the issue. 


3. An Individual Manufacturer. Any one of the nationally 
distributing manufacturers of housing materials or equipment 
could engineer an annual “line” of low cost homes to be 
marketed through his dealers—in fact several sporadic at- 
tempts have been made by leading manufacturers in the 
past—sometimes blocked by the determined opposition of 
professionals in the industry. 

major economic difficulty involved in such an attempt 


) by a single manufacturer is the fact that no one company in 


America produces as much as one percent of the total ma- 
terials and equipment in the country’s yearly supply of 


i new homes. 


4. A Group of Non-Competitive Manufacturers. Such a 
group made up of one nationally distributing manufacturer 
In each of the important classifications of materials and 
€quipment used in new home construction could, without 


question, engineer a line of homes with important savings. 


But this plan would run afoul of distribution realities in 
the matter of franchised distributors of certain manufacturers 
in the group having strong attachments to other manufactur- 
€ts competitive with the group. 


5S. The Entire Industry Could Unite to Tackle the Job. 
A structure like the Construction Industry Advisory Council 
of the U. S. Chamber of Commerce might be the vehicle. 


This council is made up of representatives of the 100 or 


dy, 
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more national organizations in the field of Housing and 
Construction. 


But this method would involve the reconciliation of the 
viewpoints of such diverse groups as architects, realtors, 
bankers, building and loan groups, contractors, manufac- 
turers and over twenty classifications of wholesalers and 
retailers. 


Experience indicates that it would be a difficult if not 
impossible task to implement such a program through this 
medium. 


At this point it is probable that two factors and only two 
have the economic background for a successful solution of 
the problem—they are the factors who have heavy invest- 
ments in plants, machinery, inventories and facilities for the 
physical production and distribution of the product, viz.: the 
manufacturers and dealers in the industry. 


There remain two ways that these groups could take 
action. 


6. By the Initiative of Nationally Organized Manufacturers. 
The Producers’ Council, Inc. or a similar organized manu- 
facturers group could raise the necessary capital to launch 
a “line” of industry-engineered homes. 


At some point in the marketing process it would be highly 
desirable, if not absolutely necessary, to enter into a closely 
knit arrangement with distributors in which the management 
and control of the program would be shared. 


7. By the Initiative of the Organized Lumber and Building 
Material Dealers. The National Retail Lumber Dealers Asso- 
ciation could set up the necessary capital structure to bring 
an annual “line” of industry-engineered homes into reality— 
but here again it would seem highly desirable to share the 
management of the project with the producers of the mate- 
rials and equipment. 


In conclusion, it is apparent that a partnership structure of 
nationally organized dealers and manufacturers could most 
effectively meet the challenge of producing and delivering 
Quality Homes at Competitive Prices to the American People. 


The Manufacturer-Dealer Coordinating Committee of the 
Producers’ Council and the National Retail Lumber Dealers 
Association have studied the problem for more than a year 
and have concluded that the most effective way is for the 
manufacturers and dealers in their national associations to 
unite on this problem. It is to be hoped that this proposal 
will be implemented in the near future. If not, it should be 
evident to everyone concerned that the government must 
and will tackle the problem because the people will no 
longer be denied the application of engineered production 
to the field of housing. 

With Senator Taft currently and vigorously advocating 
the Wagner-Ellender-Taft bill (see Modern Industry October 
15 issue) and stating that the government must house the 
lowest income group (20 percent) of our families—the time 
for saving a free construction industry is running out. 


Editor 
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Light Construction Industry Welcomes 
Return of Free Enterprise 


Leaders predict equitable prices once market adjusts 
itself; increased production of materials anticipated. 


ONTROLS ARE OFF and free 
enterprise is back. 

President Truman’s decision to 
abolish all controls over wages and 
prices—except those on_ rents, 
sugar and rice—was good news for 
the biggest mill operator and the 
smallest building products mer- 
chant. 

After five years, two months and 
four days of lumber price control, 
the industry was free to let supply 
and demand rule. 

“There is no virtue in control for 
control’s sake,” said the President, 
admitting that “price control has 
lost the popular support needed to 
make it work.” ~ 


LOOKING AHEAD 

WHAT next? was the question 
retailers were asking. There were 
plenty of predictions, but the over- 
all picture was still unclear. 

Expediter Wilson Wyatt said 
NHA would keep controls on fin- 
ished homes for sale and rent; gov- 
ernment subsidies on building ma- 
terials would be continued, also the 
guaranteed market for prefabri- 
cated homes. 

Lumber industry spokesmen were 
convinced that these controls must 
fall soon under the gathering mo- 
mentum of a free economy. Build- 
ers said they failed to see how the 
400 million dollar subsidy program 
to increase production of materials 
can be justified now that manufac- 
turers are free to price their prod- 
ucts to insure profits. 

The President admitted that the 
lifting of ceilings on building ma- 
terials would “obviously necessitate 
a change in the approach to some 
of the problems of the housing pro- 
gram.” At press time Expediter 
Wyatt was trying to figure out how 
much of his housing program he 
could salvage. 


PERIOD OF ADJUSTMENT 
SPOKESMEN for the manufac- 
turers of building products were 
agreed that the next few months 
will be a period of adjustment. 
Prices on some hard-to-get items 
like flooring, sheathing and siding 


may soar temporarily, but competi- 
tion is expected to bring prices 
down after a brief flurry. 

Dealers readily agreed that price 
increases are justified on certain 
items, sizes and grades of lumber 
to bring these items into the home 
building market. For the first time 
in years a balanced stock of hous- 
ing construction items may be ex- 
pected. 

The black market; the curse of 
the legitimate dealer throughout 
the control period, was dead. But 
distribution problems were not 
solved as easily. Lifting price con- 
trols did not automatically abolish 
the new government-encouraged re- 
tail outlets. 

A steady increase in the produc- 
tion of building materials was pre- 
dicted by spokesmen for manufac- 
turers, who hinged their predic- 
tions on what labor will do. De- 
control came too late, it was felt, to 
increase production substantially in 
1946. 

Roy A. Shipley, president of the 
Structural Clay Products Insti- 
tute, national association of brick 
and tile manufacturers, said prices 
of brick and tile for the most part 
will not rise above the ceiling prices 
effective at the time of decontrol. 

“Except where pending wage ad- 
justments result in increased manu- 
facturing costs, prices of both brick 
and tile will decline as production 
increases,” Shipley said. 

Similar pledges came from manu- 
facturers of millwork who promised 
to “hold the line” unless there is a 
sustained and general, rather than 
temporary increase in the cost of 
raw materials and other elements. 

“When the availability of pine 
shop lumber increases, our produc- 
tion will go up immediately,” said 
O. C. Lance, secretary-manager, 
National Door Manufacturers’ as- 
sociation. 


LEADERS MAKE PREDICTIONS 
WHAT the lifting of controls 
will mean to the light construction 
industry was predicted by leaders 
in the field in exclusive statements 
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to the AMERICAN LUMBERMAN & 
BUILDING PRODUCTS MERCHANDISER. 

Speaking for the Producers’ 
Council, Tyler S. Rogers, its new 
president, said: 

“Decontrol will result in prompt 
readjustment of prices retarding 
the flow of low-cost goods resulting 
in some necessary increases to meet 
higher wage rates and lower labor 
productivity. 

“The general efféct will bring 
competition into full play, resulting 
in early balance of materials prices 
and actual lowering of several basic 
lines now in ample production. 

“By the middle of 1947 materials 
prices should be stabilized, delivery 
substantially improved and building 
costs reduced by eliminating delays, 
black markets and substitutions.” 


DOUGLAS WHITLOCK’S COMMENT 


AS SPOKESMAN for the Build- 
ing Products Institute, a new re- 
search organization representing 
200 companies and associations en- 
gaged in the manufacture of build- 
ing materials, Chairman Douglas 
Whitlock commented as follows: 

“The removal of price controls 
over building products means sharp, 
steady increase in materials produc- 
tion, but does not solve distribution 
problems which is holding back the 
construction of veterans’ homes. 

“Unless production is delayed by 
strikes affecting the output of ma- 
terials or raw materials from which 
they are made, there should be 
enough products next year to per- 
mit all new housing and other con- 
struction that can be gotten under 
way. 

“However, builders and contrac- 
tors won’t be able to utilize all 
available materials unless cumber- 
some and unnecessary controls over 
building are removed. In view of 
huge volume of materials. forthcom- 
ing in absence of price controls, it 
should not be necessary to retain 
any control over nonhousing. 

“There should be enough materi- 
als to build 1,200,000 dwelling units 
next year. If that demand materi- 
alizes, plus $8,500,000,000 of non- 
housing, plus $6,000,000,000 main- 
tenance, that is all the nonhousing 
construction likely to be started 
during year. 

“However, if there is fear there 


\ 
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is not enough materials for all con- 
struction requirements or, if tem- 
porary shortages of housing materi- 
als develop in any locality, com- 
munity leaders, veterans’ groups, 
public officials and building indus- 
try representatives can adopt plans 
limiting nonhousing.” 


NLMA STATEMENT 


R. A. COLGAN JR., executive 
vice president, National Lumber 
Manufacturers association, said: 

“T believe there will be a period 
of readjustment during which mod- 
erate overall increases may be ex- 
pected. The solution of the prob- 
lem of shortages of individual 
items, impossible under OPA with 
the establishment of arbitrary and 
unrealistic differentials between 
item prices, may be expected at an 
early date with the restoration of 
natural relationships of prices. The 
breaking of the black market and 
the correction of the problems of 
maldistribution and increased pro- 
duction should be helpful in achiev- 
ing a lower price on lumber to the 
consumer in the near future. 

“These readjustments should not 
require more than 60-90 days after 
which the so-called ‘lumber prob- 
lem’ should be a thing of the past.” 


WESTERN PINE 


W. E. GRIFFEE, speaking for 
the Western Pine association, com- 
mented as follows: 

“It is too late in the fall for de- 
control to have much effect upon 
rate of production in the Western 
pine region during the balance of 
1946. However, the return to free 
competitive pricing should put the 
available supply into the items most 
urgently needed, so to that extent 
dealers and users will benefit al- 
most immediately. 

“Since both prices and volume in 
1947 will be effected by numerous 
factors other than decontrol, we 
prefer not to hazard a guess regard- 
ing them.” ; 

Speaking for the Southern pine 
industry, Secretary H. C. Berckes 
said: 

“Removal of price controls should 
result in increased supply of South- 
ern pine both in volume and items, 
sizes and grades needed for hous- 
ing. 

“There may be a temporary rise 
in prices on those items now in 
short supply, but a return to normal 
planning and operations should per- 
mit manufacturers to concentrate 
on these items most needed. 

“I anticipate that the market 
will soon adjust itself to a level not 
far from present ceilings or at least 
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from those which industry has peti- 
tioned. 

“In my opinion limitation of 
$10,000 for veterans housing and 
anticipated retention of restrictive 
orders and controls will gradually 
collapse as they cannot possibly be 
maintained in otherwise free econ- 
omy.” 

W. A. Ellinger, secretary-treas- 
urer, National Pine Manufacturers 
association said: 

“Our production will not pick up 
for the rest of this year because 
the normal sawing season is about 
ended. We do expect a substantial 
increase next year. We won’t start 
sawing until April or May. 

“Frankly, I don’t know what will 
happen on prices but some increases 
are justified on certain items be- 
cause of maladjustments caused by 
OPA ceilings.” 


NORTHUP SPEAKS FOR NRLDA 

H. R. NORTHUP, secretary-man- 
ager, National Retail Lumber deal- 
ers association, made the following 
prediction: 

“T believe the relief from price 
control should prove a stimulus to 
the overall production of lumber 
and should permit the manufactur- 
ers to produce in quantity, particu- 
larly short items. Namely, floor- 
ing, sheathing, siding, finish and 
millwork. 

“Ceiling prices of many items 
were sufficiently high to permit 
manufacturers to recover costs and 
a reasonable profit, but the excep- 
tions to this fact prevented a steady 
flow of a balanced stock of housing 
construction items. 

“Freedom to produce all items 
for home construction at a fair 
price with a_ reasonable profit 
should result almost immediately in 
an improved flow of all items of 
lumber through the normal chan- 
nels of distribution, the retail lum- 
ber and building material dealer. 

“I believe the legitimate costs of 
a few items of lumber may go up 
temporarily until. greater produc- 
tion brings a more ample supply, 
but I believe competition will hold 
prices at a reasonable level and 
perhaps force some down. I do not 
believe that any temporary price 
increases will be anywhere near as 
great as the present black market 
prices. 

“T believe that this same principle 
applies to all building materials 
in short supply and that removal 
of price controls will cause an in- 
crease of production in all lines be- 
cause of the manufacturers ability 
to gear their plants to peak produc- 
tion in the absence of government 
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controls which might force them to 
shut down completely by reason of 
failure to recognize costs of pro- 
duction. 

“T also believe that costs of hous. 
ing will be reduced by this action, 
since the lifting of controls will kil] 
the black market in building ma- 
terials, should stimulate production 
and will consequently permit the 
builder to reduce his present higher 
on-site costs which result from 
shortages of materials and procure- 
ment delays.” 


DEALERS’ OPINIONS 


COMMENTS from Chicago deal- 
ers following the lifting of controls 
sounded a note of optimism. Fol- 
lowing are some statements. 

Charles M. Hines, president, Ed- 
ward Hines Lumber company: 

“I think our troubles are over. 
The lumber industry can now con- 
tribute what it wanted to contribute 
—and couldn’t—to our building 
program. 

“Black market transactions will 
cease and all dealers will have equal 
access to the market. Inflation 
prices will not prevail for long be- 
cause the market will resist high 
prices. The lumber bill to the home 
owner will certainly not be any 
higher. 

“Some grades will unquestion- 
ably go up to overcome the inequi- 
ties of the pricing regulations. We 
will pay more for timber, but we 
will get it. Fir flooring, among other 
items, couldn’t be manufactured at 
a profit at government prices. 
You’ll find that supply and demand 
will adjust this situation better 
than anything else. 

“I ‘wouldn’t predict what price 
level will encourage demand for the 
ensuing year. There is no longer 
any barrier between buyer and sell- 
er. That just doesn’t happen when 
supply and demand operate. Pro- 
duction will be adequate to meet de- 
mands.” 


LOWER PRICES EXPECTED 


EXCESSIVE prices are not ex- 
pected to last long in the opinion of 
John E. Moeling, vice president, 
Sterling Lumber company, who de- 
clared: 

“There will probably be two or 
three weeks of wild prices. How- 
ever, I expect to see lumber selling 
for far less in the course of six 
months than it is today. 

“Competition will make buyers 
more choosy. Lumber costs too 
much now; any serious thinker in 
the business realizes that. I don’t 
anticipate many dealers will rush 
out to buy lumber at high prices. 
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them to And another thing, the shortage of items should go up—they’re high until we see what happens. 
oe of Ff cars to ship in is still a serious enough now. — “I can’t see how the government 
Pro- § factor. “The mills will probably feel the subsidy program can operate in a 
thes BUYER'S MARKET BACK market out. We’ve cancelled outon _— free market. I expect to see about 
oan ee eine several cars after being jumped $10 the same situation in lumber as in 
will kil HEN} REE, vice presi- —_ to $15 a car; $70 to $80 at the mill _— meat, although it may take a little 
“ dent, Rittenhouse & Embree, said: is too high and the trade won’t longer because the building indus- 
rl ma- “There will be a return to a buy- stand it. We won’t do any buying try is a lot bigger.” 
uction er’s market. I anticipate an inevit- 
nit the | able price increase on the part of 
fag manufacturers who’ve held the line SELF CONTROL vs GOVERNMENT CONTROL 
seca during this period. You can expect The sudden removal of price control presents a whole new series of 
to see their prices come up to a re- problems to the building products merchant. 
alistic level in relation to produc- Like the young wooer who has just had his proposal accepted—the 
tion costs. building products merchant will find that life without OPA presents a 
9 deal. “Probably fir uppers, which are brand new list of weighty problems. 
ontrols underpriced in relation to other The free market will require creative consumer selling—(meat and 
. Fee items, will rise rather sharply food advertising and promotion have increased greatly since the controls 
and certain undesirable hardwoods were removed). 
. , from the retailer’s point of view— The creative consumer selling machinery of the average dealer is 
me Kd- oak dimension and magnolia, for badly shot, if not completely extinct, as a result of five years of a sellers’ 
~f a example—will find a depressed market. ~ rte - 
: market. Competition between local building products merchants and competition 
yw con- “The extent of the price increase with other merchants will be immediately intensified. 
art generally will probably depend on —_ floors as well as ceilings have been removed which makes every 
business sentiment. Some items purchase the traditional free enterprise gamble. 
— will probably price themselves out Each dealer may price himself out of a part of his market if he ad- 
e equal of the market. Prices will defi- atin ga too ow or too poy cue rr 
aeeciie nitely not go back to pre-war levels, . cm er increase in prices will make labor more restive an ree 
ong be- but there should be a drop over om i ; : : : 
: a period of six months or less. igh gross margins will be cut at the bottom by increased purchasing 
st high 8 a ; prices—at the top by competitive pricing. 
e home Such items as fir flooring, drop einetee ecm. delle ss atiehintine nate atin ts — 
be any | Siding and ceiling which have been nati tte: Ge Seaadian Sosa ee ee ee ee ee 
priced out of the market by the hs iti: theinia: alt Sin - builds seitniiiin eaaitiiiiial 
1estion- | $7-50 incentive for logs for plywood cub edits as tats ‘ee — 
. ; facture will come back due to ov" 
inequl- — * Replace OPA control with self control! The temptation to charge all 
ns. We demand. that the traffic will bear is always present—but unless the temptation 
but we is curbed the historic retailer losses of 1920 and ’21 may be repeated. 
ig other SUPPLY AND DEMAND It is no time to speculate on inventories, although this risk presents 
ured at F. H. LAUTEN, secretary of the oo eens oe 
prices. Chas. A. Hohmeier Lumber com- Cost reduction in every item of expense should be the order of the day. 
demand pany, had this to say: Every a outgo aoe be watched and checked as carefully as it 
better “Since we buy mostly through ee enti ; 
wholesalers and commissionmen, I Employee productivity should run cost reduction a close second in 
t price hope lumber goes through their management emphasis. Job analysis, job measurement, and incentives 
for the Meads aania. Peleus ane ante te ae to increased productivity should be made for each and every employee. 
lenaut meal ‘ h Employee training should be started as soon as possible—especially in 
8 up within the next few months, but creative consumer selling. (American Lumberman & Building Products 
nd sell- I believe that this situation will Merchandiser will have a sensational announcement on this problem in 
nm when straighten out by the time building the near future.) 
>, Pro- starts in the spring. Reflect the lowered cost, and increased productivity, in consumer sell- 
neet de- “We won’t put in heavy stocks ing prices. Self-control in the next few months will pay extraordinary 
right now and I hardly believe dividends. 
other dealers will, at least for the Individually and collectively building products merchants should make 
next few months. Mills that have the most determined fight in history against passing by the new congress 
not ex- held back on lumber may be sur- of the W-E-T bill and other legislation that will put the government in 
inion of prised. I believe the lumber prices the housing business competitive with the light construction industry. 
sciiaah | wil straighten out as the mest | Tes query tee wes ray Ge are ae 
. “ae : , — mu 
_ gy i ne one buys, prices eh a greater battle—freedom from industrial strife. That is the next 
two or a ‘W. daceh. vice eietinas: Sie and greatest crusade of private enterprise. 
How- B ow : P : d As well as capitalizing on the new freedom which has come to us, 
- gelli gag Lumber company, expresse each of us must throw his energies into the struggle to win this greater 
selling this opinion: battle. 
of six “We have no intention of raising 
prices at least until Jan. 1 and 
buyers we're hoping that the mills won’t, 
sts 00 } except on those items that have i} 
nker in been scarce. Finished items will a Buck, 
I don't probably skyrocket temporarily, but , 
ill rush} wil! straighten out in five or six PUBLISHER 
prices. months. I don’t think common 
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Air Seasoning And Storage of Softwood 
Construction Lumber At Retail Yards 


KYE® SINCE the housing indus- 

try entered upon its postwar 
revival, retail dealers have been 
concerned with how to keep abreast 
of the urgent demands of builders 
and at the same time maintain 
standards of quality — especially 
seasoning standards. 

When enough material begins to 
flow to the retail yards of the na- 
tion to permit the time needed for 
piling and storage before going in- 
to construction, a return to prewar 
seasoning standards can be ex- 
pected. 


DEALERS HAVE A JOB 

IT IS, however, to the best in- 
terests of individual dealers every- 
where that they help in maintaining 
sound lumber practices in order to 
keep public confidence in their mer- 
chandise. 

The home owner will value the 
importance of dry lumber when he 
realizes that cracked plaster and 
floors, weakened joints, sticking 
windows and doors are the direct 
result of green lumber in his house. 
Multiply his experience by a mil- 
lion or two and you get a pretty 
sizeable body of people dissatisfied 
with lumber as a material for house 
construction. The stake of the re- 
tail dealer as well as the producer 
in this sort of mass reaction is 
evident. 

Just how much does green lum- 
ber shrink after it is put in a 
house? The Forest Products labor- 
atory some years ago made some 
shrinkage measurements of a newly 
constructed house that throw light 
on why plaster cracks, windows 
stick and other expensive annoy- 
ances develop. This house was built 
of quality materials at a time when 
such stock was plentiful. The lum- 
ber that went into it was probably 
representative of the standards gen- 
erally prevailing in peacetime. 


MOISTURE CONTENT CHECKED 


NEVERTHELESS, the moisture 
content of the lumber was checked 
at the time of construction. The 
Douglas fir 2x10 joists of the first 
floor were found to contain about 
22 percent of moisture on the basis 





*Engineer, Forest Products Labora- 
tory, Madison, Wis. 
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FIGURE 1. Relation of equilibrium moisture content of wood to the relative humidity, at three 
temperatures. 


of their oven-dry weight; those of 
the second floor were just under 20 
percent. As subsequent shrinkage 
measurements showed, they were 
not adequately seasoned, although 
obviously some seasoning had taken 
place. 

To measure shrinkage, metal 
rods were installed in the walls. 
One rod extended from the base- 
ment main girder to the attic floor, 
another from the base of the sec- 
ond-floor joists to the attic, and a 
third from the base of the attic 
joists through the attic floor. Thus, 
as the shrinkage developed, it could 
be measured for each floor and for 
all together by the increasing 
length to which each rod extended 
above the attic floor. 

Thirty-three months after con- 
struction, the shrinkage between 
the attic floor and the basement 
was one inch—enough to cause 
plaster cracks and other difficulties 
in any house. Long before that 
the first cracks had appeared. Plas- 
ter failed on the second-floor walls 
as early as three months after the 
final coat had been applied and with- 
in five months the first cracks 
emerged in the first-floor walls. 
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PERIODIC MOISTURE READINGS 

MOST of this shrinkage occurred 
in the first 10 months, totaling 
about 0.8 inch overall. Shrinkage 
continued throughout the three 
years during which measurements 
were taken. Periodic moisture con- 
tent readings, taken with an elec- 
tric moisture meter hooked to the 
critical shrinkage members, showed 
the relationship between drying of 
the wood and shrinking. The men- 
bers dropped from 20 or more to 
less than 10 percent in the first ten 
months. After 33 months, average 
moisture content had reached near- 
ly six percent. 

An illuminating development of 
this investigation was the fact that 
the first plaster cracks did not ap- 
pear until a 5% percent moisture 
content change had occurred in the 
first-floor units and one of 4% per- 
cent in the second-floor units. Over 
the three-year period, the moisture 
content of the first-floor units 
dropped to about six percent and 
that of the second-floor units to 
about 7% percent. These figures 
indicate that, if the joists and other 
lumber had been installed at 4 
moisture content of between 11 and 
12 percent instead of at 19 or 20, 
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plaster cracks might have been 
avoided entirely. 

With the green construction stock 
so widely used today, the effects 
of seasoning after the lumber is in 
place in a house are naturally in- 
tensified. It must be remembered 
that the house studied by the Forest 
Products laboratory was built of 
lumber that had been seasoned, 
even though not to the extent it 
should have been. Lumber green 
from the forest has gone into many 
new houses in 1946, and is con- 
tinuing in use. Such lumber may 
contain up to 100 percent or more 
of its own dry weight in excess 
water! Moisture content values of 
50 to 80 percent have been found 
to be common. 


EXCESS MOISTURE INVITES DECAY 


LUMBER at such a high mois- 
ture content will give up a lot of 
water before it even starts to 
shrink. Only when it gets down to 
around 30 percent moisture con- 
tent will shrinkage begin. Obvi- 
ously, there will be considerably 
more shrinkage, and consequent dis- 
location in window and_ door 
frames, plaster and other parts of 
the house, than occurred in the 
structure studied. The excess mois- 
ture dried from the wood will, in 
sealed-off places, constitute an in- 
vitation to decay fungi to get to 
work. Warping of framing mem- 


bers around chimneys and other 


danger spots will create fire haz- 
ards, and fuel bills will mount as 
draughty spots develop around. win- 
dows and doors. ae 

Not to be overlooked in contem- 
plating the damage that may re- 
sult from green lumber is the fact 
that today’s houses are generally 
built much more tightly than were 
those of a generation ago. Insula- 
tion of various kinds is usually 
installed. A satisfactory dwelling is, 
in fact, more dependent upon well- 
seasoned lumber today than ever 
before. . 

As the link between consumer 
and producer, the dealer is in a 
strategic position to keeping ham- 
mering at his suppliers for seasoned 
material. Insistent demand for dry 
lumber from retail outlets will in- 
evitably affect the point of view of 
the producer, especially as produc- 
tion increases and even while con- 
sumption continues at present high 
levels. 

In prewar years many dealers 
had ample reserve stocks to do 
considerable air drying in their 
yards. For those who are unfami- 
liar with the requirements of good 
air seasoning practice, a review of 
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FIGURE 2. Essential features in piling for rapid and uniform air seasoning intended mainly 
for easy drying lumber. 
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FIGURE 3. Relation of the equilibrium moisture content to wood to the temperature and rela- 
tive humidity of the surrounding atmosphere. 


piling and storage methods will 
prove helpful in avoiding mistakes 
and material loss through degrade. 


SEASONING DEFECTS 

THE seasoning ~ defécts.. :that 
Cause degrade may be divided into 
three groups: 1 Sap stain and de- 
cay; 2. Check, honeycomb and loos- 
ened knots; 3. Warp, which includes 
bow, cup, crook and twist. The 
three kinds of degrade that come 
from these groups may be respec- 
tively minimized by 1. Speeding up 
the drying process; 2. Retarding it 
and, 3. Holding the stock firmly in 
proper alinement, whatever the rate 
of drying may be. 


Yard lumber can be stacked so. 


as to insure more circulation or less 
as is required by the species to 
minimize degrade. All lumber 
either gives off moisture to the 
surrounding air or takes it up until 
the moisture in the lumber comes 
to a balance with that in the air. 
Most species will reach approxi- 
mately the same moisture content 
if exposed long enough to a con- 
stant temperature and relative hu- 
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midity. For example, figure one 
indicates that at 70 degrees Fahren- 
heit and 29 percent relative humid- 
ity, a typical condition in a heated 
dwelling during moderately cold 
weather, the equilibrium moisture 
content is six percent. At 70 de- 
grees and 75 percent relative hu- 
midity, a common outdoor condi- 
tion during spring and-summer, the - 
equilibrium moisture content is 
about 15 percent. The rate at which 
an exposed surface in a yard piece 
gives off moisture depends upon 
much climatic factors as dryness, 
temperature, and wind, which 


change with both the locality and 


the season. These factors cannot 
in themselves: be modified for dry- 
ing: purposes. Proper piling, how- 
evei, will aid greatly in producing 
the result desired. 

Air moves through a yard pile 
in two directions, horizontally and 
vertically. Horizontal: circulation, 
which is caused primarily by local 
wind currents, can be regulated to 
some degree by variation in yard 
layout, foundation construction, pil- 
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ing methods, and arrangement and 
spacing of piles. Vertical circula- 
tion, which is at least as important 
as horizontal for drying purposes, 
is caused by the increased density 
of the air within the pile as evapor- 
ation cools it, thus making it flow 
downward. The vertical movement 
can be regulated to some extent 
by the spacing of the vertical air 
passages within the pile and by al- 
tering the pile foundations. For 
stock of uniform widths and 
lengths, the piling of the boards to 
provide straight flues of proper 
width is a simple procedure. 


BOX PILING 

RANDOM lengths and widths of 
stock up to 8/4 inches thick should 
be box piled. The aim in box piling 
is to build up tiers, separated by 
flues, in such a manner that the 
various lengths are supported firm- 
ly and, except for the stickers, the 
flues are unobstructed from top to 
bottom. A given tier is made up, 
as far as possible, of boards of 
similar length; the longest boards 
go into the outside tiers with addi- 
tional tiers of long boards uni- 
formly distributed across the pile. 
Tier width approximates 12 to 15 
inches, so that each layer in a tier 
may be formed of two six-inch 
boards, an eight and a four-inch, 
an eight and a six-inch, or a single 
10, 12 or 14 inch board. Flues be- 
tween tiers may average two to 
six inches in width. Where losses 
from stain are paramount, the 
width may be six inches and where 
shrinkage defects dominate, it may 
be two inches. Carrying tiers 
straight up assures the vertical 
flues that are necessary for rapid 
drying. 

The stickers should be dry and 
1x2 inches in cross section, except 
that the front and rear stickers may 
be four inches wide to permit them 
to overhang the ends of the boards 
one-half to one inch to reduce end 
checking. Sixteen-foot stock should 
be piled on not less than four stick- 
ers per layer. Within any layer 
only pieces of the same thickness 
should be piled to minimize warp- 
ing. 

ROOFING THE PILES 

PILES may be roofed by placing 
cross supports (three 2x4 inch 
pieces laid flatwise one on top of 
the other, or a 4x6 inch timber on 
edge), at front, center and rear 
to raise the roof off the lumber. 
Across these supports is put a dou- 
ble layer of low-value stock, pro- 
jecting 2% feet beyond the rear 
of the pile and staggered to close 
all openings between boards of the 
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layers. A one-foot overhang at the 
front is advisable and, if necessary 
due to the length of the pile, the 
front cover should partly overlap 
the rear cover. In windy regions 
roofs should be wired down or held 
in position by heavy timbers. Ad- 
ditional details of pile construction 
are shown in figure two. 

Rear alleys should be at least 
eight feet wide and the main alleys 
at least 16 feet wide. 


STUDY OF EASTERN HEMLOCK 


A NUMBER of years ago an in- 
tensive study of a pile of eastern 
hemlock was made in a north-cen- 
tral Wisconsin yard. The 1x8 inch 
stock was 16 feet long and was 75 
layers high on a pier-and-beam type 
of foundation similar to that in 
figure two. The height of the foun- 
dation from the ground to the first 
layer of stock was 34 inches at the 
front and 18 inches at the rear. 
The boards were spaced about 214 
inches apart; that is, the vertical 
flues between the tiers of stock 
were 21% inches wide. 

Among other factors, the drying 
rate was studied for different parts 
of the pile and during different 
seasons of the year. The pile was 
erected in mid-September. Early 
in November the boards in the east 
side of the pile had reached a mois- 
ture content of 25 percent, while 
those in the middle had reached a 
moisture content of slightly higher 
than 100 percent. Drying could 
have been more nearly uniform had 
the width of flues and thickness of 
stickers been increased and the 
width and height of the pile de- 
creased. By May the moisture con- 
tent values were less than 15 per- 
cent. Cold weather had a marked 
retarding effect upon drying from 
November through February. 

In general, with proper methods 
of piling and a favoable yard site, 
construction lumber for buildings 
may require two to three months 
of drying during spring and sum- 
mer, and at least twice as long dur- 
ing fall and winter. 


STORAGE 


WHEN construction lumber is 
received at a retail yard, it is ad- 
visable first to determine its ap- 
proximate moisture content. For 
this purpose the simplest procedure 
is to use an electric moisture meter. 
To minimize the development of 
stain and decay, as well as to dry 
the stock to a condition more suit- 
able for use, all lumber with a mois- 
ture content higher than 20 percent 
should either be open piled for air 
seasoning or kiln dried. A rather 
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common practice in many retail 
yards is to solid pile the lumber 
outdoors even if it has been preyj. 
ously air dried or kiln dried. In 
time, rain and melted snow are 
practically certain to penetrate such 
piles, causing stain and decay to 
develop and the moisture content to 
rise much above that desired. Satis. 
factorily dry stock should always 
be piled in a shed that will provide 
ample protection against rain and 
snow. In these circumstances, solid 
piling is satisfactory. 

Because of the difficulty in get- 
ting dry kiln equipment, a retailer 
may if he so desires use a heated 
storage room either to hasten the 
drying of partially air-seasoned 
stock, or to attain a lower moisture 
content than is possible outdoors, 
especially during the fall and 
winter. 

The stock should be piled in a 
shed in the same manner as for 
outdoor seasoning except that pitch 
and slope of the piles are not re- 
quired; the spacing between piles 
may be two feet; and the piles 
should not be more than six feet 
wide. The space between piles and 
walls should not be less than two 
feet. 


TEMPERATURE, HUMIDITY REQUIRED 


BY REFERRING to the equilib- 
rium moisture content curves in 
figure jthree one can readily de- 
termine the temperature and rela- 
tive humidity conditions required 
to maintain a desired moisture con- 
tent. To hasten the final drying 
process, the relative humidity may 
be 15 percent below that required 
to maintain the final desired mois- 


ture content. For example, suppose f 


that lumber at a moisture content 
of 30 percent is open piled in a 


heated room and is to be dried to f 


ten percent. Figure three shows 
that at 90 degrees Fahrenheit and 
58 percent relative humidity the 
equilibrium moisture content is 
about 10 percent. The relative hu- 
midity in the shed should then be 
maintained at about 43 percent, or 
58 minus 15 percent. 

The lumber should be piled s0 
that the air can circulate freely 
down through the piles. Further, 
heating coils or unit heaters should 
be so placed that the lumber is pro- 
tected from direct radiant heat of 
coils or from the high-velocity alr 
streams of unit heaters. When the 
heat is supplied by coils, small fans 
may be used when necessary 10 
stimulate air movement sufficiently 
to keep temperature relatively un!- 
form. 
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Oregon Community Challenges Government’s 
Authority to Restrict Building 


Resenting high-handedness of CPA investigators, 
builders question legality of federal controls. 


IGHTING FEDERAL controls 

over the building industry 
through the customary channels is 
an old story with most retail deal- 
ers. Recently citizens of Grants 
Pass, Ore. have purposely ignored 
the government’s efforts to hobble 
their construction activities. This 
passive opposition has drawn na- 
tion-wide attention. 

Trouble in the Oregon commun- 
ity started when a group of CPA 
compliance men started a quick in- 
vestigation and caused _ stop-con- 
struction telegrams to be sent to 
an unknown number of builders. 
Within a few days an estimated 150 
construction jobs had come to a 
halt as the direct or indirect result 
of these telegrams. 


PUBLIC FEELING HIGH 

PUBLIC resentment against the 
government’s sudden enforcement 
effort stemmed largely from the 
fact that not a single enforcement 
effort had been made in the pre- 
vious six months’ life of CPA and 
little effort had been made locally 
to educate the people as to what 
was required. 

Consequenty there were many in- 
nocent victims of the sudden en- 
forcement effort. Little hope was 
offered that they could complete 
their buildings legally. 

The consensus that the govern- 
ment was acting in a high-handed 
manner crystalized in a_ public 
meeting. At a second meeting held 
on the following night, the Citizens’ 
Pretective association was organ- 
ized and builders decided to go 
ahead with their work, disregard- 
ing telegrams from CPA authori- 
ties. 

This meeting adopted a resolu- 
tion “urging the people to make 
immediate and vigorous protest 
against the existence of unreason- 
able construction restrictions and 
to further take such action as may 
be necessary in order to bring about 
the immediate withdrawal and can- 
cellation of all unnecessary existing 
federal restriction of construction.” 

These meetings were credited 
with spearheading similar attacks 
by citizens’ and veterans’ groups 
throughout the state. 

The CPA announced plans to 


move a number of enforcement men 
into the Grants Pass area. The as- 
sociation meeting which followed 
this announcement drew several 
hundred people. This meeting was 
rather quickly brought to a close 
when politicians attempted to get 
the floor. 

As many as nine additional CPA 
investigators were sent into the 
Grants Pass area. According to 
on-the-spot reports, these investi- 
gators have subjected individual 
builders and material supply deal- 
ers to a sort of inquisition, the le- 
gality of which was seriously ques- 
tioned. 

On one occasion five investiga- 
tors drove up in a car to where an 
elderly man was applying roofing to 
his building in an attempt to pro- 
tect it from the weather. They or- 
dered him to roll up his roofing 
and to get down from the building. 
In addition, the CPA investigators 
have heckled supply dealers and 
taken up a good deal of their time 
during business hours. 

A number of dealers have re- 





GRANTS PASS citizens decided to ignore CPA 
restrictions and proceed with their building. 


fused to answer questions or show 
their records, challenging the le- 
gality of a subpoena unless backed 
up by a federal court order. 

Meanwhile, the association is de- 
termined to carry through with its 
resistance fight to determine how 
much law, and how much bureau- 
cracy and arbitrary dictatorship is 
connected with federal construction 
regulations. 


DRESSED in the skins of wild animals, the Oregon “cavemen” dramatized their cause by 
parading through the streets with appropriate signs. Determination by the Oregon community 
to challenge the government's authority to restrict building received widespread indorsement. 
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FRONT view of the: Billings Lumber company 
shows the 36 foot expanse of glass windows 
and the driveway doors which give a full 
view of the entire length of the yard even 


when closed. 








RICHARD HOGAN, manager of the Billings 
Lumber company. 


AY OR».NIGHT the entire 

salesroom of the Billings Lum- 
ber company, Billings, Mont., is on 
display behind 18 foot plate glass 
windows. 

Across the top of the two display 
windows is the sign Billings Lum- 
ber company in block letters 24 
inches high. This sign is spotted 
at night with four 200 watt bulbs. 

Features of the yard are two 20- 
foot doors leading to the yard be- 
hind the store...Three by nine foot 
screened openings’ in: each door af- 
ford full view 6f the 130 foot depth 
of the yard. In addition plate glass 
doors open onto* both . driveways 
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Believing customers will buy 

what they see, this store gives 

them full view of storeroom 
and yard. 


Emphasis on Eye 


Appeal--Feature of 


Montana Store 


from the main salesroom. 

“The idea,” Richard Hogan, man- 
ager, said, “was to have a front 
yard seetion which could be seen 
by the customers, both from the 
salesroom and from the street.’ 


SELF-SERVICE 


THE space at the left of the 
main salesroom, which is 36x27 
feet, is used for builders’ hardware, 


with everything shown in open’ 


shelves and opentop tables for bet- 
ter self-service. The space at the 
right of the salesroom is used for 
paint, with the customers’ counter 
extending across the right rear, 


The manager’s office at the back 
of the salesroom has a full view 
of all sections of the main sales- 
room floor, the left yard driveway 
and the metal supplies warehouse 
at the rear. 

Behind the customers’: counter. 
are four plate glass windows, each 
three feet square, which give a full 
view of the neatly arranged stor- 
age room for reserve stock. 

The lumber shed on the left. of 
the salesroom is 18 fegt.wide and 
extends the full 130 feet of the 
yard. At the right of the right 
driveway is the cement, nail, and 
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plaster storage house which is 
18x60 feet. 


FOUR-TRUCK GARAGE 

THE center covered section of 
the yard extends back 75 feet from 
the front, to include a center ga- 
rage for four trucks. At the rear 
of the yard is a concrete platform, 
18x40 feet, raised six inches from 
the ground level, for post and wire 
storage. 

“We have found,” said Mr. 
Hogan, “that our present setup 
enables us to handle a larger vol- 
ume with five employees than we 
were able to handle with eight un- 
der the old conventional yard setup. 
Fully 60 percent of our tool, build- 
ers’ hardware and paint sales are 
now self-service, and we are find- 
ing that an increasing number of 
pickup sales in the yard follow the 
same self-service pattern.” 

In commenting on the salesroom 
arrangement, Assistant Manager 
N. H. Cowley said, “From any spot 
on the salesroom floor, every.:item 
we have for sale in the tools de- 
partment, builders’ hardware’ or 
paint can be easily seen by the 
customer. 


WINDOWS INCREASE SALES 
“WHEN standing at the counter, 
a customer can see back through 
the glass partition into .the ware- 
room and through doors into either 


Be 





N. H. COWLEY, assistant manager, at customers’ counter. All fast moving items are shown only 
a step away from this counter and full warehouse can be seen by customers. 


driveway. This arrangement re- 
quires particular attention to good 
housekeeping but accounts for 
greatly increased sales. We find 
that customers buy what they see. 
If we get available items out where 
they can see them, we make the 
sales. 
“And 

available, 


when lumber is again 
we believe our three 


Square open driveway doors will 
account for boosting sales also. The 
full length of the yard is easily seen 
from each door.” . 

The volume breakdown of the 
yard for 1946 is rough lumber 20 
percent; builders’ hardware,. gen- 
eral hardware, paint and tools, 30 
percent; cement, plaster, mill work, 
50 percent. 





BUILDERS’ hardware department, with decorative items adding to the effect. The office windows are 


at center and right. 
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NRLDA Convention Attracts Dealers 
From All Parts of the Country 


Dealers gather in Seattle to denounce government interference 
in housing; to approve NRLDA plans for industry engineered 
house and educational program of 30-day university courses. 


ARKING THE FIRST full- 
fledged convention under the 
auspices of the National Retail 
Lumber Dealers association, more 
than 2,000 dealers and wives gath- 
ered in Seattle, Oct. 21-23. 

Special trains from every section 
of the country brought dealers and 
their wives to the Washington city 
for three days of business meet- 
ings, sightseeing and _ entertain- 
ment. 

Preceding the calling of the gen- 
eral meeting, the board of directors 
met in executive session Monday, 
Oct. 21. Simultaneously the other 
dealers listened to Ralph Carney, 
Coleman Lamp and Stove company, 
Wichita, speak on selling appliances 
that go into a house as well as the 
materials to build it. He indicated 
that during the coming period of 
active competition, lumber dealers 
profits would get increasingly small- 
er unless they expanded their busi- 
ness. 

BEIL WELCOMES DEALERS 

ON TUESDAY the general meet- 
ing was called to order by President 
S. L. Forrest. R. W. Beil, president 
of the Western Retail Lumbermens 
association, host for the convention, 
welcomed the visiting dealers. 

After S. L. Forrest gave his pres- 
ident’s report, Ed. G. Gavin, editor, 
American Builder, discussed Be- 
hind the Scenes in Housing. In an 
attack on housing legislation, Mr. 
Gavin declared that the government 
is creating the housing emergency. 
“There wasn’t a housing emergency 
until the government created one. 
There was an extreme shortage, but 
there is a difference between an 
emergency and a shortage. Situa- 
tions that cannot be met by usual 
force may be classified as emer- 
‘gencies. 

“If we had had some realism in 
the application of OPA ceilings, the 
production of materials would have 
gone ahead months ago.” 


CONTROL PREVENTS PRODUCTION 


IN HIS secretary-manager’s re- 
port, H. R. Northup said, “Neither 
lack of raw materials nor plant ca- 
pacity to produce building materials 
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LAMAR FORREST and Norman Mason admire 
the saddle presented by NRLDA to the retir- 
ing president. The inscription read, “S. Lamar 
Forrest, in appreciation of outstanding serv- 
ice to the retail lumber industry and to his 
country in time of war and the first trying 
days of reconversion to a peacetime country 
as President of the National Retail Lumber 
Dealers Association, October 1944—October 
1946.” 


nor a lack of will on the part of 
dealers, builders and labor have pre- 
vented home construction or the 
erection of farm and commercial 
building necessary to the healthy 
life of acommunity. Only the phil- 
osophy of control and paternalism 
rooted in government bureaus and 
agencies has actually acted to pre- 
vent production and consequent 
construction essential to the wel- 
fare of the American people.” 

Mr. Northup was followed by Up- 
ton Close, author, lecturer and radio 





—. T. SEAMAN, E. T. Seaman company, 
. Collingswood, N. J. 


commentator who discussed the in- 
sidious effects of government regi- 
mentation and controls upon the 
building industry. 

Norman P. Mason, North Chelms. 
ford, Mass., newly elected president 
of the association, charged, ‘The 
veterans’ housing program is being 
used by Communists and bureau- 
crats to destroy the nation’s lum- 
ber industry.” He declared that 
the housing problem is becoming 
worse and worse “because of a 
maze of red tape, bureaucrats, un- 
workable rules and priority regula- 
tions that are stifling the entire 
industry.” 


ENGINEERED HOUSING PROGRAM 

THE engineered housing pro- 
gram, a joint project between the 
Producers’ Council and the NRLDA, 
was presented to the group by Rob- 
ert A. Jones, executive director, 
Middle Atlantic Lumbermen’s asso- 
ciation. He pointed out that an 
industry engineered home was the 
only answer to the National Hous- 
ing program. The plan features a 
basic unit based on the modular 
four inch increment and capable of 
being combined into an_ infinite 
number of homes designs and 
shapes. 

Discussing the success of the as- 
sociation’s education program, Wil- 
liam Bell, secretary, Western Retail 
Lumbermen’s association, and 
chairman of the committee on edu- 





CARL BLACKSTOCK, Blackstock Lumber com- 


pany, Seattle. 
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cation, pointed to the course being 
started in various universities. He 
expressed the belief that many ad- 
ditional universities would include 
the 30-day course for veterans and 
lumber yard employees. Martin 
Chamberlain, director of education 
for the association, explained the 
use of the guide and lecture out- 
lines which have been prepared for 
associations, university and student 
use. 

At the banquet on Wednesday 
evening the new officers of the asso- 
ciation were introduced to the con- 
vention. They are President Nor- 
man P. Mason, Vice-president C. 
B. Sweet, Long-Bell Lumber com- 
pany, Longview, Wash.; Treasurer 
George W. LaPointe Jr., O & N 
Lumber company, Menomonie, Wis., 
and Secretary-manager H. R. 
Northup, Washington, D. C. 

On behalf of the association Mr. 
Mason presented S. Lamar For- 
rest, retiring president, with a 
beautiful saddle, placed appropri- 
ately on a wooden sawhorse. The 
Texas association gave to Mr. and 
Mrs. Forrest a huge silver punch 
bowl. 


AT THE CONVENTION 
ARIZONA 


Norton A. Schewel, Western Lumber 
& Coal Co., Florence; Charles J. Sharp, 
H. H. Sharp Lumber Co., Phoenix; Mr. 
& Mrs. Neal B. Waugh, Neal B. Waugh 
Lumber Co., Tucson; Raymond S. Wes- 
terman Lumber & Coal Co., Florence. 


ARKANSAS 


Dan George, Fort Smith Sash & Door, 
Fort Smith; Miss K. M. Padgett, Pad- 
gett Lumber Co., Batesville. 


CALIFORNIA 


George K. Adams, Noah Adams 
Lumber Co., Walnut Grove; Mr. & Mrs. 
B. B. Barber, W. R. Spaulding Lumber 
Co., Visalia; Mr. & Mrs. Burton Beless, 
Owens Parks Lumber Co., Los Angeles; 
Mr. & Mrs. L. A. Biersch, Central Sup- 
ply Co., Watsonville; Thomas C. Buck, 
Charter-Way Lumber Co., Stockton; 
Ray Burdg, Noah Adams Lumber Co., 
Clarksburg; Mr. & Mrs. R. Clotfelter, 
W. R. Spaulding Lumber Co., Visalia; 
Mr. & Mrs. George Clough, San Pedro 
Lumber Co., Los Angeles; F. G. Duttley, 
Sterling Lumber Co., Oakland; Mr. 
Mrs. John W. Fisher, John W. Fisher 
Lumber Co., Santa Monica. 

_ Mr, & Mrs. Thomas B. Fleming, Flem- 
ing Lumber Co., Los Angeles; Mr. & 
Mrs. Leon Flynn, Rossman Mill & Lum- 
ber Co., Wilmington; Mr. & Mrs. Thomas 
J. Fox, John W. Fisher Lumber Co., 
Santa Monica; Nihl Hamilton, Lumber- 
mens Service Bureau, San Diego; Mr. 
& Mrs. Orrie W. Hamilton, Southern 
California Retail Lumbermens Assn., 
Los Angeles; Mr. & Mrs. Donald L. 
Hightower, Foxwoodsum Lumber Co., 
Glendale; Mr. & Mrs. J. E. Holbrook, 
The Paraffine Co., San Francisco; A. W. 
Holt, A. W. Holt Co., San Diego; Mr. 
& Mrs. I. E. Horton, South City Lumber 
& Supply, San Francisco; Mr. & Mrs. 
reorge W. Kennedy, Wholesale, Fresno. 

Mrs. & Mrs. Frode B. Kilstofte, Ross- 
man Lumber Co., Wilmington; Mr. & 
Mrs. Robert Kimble Jr., Sequoia Lum- 
ber Co., Visalia; Keith K. Klinger, A. 
K. Wilson Lumber Co., Los Angeles; 
Le slie G. Lynch, Patten-Blinn Lumber 
Co.. Los Angeles; Mr. & Mrs. James H. 
Martin, San Carlos Lumber Co., San 
Carlos; Miss Carolyn Martin; Frank T. 
Olson, Olson Lumber Co., Alhambra; 
Mr. & Mrs. Walter E. Peterson, Bakers- 
fieid Building Material Co., Bakersfield; 
Mr. & Mrs. F. Dean Prescott, Valley 





CANDID shots of the convention show, top, left, a section of those attending the general meet- 
ing; right, Norman P. Mason, new president of the association. Second row, left to right, 
Ray Beil, president, Western Retail Lumberman’s association: $. Lamar Forrest, retiring president 
of NRLDA; Upton Close, radio commentator. Third row, left, Mr. & Mrs. Don Montgomery, 
foreground, Wisconsin Retail Lumbermen’s association and a group of Wisconsin dealers; right, 
Gene Ebersole, executive vice president, Lumbermens Association of Texas, with some of the 
Texas delegation. Bottom, left, Ed. G. Gavin, American Builder, Chicago, and right, Walter E. 
Peterson, Bakersfield Building Material company, Bakersfield, Calif.; B. B. Barber, W. R. 
Spalding company, Visalia, Calif.; Lamar Forrest; K. E. Horton, South City Lumber & Supply, 
San Francisco; L. Ross; Ray Clotfelter, W. R. Spalding company, Visalia. 
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Lumber Co., Fresno; S. H. Ross, Central 
Lumber Co., Lemoore. 

%. FF Ross, Central Lumber Co., Han- 
ford; Mr. & Mrs. O. D. Ruse, Ruse Lum- 
ber Co., Stockton; E. P. Ruth, Reeley 
Lumber Co., Reeley; Mr. & Mrs. Crosby 
H. Shevlin, ‘Marin Co., San Rafael; C. A. 
Smith, Redding Lumber Co., Redding; 
Charles H. Smith, Masonite Corp., Los 
Angeles; Syd Smith, Syd Smith Co., San 
Diego; Mr. & Mrs. Walter S. Spicer, 
Ward & Harrington Lumber Co., New- 
port Beach; E. Torkelson, Osgood 


Lumber Co., Huntington Park; Robert 
J. Wright, Fresno. 





SPENCER D. BALDWIN, Baldwin Lumber com- 
pany, Jersey City and W. G. Smith, Dod- 
dington corporation, Uhrichsville, Ohio, who 
were among the founders of the association. 


COLORADO 

Mr. & Mrs. J. W. Accola, Beech Lum- 
ber Co., Denver; Fred G. Coldren, Hol- 
lock & Howard Lumber Co., Denver; 
Mr. & Mrs. B. N. Henshaw, Grand Mason 
Lumber Co., Denver; Herbert H. Host, 
Hi Lumber Co., Denver; Mr. & Mrs. 
¥, Marker, Newton Lumber Co., 

jorado Springs; Martin H. Mattison, 
Ow “G. Valentine, Denver; R. E. te 
ttleton Lumber Co., Littleton; H. 
eich, Reich Lumber Co., Gisnwroed 
a s; Mr. & Mrs. Charles Ringsted, 

t Denver Lumber Co., Denver; Mr. 
& Mrs. L. R. Short, L. R. Short Lumber 
Co., Cannon City; Mr. & Mrs. J. 


Smith, Mountain States Lumber Deal- 
ers,, Denver. 


*%&- CONNECTICUT 


i‘Mrvi.& Mrs. George -H. Birdsey, 
Birdsey Lumber’ Co., Middletown; 
George E. Carr, Brown Co., Norfolk; 
Mr. & Mrs. B. E. Plotkin, Fairfield 


Lumber Co., Fairfield; J. Francis Smith, 
J. BE. Smith & ce., Waterbury . 


DELAWARE 


*Mr. & Mrs. Samuel M. Dillon, Wil- 
~ eg Sash & Door, Wilmington; 
McGoldrick, Wiimington Stain 
n Wlivtoctnn. Mr. & Mrs. Geor el. 
Sohanter, Newark Lumber Co., ew- 
ark; Daniel F. Shields, Shields Lumber 
& Coal Co., Greenville; Mr:.. &> Mrs. 
Harold E Thompson, Brosius ‘& aha 
ley, Wiliningten Mr. & Mrs..».W.>* 
Veep! es, Newark Lumber Co.,’ lnowark 


“ae” WASHINGTON, D.:C. 


“Martin Chamberlain, National Retail 
Isumber Dealers Assn.; Jose I. Kin 
tional Retail Lumber D fers sate; 
& Mrs. Edward H. 


» Natio 
tail Lumber Dealers +; SSN. : ore! 


thup, National Retail*-Lumber Seal 

e Assn.; wee? Wood, Small Homes 
Mrs. Paul W. Watson, 

onal Retail Lumber Dealers Assn. 


FLORIDA 


Mrs. Marie Bianetts Lee a a-umber 
& Millwork Assn; ©; Forace F. 
Holland, Holland _ oman Co., Panama 
City; Arthur P. Krauss, Krauss Broth- 
ers Lumber Co., Tampa; James F. Mack, 
Mack Lumber "Co., Hollywood; Mr. & 
Mrs. W. M. Mason, Mason Lumber Co., 
Jagksonville; Mr. & Mrs. D. V. Renuart, 
Renuart: Lumber Yards, Coral Gables; 
J. feVan Hoy, East Coast Lumber & 
Supply Co., Sanford. 


nay GEORGIA 
H. H. Jenkins, West Lumber Co., At- 
lanta. 
IDAHO 
Mr. & Mrs. .C: W. Gamble, Boise 


Payette Lumber Co., Boise; Lewis Hays, 
Madison Lumber Co., Lewiston; Mr. & 
Mrs. Gunder W. Kjosness, Madison 
Lumber & Mill Co., Lewiston; R. J. 
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McCaslin, McCaslin Lumber Co., Boise; 
G. F. Reece, Kellogg Lumber Co., Kel- 
logg; Mr. & Mrs. Kent Rubow, Home 
Lumber & Coal Co., Boise; W. F. 
Stewart, Pack River Lumber Co., Sand 


Point. 
ILLINOIS 


John Alexander Jr., Alexander Lum- 
ber Co., Aurora; Mr. & Mrs. Earl Ander- 
son, Litchfield. Lumber Co., Litchfield; 
Mr. & Mrs. B.’©. Beckman, Moore Lum- 
ber Co., Naperville; Mr. & Mrs. H. A. 
Bellchamber, Wenth Brothers Lumber 
Co., Effingham; Mr. & Mrs. H. A. Bonges, 
Wallace Lumber & Supply Co., Ottawa: 
Mr. & Mrs. F. E. Breed, Rock River 
Lumber & Grain Co., Prophetstown; E. 
J. Bringstaff, Kankakee Lumber Supply, 
Kankakee; Mr. & Mrs. A. H. Burrows, 
A. H. Burrows Lumber Co., Warren; 
J. E. DeSelm, J. DeSelm Co., Bradley; 
Mr. & Mrs. W. P. Doederlain, Dundee 
Farms Co., Dundee, 

M. P. Driscoll, Building Supply News, 
Chicago; Mr. & Mrs. Frank Einsweiler, 
Home Lumber Co., Galena; Mr. & Mrs. 
J. T. Ewing, Ewing, Lumber Co., Effing- 
am; Mr. & Mrs. Gregory Fitzgerald, 

actory Sales, Inc., Arthur; W. M. For- 
syth, Forsyth Lumber Co., "Olney: Matt 
Gahan, Wallace Grain & Supply Co., 
Ottawa; Mr. & Mrs. E. G. Gavin, Amer- 
ican Builder, Chicago; Isadore I. Goffen, 
Elmont Lumber Co., Chicago; Mr. & 
Mrs. George Gonigam, Gonigam-Bass- 
Hill Lumber Co., Walnut; Mr. & Mrs. 
Perry Graves Jr., Robinson Lumber & 
Coal Co., Robinson. 

Mr. & Mrs. E. Hammerschmidt, Ham- 
merschmidt Lumber Co., Lombard: W. 
H. Hartke, Litchfield Lumber Co., Litch- 
field; Arthur A. Hood, American Lum- 
berman & Building Products Merchan- 
diser, Chicago; Mr. & Mrs. Raymond 
Hunter, Hunter Lumber & Coal Co., 
Ogden; Mr. & Mrs. Russell Hunter, 
Hunter Lumber Co., Chillicothe; Mr. & 
Mrs. Theodore Kent, Kent Lumber & 
Coal Co., Mattoon; Mr. & Mrs. V. H. 
Lageschulte; Lageschulte & Hager, 
Barrington;-Mr. & Mrs. Paul Leach, 
Leach Brothers TInc., Joliet; Tom Lehon, 
Lehon Co., Chicago; Mr. & ‘Mrs. John D. 
McCarthy, Illinois Lumber .&. Building 
Meteniar ealers- Assn; Springfield. 

; cConnell, pence, Lumber Co., 
Weod: ock; Mr. & "Mrs. F. L. Mihulka, 
Home'fiumber & Coal Go.. Warrenville: 
Mr. &Mrs. Ervin J. Niemann, B. J. 
Niemann Lumber Co., Mt. Olive; Mr. 
& Mrs. R. H. Perkins, Perkins Lumber 
& Fuel, Rockford; Mr. & Mrs. George 
Rinkenberger, Washington Supply Co., 
Washington; Mrs. Cc. W. Schuck, 
Schuck &.. Son, Springfield; Mr. & Mrs. 
C.F. Sehwultz, Schwults Lumber & 
Coal Co., Bloomington: Mr. & Mrs. R. H. 
Seilér, O. H. Paddock Lumber Co., Pana; 
Mr. & Mrs. Charles A. Smith, Johnston 
Lumber Co., Rock Falls; Charles Spring- 
man Springman Lumber Co., Alton. 

Mr. & Mrs. James J. Springman, 
Springman Lumber Co., Alton; Mr. & 
Mrs. J. H. Thomas, Booth-Thomas Lum- 
ber Co., Springfield: R. R. Tinsley, 
Grand Avenue Lumber & Supply, Wau- 
kegan; Mr. & Mrs. F. W. Turner Jr., 
Lumber ._Trade Assn., Chicago; Mr. & 
Mrs. Edmund Vos, Antioch Lumber & 
Coal Co., Antioch: Mr. & Mrs. Fred 
Wenthe, Wenthe Brothers Co., Effing- 
ham; John A. Wheeler, W. P. Wheeler 
& Son, Newton; Mr. & Mrs. R. V. Win- 
ters. National Planning Service, Chi- 
cago; Mr. & Mrs. J. J. Witkowski, 
Daughety Duncan Lumber Co., Peru. 


INDIANA 


Mr. & Mrs. A. J. Halton, Forber Lum- 
ber Co., Indianapolis: Mr. & Mrs. Ar- 
thur J. Henderlong, Henderlong Lum- 
ber Co., Crownpoint; Mr. & Mrs. A. A. 
Schaub, Northern Indiana Lumber & 
Coal Co., Whiting: R. W. Slagle, In- 
diana Lumber & Builders Supply Assn., 
Indianapolis; Charles L. Wagner, In- 
diana Lumber & Builders Supply Assn., 


Indianapolis. 
IOWA 


Mr. & Mrs. D. W. Armstrong, Arm- 
strong Lumber Co., Dyersville; Mr. & 
Mrs. J. E. Armstrong, Armstrong Lum- 
ber Co., Dyersville; Mr. & Mrs. G. J. 
Bittner, Bittner Lumber Co., Bellevue; 
Mr. & Mrs. C. W. Durian, Durian & 
Gingerich Lumber Co., Wellman; Mr. 
& Mrs. F. J. Friedlein, Meuser T.umber 
Co., Guttenberg; Mr. & Mrs. William 
Hulsebus. Carnarvon Lumber Co., Car- 
narvon: Mr. & Mrs. L. A. Moore, L. A. 
Moore Lumber Co., Mason City; Mr. & 
Mrs. Glen Newton, Glen Newton Lum- 
ber Co., Nevada; Mr. & Mrs. J. J. Nicht- 


ing, J._.d. 
E. D. Russell, Mt. Union Lumber Ca,, 
Mt. Union; Mr. & Mrs. Walter F. West- 


Nichting Co., Pilot Grove; 


erman, Colonial Lumber Co., Rockwell 
City. 
KANSAS 
A. =. Bourke, Klein Lumber Yard, 


Iola; J. Byrne, P. J. Byrne, Kansas 
City; Saul Klein, Klein Lumber Co. 

Iola; Tom Koelzer, Koelzer Lumber Co. 
Seneca; Mr. & Mrs. Philip A. Lyon, 
T. M. Deal Lumber Co., Tower; Mr. & 
Mrs. H. C. Wildgen, ‘Barton County 
Lumber Co., Hoisington; Mr. & Mrs, 
J. L. Widgen, Barton County Lumber 
Co., Hoisington. 


KENTUCKY 


Mr. & Mrs. J. M. Williams, Beaver 
Dam Manufacturing & Supply, Beaver 


_— LOUISIANA 


Mr. & Mrs. R. Needham Ball, Louisi- 
ana Building Material Dealers Assn., 
Baton Rouge; E. G. Boh, Frerichs 
Lumber Co., New Orleans; Mr. & Mrs. 
J. Frank Carroll, Carroll Lumber Co 
Alexandria; Mr. & Mrs. Lloyd Clanton, 
Clanton Lumber & Supply Co., Shreve- 
port; B. Gaiennie, Lafayette; mR. E. 
Hohorst, Hohorst Lumber Co., Lafay- 
ette; Mr. & Mrs. Ben L. Johnston, 
Madison Lumber Co., New Orleans; Mr. 
& Mrs. J. C. Murphy, Murphy Lumber 
Co., Baton Rouge; Mr. & Mrs. F. 
Peters, Louisiana Western Lumber Co., 
Lake Charles; Mr. & Mrs. Vincent 
Riehl, Riehl Building & Supply, Eunice; 


Mr. & Mrs. Elm D. Wood, Davis- Wood 
Lumber Co., New Orleans. 
MAINE 
Mr. & Mrs. P. G. Butler, Augusta 
Lumber Co., Augusta. 
MARYLAND 


Mr. & Mrs. Samuel F. M. Adkins, 
E. S. Adkins & Co., Salisbury; Mr. & 
Mrs. Elias W. Nuttle, Nuttle Lumber & 
Coal, Denton; Mr. & Mrs. Norris M. 
Young, Norris Young Lumber Co., Po- 
comoke City. 


MASSACHUSETTS 
Mr. & Mrs. L. D. Allen,’ Foxboro 
Lumber Co., Foxboro; Mr. & Mrs. Rob- 
ert T. Arnold, : 4 T. Arnold Lumber 
Corp., Adams; Mrs. Jennie Cornwall, 


Wareham; Mr. & Mrs. W. H. Fullam, 
North Brookfield;, 


W. F. Fullam Ceo., 
M. Ethel Greer, Edwin K. ae Co., 
Wareham; Mr. & Mrs. Paul Howes, 
Central Lumber & Supply _< New 
Bedford; Mr. & Mrs. Norman P. Mason, 
Wm. P. Proctor Co., North Chelms- 
ford; Henry M. Olsen, Foxboro Coal & 
Lumber Co., Foxboro. 


MICHIGAN 


Mr. & Mrs. Axel Becker, Wolverine 
Lumber, Monroe; Mr. & ‘Mrs. L. A 
Braun, Lowrie Lumber Co., Detroit; 
I. S. Corwin, A. A. Corwin & Sons, 
Pontiac; Marmon B. Cove, Hager & 
Cove Lumber Co., Lansing; E. E. Des 
Jardins, F. R. Cotting Lumber Co., 
LaPeer; Mr. & Mrs. Thomas P. Dixon, 
Lewis Mfg. Co., Bay City; Edgar Doty, 
Edgar Doty, Atlanta; Mr. & Mrs. H. H. 
Fredericks, Fredericks Lumber Co., 
Muskegon; Louis C. Friedich, Friedich 
Lumber Co., Rogers City; unter M. 
Gaines, Michigan Retail Lumber Deal- 
ers Assn., Lansing; E. Gaynelle Kles- 
ner, Jones & Green, Big Rapids. 

M. H. Koenig, Red Mill Tember Co., 
Traverse City; Mr. & Mrs. William R. 
Ludwig, Lutz ‘Lumber & Coal, Detroit; 
E. J. Millikin, Millikin Lumber & Coal 
Co., Dryden; David Neely, Frank Neely 
& Sons, Brooklyn; Mr. & Mrs. R. W. 
Nowels, Nowels Lumber & _ Coal, 
Rochester; Mr. & Mrs. P. H. Parker, 
Lowrie Lumber Co., Detroit; Walter A. 
Peacock, Peacock Lumber’ Co. . Port 
Huron; Mr. & Mrs. _ 4 Restrick, 
Restrick Lumber Co., Detroit; Mr. & 
Mrs. M..S. Rudisill, Cabin Assn. Lum- 
ber Yard, Sturgis; W. C. Wiebeck, 
Adrian; Frank Wildman, Red Mill 
Lumber Co., Traverse City. 


MINNESOTA 


Mr. & Mrs. Mark H. Alexander, M. 5. 
Alexander Lumber Co., Owatonna; T. G. 
Dolliff, L. P. Dolliff Lumber Co., Min- 
neapolis; W. G. Grinoles, Mississippi 
Valley Lumbermen’s Assn., Minneapo- 
lis; Mr. & Mrs. C. I. Iverson, Dakota 
Lumber Co., Dakota; Mr. & Mrs. I. G. 
Iverson, I.. G. Iverson Co., Houston; 
Mr. & Mrs. B. W. McCarron, Betsford 
Lumber Co., Winona; Mr. & Mrs, Axel 
Quist, Rafn & Quist Lumber Co., Two 
Harbors; George J. Row, George J. 
Row Lumber Co., Roseau; Edward 
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Schmid, Schmid Co., Avon; Grant Wald- 
ref, Inter-State Lumber Co., Stillwater; 
F. W. Weber, Salzer Lumber Co., Min- 


neapolis. 
MISSISSIPPI 


E. B. Lemmons, Mississippi Retail 
Lumber Dealers Assn., Jackson; Mr. & 
Mrs. R. B. Vaughn, Gulf Coast Lumber 


Co., Biloxi. 
MISSOURI 


E. C. Alexander, Alexander Lumber 
& Fuel Co., Kansas City; Mr. & Mrs. 
J. L. Brown, J. L. Brown Lumber Co., 
Maysville; J. H. Gunther, P. J. Byrne 
& Son, Kansas City; Mr. & Mrs. Charles 
W. Hestwood, Retail Lumberman, Kan- 
sas City; J. E. Johnston, Southwestern 
Lumbermens Assn., Kansas City; J. W. 
Leach, Leach Hurlburt, Kansas City; 
Louis Schutte, Schutte Lumber Co., 
Kansas City; Mr. & Mrs. Cliff G. Scruggs, 
Scruggs-Guheman Lumber Co., Jeffer- 
son City; William H. Ultch, Geo. W. 
Ultech Lumber Co., Kansas City. 


MONTANA 


E. M. Chrestensen, Gamble Fuel & 
Lumber Co., Anaconda; Mr. & Mrs. 
H. C. Heinsch, Deer Lodge Lumber Co., 
Deer Lodge; B. P. Hennessey, Hennes- 
sey Lumber Co., Conrad; Mr. & Mrs. 
J. L. Hennessey, Hennessey Lumber 
Co., Conrad; W. Howard, Montana 
Retail Lumbermens Assn., Helena; Dan 
J. Mooney, Pioneer Fuel & Lumber 
Co., Butte; J. Peterson, Pioneer Fuel & 
Lumber Co., Butte; Mr. & Mrs. Fred H. 
Robinson, Grogan Robinson Lumber 
Co., Great Falls; Mr. & Mrs. L. H. 
Stoltenberg, Valley Lumber Co., Lewis- 


ie NEBRASKA 


N. A. Allen, Melick-Allen Lumber 
Co., Fremont; Mr. & Mrs. C. E. Alter, 
Alter Lumber & Supply Co., Alma; Mr. 
& Mrs. E. L. Coufal, Higgins & Coufal, 
Schuyler; Blanche Drasky, J. H. Yost 
Lumber Co., Lincoln; Harold M. Holm- 
quist, Holmquist Grain & Lumber Co., 
Oakland; Mr. & Mrs. Donald Krotter, 
Wm. Krotter Co., Stewart; Mr. & Mrs. 
John R. Krotter, Wm. Krotter Co., 
Spencer; C. E. Newmyer, Lyons Grain 
& Lumber Co., Lyons; Mr. & Mrs. L. H. 
Pauley, Pauley Lumber Co., Lincoln; 
Herbert O. Pedersen, Pedersen Lumber 
Co.. Hardy; Mr. & Mrs. Loyd West, 
West Foreman & Co., Creighton; A. H. 
Yost, J. H. Yost Lumber Co., Lincoln. 


NEW HAMPSHIRE 


James L. Bickford, Tolles-Bickford 
Lumber Co., Nashua. 


NEW JERSEY 


Mr. & Mrs. Norman F. Bailey, Bailey 
& Alling Lumber Co., Newark; Mr. & 
Mrs. Spencer D. Baldwin, Baldwin 
Lumber Co., Jersey City; Mr. & Mrs. 
Walter W. Behnfield, National 
Service, Marshtown; Mr. & Mrs. Paul 
W. Cadwallader, Woolsey & Cadwal- 
lader, Pennington; Mr. & Mrs. Harold 
K. Dilley, New Jersey Lumber Assn., 
Newark; George H. Dorn, L. D. Cook 
Co., Bound Brook; Mr. & Mrs. Theodore 
Farber, Farber Brothers Supply, Lin- 
den; Mr. & Mrs. Nicholas S. Gentile, 
Pompton Lakes Building Supply, Pomp- 
ton Lakes; Nicholas Gentile Jr.; Mr. & 
Mrs. Everett H. Haines, Joseph H. 
Haines & Sons, Medford; Mr. & Mrs. 
Maurice W. Haines, Joseph H. Haines 
& Sons, Medford. 

Mr. & Mrs. G. F. Hill, G. F. Hill & 
Co., Gladstone; Mrs. Fred W. Jehantz, 
Long Beach; K. P. Korff, Korff Lum- 
ber Co., Vineland; Mr. & Mrs. H. N. 
Morbach, Morbach Lumber & Supply, 
Newark; Mr. & Mrs. Harry J. Ruhle, 
Ruhle & Sons, Ridgefield; Fred W. 
Schantz, Changler & Mapps Co., Long 
Branch; Mr. & Mrs. Dick Schneider, W. 
Essex Building Supply Co., Verona; 
Mr. & Mrs. E. T. Seaman, E. T. Seaman 
Co., Collingswood; Mr. & Mrs. F. Ralph 
Shibla, Sterner Coal & Lumber Co., 
Belmar; John O. Tiger, Ellis Tiger 
Lumber Co., Gladstone; Wm. J. Tiger, 
Ellis Tiger Lumber Co., Gladstone; Mr. 
& Mrs. Martin M. Van Ness, Van Ness 
Lumber Co., Pequannock. 


NEW MEXICO 


Mr. & Mrs. Ben L. Allen, Allen Lum- 
ber Co., Hobbs; Mr. & Mrs. R. B. Allen, 
Home Lumber Co., Portales; Mr. & Mrs. 
J. A. Burran, Home Lumber & Supply 
Co.,.Clovis; Mr. & Mrs. G. R. Dryden, 
au umeari Lumber Co., Tucumari; L. E. 
unders Jr., Rio Grande Lumber & 

uel Co., Las Cruces. 


NEW YORK 


George Aaron, Utica Lumber Co., 
Syracuse; Mr. & Mrs. Newell Badge, 
West Seneca Lumber Co., Lackawanna; 
Mr. & Mrs. Larry Beckerle, Beckerle 
Lumber Supply Co., Spring Valley; 
Paul S. Collier, Northeastern Lumber- 
mens Assn., Rochester; Mr. & Mrs. 
Joseph §. Cooper, Cooper Brothers, 
Washingtonville; Mr. & Mrs. Stanley M. 
Cox, Nassau Tuffolk Lumber & Supply, 
Brightswater; Joseph C. . Evans, 
Evans Lumber Co., Buffalo; William C. 
Schryber, Wm. C. Sechryber Lumber 
Co., Kingston; Donald W. Schryver, 
Wm. C. Schryver Lumber Co., Kings- 
ton; Mr. & Mrs. T. M. Somers, Mixer & 
Co., Buffalo; Mr. & Mrs. Herb Taft, 
Herb Taft Lumber Co., Rochester; Mr. 
& Mrs. Alfred B. Thurber, Thurber 
Lumber Co., Rocky Point. 


NORTH CAROLINA 


Mr. & Mrs. Curtis L. Barber, Cathey 
Lumber Co., Charlotte; J. H. Coman, 
Carolina Lumber Building Supply, Dur- 
ham; Mr. & Mrs. G. H. Culpepper, Home 
Builders & Supply, Whiteville; Mr. & 
Mrs. W. L. Eubanks, W. L. Eubanks 
Lumber Co., Wilmington; Mr. & Mrs. 
E. M. Garner, Carolina Lumber & 
Building Supply Assn., Charlotte; Mr. 
& Mrs. W. C. Godwin, E. W. Godwin’s 
Sons, Wilmington; Mr. & Mrs. Matt 
Hines, Hines Lumber Co., Mount Airy; 
E. F, Latt, Hendersonville Supply & 
Coal, Hendersonville; O. P. Makepeace, 
Sanford Sash & Blind Co., Sanford; 
John Proctor, Cape Fear Lumber Co., 
Wilmington; W. E. Starnes, Cape Fear 
Lumber Co., Wilmington; Mr. & Mrs. 
W. L. Ward, General Lumber Co., Ashe- 
boro; Mr. & Mrs. B. E. Wilson, Wilson 
Brothers Lumber Co., Rural Hall. 


NORTH DAKOTA 


E. C. Brittin, Midwest Lumber Co., 
Minot; T. H. Ferber, Salzer Lumber 


Co., Oakes; Dean A. Piper, Midwest 
Lumber Co., Minot. 








H. R. NORTHUP, NRLDA, Washington, D. C.; 
Carl Blackstock, Lamarr Forrest, Ray Beil. 


OHIO 


Mrs. George Alexander, Niles Lumber 
& Supply, Niles; Mr. & Mrs. R. M. An- 
derson, Anderson Lumber Co., Frank- 
lin; Mr. & Mrs. O. D. Apel, G. J. Apel 
Lumber Co., Sandusky; Mr. & Mrs. F. S. 
Bennett, Floyd Bennett Lumber Co,, 
Ashland; Mr. & Mrs. A. J. Brewster 
Jr., Akron Sash & Door Co., Akron; 
Miss Linda N. Brewster; W. E. Carter, 
Carter-Jones Lumber Co., Akron; Mr. 
& Mrs. R. F. Cook, Attica Lumber Co., 
Attica; Mr. & Mrs. J. W. Cope, Findlay 
Lumber & Coal Co., Findlay; Miss 
Edith Cope. 

Cc. W. Cress, Everett Lumber Co., 
North Baltimore; Mrs. Howard Davis, 
Niles Lumber & Supply Co., Niles; 
A. J. Dellenberger, Akron Sash & Door 
Co., Akron; Mr. & Mrs. Paul V. DeVille, 
Bartlett Lumber Co., Canton; Mrs. 
W. W. Dye, Rockford Lumber Co., 
Rockford; Mr. and Mrs. P. L. Frank, 
P. L. Frank Lumber Co., Ravenna; Mr. 
& Mrs. Robert Frares, Mogadore Lum- 
ber Co., Mogadore; Mr. & Mrs. H. C. 
Haag, Suburban Lumber Co., Cleve- 
land; Mr. & Mrs. J. M. Horn, John M. 
Horn Lumber Co., Hamilton; Mr. & 
Mrs. Mark Hudson, Hudson Lumber 
Co., Akron. 

Mr. & Mrs. R. B. Hull, West Side 
Lumber Co., Dayton; Mr. & Mrs. Archie 
E. Johnson, Kuntz-Johnson Co., Day- 
ton; Mr. & Mrs. R. M. Lucas, Dodding- 
ton Lumber Corp., Columbus; Ralph 
Lutz, Lutz Lumber Co., Lexington; C. E. 
Messerly, Beaver Lumber Co., Akron; 
Mr. & Mrs. Merrill Montgomery, Mer- 
rill Montgomery Co., Newark; Mr. & 
Mrs. Leo J. O’Connor, Beaner Lumber 
Co., Akron; Mr. & Mrs. F. S. Pendleton, 
Pendleton Lumber Co., McComb; Mr. & 
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Mrs. B. F. Perry, Leman Hawkins Co., 
Akron; Mrs. Howard Potter, Potter 
Lumber & Supply Co., Worthington. 

Mr. & Mrs. H. H. Rasor, Rasor Lum- 
ber Co., Brookville; Mr. & Mrs. W. G. 
Robertson, Robertson Coal & Supply, 
Alliance; Mr. & Mrs. Harold Rosser, 

. F. Rosser Lumber Co., Arcanum; 
Mr. & Mrs. Charles E. Saville, Kuntz 
Johnson Co., Dayton; W: C. Schroeder, 
W. C. Schroeder Lumber Co., Cygnet; 
Mr. & Mrs. Edward B. Sharp, Nelson- 
ville Lumber Co., Nelsonville; J. A. 
Slanser, Slanser Lumber & Coal Co., 
Marion; Mr. & Mrs. W. G. Smith, Dod- 
dington Corp., Uhrichsville; Mrs. Paul 
Staley, Springfield. 

Mr. & Mrs. Forrest L. Steinman, 
Steinman Brothers Lumber Co., Bluff- 
ton; Mr. & Mrs. Findley M. Torrence, 
Lumbermen’s Assn., Xenia; W. C. Wag- 
ner, Avon Lumber Co., Avon; Mr. .& 
Mrs. R. R. Wedekind, Port Clinton 
Lumber & Coal Co., Port Clinton; Miss 
Mary Wise, Springfield; Charles L. 
Wood, Western Reserve Lumber Co., 
Warren; Mr. & Mrs. John E. Woodruff, 
Lyman Hawkins Lumber Co., Akron. 


OKLAHOMA 

Mr. & Mrs. Orlie Coulter, Coulter 
Baker. Lumber Co., Ardmore; Ww. 
Dutton, J. W. Dutton Lumber Co., 
Panca City; H. E. Hanna, Hanna Lum- 
ber Co., Tulsa; Pat McCarty, Acme 
Lumber Co., Tulsa; R. J. Smith, R. J. 
Smith Lumber Co., Tulsa; Barney Stew- 
art Jr., Barney Stewart Lumber Co., 
Oklahoma City; John Stuart, Stuart 
Lumber Co., Sapulpa;-A. F..Maure, Os- 
borne Peoples & Co., Woodward. 


OREGON 


Mr. & Mrs. Charles C. Arveson, U. S. 
Epperson Underwriting Co., Portland; 
R. M. Bellis, City Lumber & Coal Co., 
Astoria; E. J. Boesch, Monitor Lumber 
Yard, Monitor; John C. Collins, Ash- 
land Lumber Co., Ashland; P. M. Crapo, 
Western Pine Assn., Portland; George 
Davidson, Willamette Valley Lumber 


‘Co., Dallas; Randall Gore, Western Re- 


tail Lumbermens Assn., Portland; E. A. 
Green, Green’s Hardware & Supply, 
Creswell; Mr. & Mrs. Carl Hendrickson, 
Western Retail Lumbermens_ Assn., 
Eugene. 

Nile W. Hilborn, Keith Brown Lum- 
ber Yard, Salem; Mr. & Mrs. N. T. 
Holt, Lombard Lumber Co., Portland; 
Dexter W. Johnson, Western Building 
Magazine, Portland; Mr. & Mrs. Paul E. 
Kendall, West Coast Woods, Portland; 
W.-M. Kirkpatrick, Denver &_ Rio 
Grande Western Ry., Portland; ‘A. H. 
Laudig, Portland; R. A. Meyer; Dick 
Meyer Lumber Co., Salem; Stan Musi- 
nal, Independent Lumber Co., Astoria; 
John Pesky, Independent Lumber Co., 
Astoria. : 

John J. Pleier, Pleier. Lumber Co., 
Portland; Mr. & Mrs. Arthur K. Rob- 
erts, West Coast Lumbermens Assn., 
Portland; H. V. Simpson, West Coast 
Lumbermens Assn., Portland; J. E. 
Snyder, Snyder Lumber Co., Enterprise; 
Ronald Sullivan, Carter Jones Lumber 
Co., Portland; R. T. Titus, Pacific Lum- 
ber Remanufacturers Co., Portland; W. 
Triesen, F. G. Mauser Lumber Co., Sea- 
side; John Tyler, Keith Brown Building 
Supply, Salem. ; oh 


PENNSYLVANIA "= 


y 


Mrs. Alice M. Bartlett, ‘Thrift Feed 
Mill Inc., Doylestown;:Mr. & Mrs, Blaikie 
H. Beatty, Beatty Lumber & Millwork 
Co., Darby; Mr. & Mrs. Cv: 4; Browgh, 
Schmuck Co., Hanover; Mr.’ @&. Mra. 
Frank S. Buechley, Buechley’ Lumbér 
Yards, Pottsville; Mr. & Mrs. I. S..Bb- 
erly, L. F. Eberly & Son, Mechaniés- 
burg; Mr. & Mrs. C. T. Eberts, Brown- 
Borhek Co., Bethlehem; Mr. & Mrs. 
W. E. Fisher, W. E. Fisher & Son, 
Dillsburg; Mr. & Mrs. R. L. Frederick, 
Frederick Brothers, Pottstown; Mr. & 
Mrs. John P. Green, Hummer & Green, 
Chester; Mr. & Mrs. J. A. Hoffman, 


Contractors Lumber & Supply’ Co., 
Pittsburgh. ; 
Charles D. Hummer, Hummer & 


Green, Chester; Mr. & Mrs. Robert A. 
Jones, Middle Atlantic Lumbermens 
Assn., Philadelphia; Louis C.- Leedom, 
Louis C. Leedom Ince., Yardley; Mr. & 
Mrs. Watson Malone, Middle Atlantic 
Lumbermens Assn., Philadelphia; Mrs. 
Helen M. Nuhn, Doylestown; Mr. & 
Mrs. Raymond wen, Beatty Lumber 
Millwork Co., Upper Darby; Mr. & 
Mrs. Luther H. Schmoyer, L.  H. 
Schmoyer Co., Boyertown; L. B. Wal- 
bert, L. B. Walbert Co., Topton; O. Y. 
Wallin, Wolf & Co.,. Philadelphia; Ben- 
ton Whipple, Whipple Brothers Inc., 
Laceyville. 


‘47 





a a i 


RHODE ISLAND 


Joseph A. Bonvouloir, Central 
Manufacturing Co., Central Falls. 


SOUTH CAROLINA 


Mr. & Mrs. M. R. Bagnal, Bagnal- 
Nettles Builders Supply Co., Columbia; 
J. W. Blume, Inglesby Blume Lumber, 
Mrs. 


Falls 


Columbia; Mr. & George J. Cun- 


ningham, Cunningham Lumber Co., Co- 
lumbia; Mr. & Mrs. J. C. Kendall, Flor- 
enceville Supply Co., Florence; Mr. & 


Mrs. H. J. Munnerlyn, Munnerlyn Lum- 


ber Co., Bennettsville; Mr. & Mrs. 
Frank R. Sires, Sires Lumber Co., 
Charleston; H. O. Stuckley, Stuckley 


Lumber Co., Columbia. 


SOUTH DAKOTA 


G. B. Hong, Roslyn Lumber Yard, 
Roslyn; L. J. Johnson, L. J. Johnson 
Lumber Co., Colton; Mr. & Mrs. A. E. 
Munck, Merrill-Schaaf, Pierre; Thomas 


A. Nelson, Nelson Lumber Co., White; 
Frank Olson, Olson Lumber Co., Sioux 
_ NESSEE 

Andrew Brooks, Citizens Supply 
Corp., Kingsport; R. H. Renfro, Liberty 
Lumber & Manufacturing Co., Erwin. 

TEXAS 

Mr. & Mrs. Wrecker I. Alsham, Al- 

sham Demolishing Co., Houston; Mr. & 


Mrs. K. A. Anderson, 
ers Supply Co., 


“K” Way Build- 
Palestine; Mr. & Mrs. 
John Armstrong, Armstrong Brothers, 
San Angelo; John R. Armstrong, Fox- 
worth-Galbraith Lumber Co., Amarillo; 
Mr. & Mrs. Bill Baird, Baird Lumber 
Co., Houston; E. Boettcher, Boettcher 
Lumber Co., Huntsville; Mr. & Mrs. 
Lynn Boyd, Lynn Boyd Lumber Co., 
Pampa; Charles Brewington, Brewing- 
ton Lumber Co., Dallas; Mr. & Mrs. 
R. G. Brown, Brown Hardwood Co., 
Carthage; Mr. & Mrs. E. B. Burgess, 
Burgess Lumber Co., Amarillo. 

Mr. & Mrs. Ross Burrow, Burrow 
Lumber Co., Dalhart; Bruce Campbell, 
Bruce Campbell & Son, Broesbeck; Mr. 
& Mrs. Vern Carlson, Edinburg Lum- 
ber Yard, Edinburg; Mrs. W. W. Caruth 
Jr., Caruth Building Service, Dallas; 
Mr. & Mrs. Oscar Chambers, Chambers 
Lumber Co., Dallas; Mr. & Mrs. Henry 
Chapman, Chapman Brown Lumber Co., 
Texas City; Roland Clark Jr., DeWitt 
Clark Lumber Co., Waco; Mr. & Mrs. 
R. DeWitt Clark, DeWitt Clark Lumber 
Co., Waco; Miss Beatrice Clark; Mr. & 
Mrs. D. Charles Clarke, Higginbotham 
Brothers Co., Comanche. 

Mr. & Mrs. H. C. Crawford, Port 
Arthur Planing Mills, Port Arthur; 
Mr. & Mrs. Cincans, Dincans Lumber 
Co., Houston; A. S. Durham, Peoples 
Lumber Co., Conroe; Mr. & Mrs. R. M. 
Eagle, Saner Ragley Lumber Co., Car- 
mona; Miss Jane Eagle; Mr. & Mrs. 
Gene Ebersole, Lumbermens Assn, of 
Texas, Houston; A. G. Engelking, En- 
gelking Lumber Co., Orange Grove; 
Morris Ethridge, Chambers Lumber 
Co., Dallas; Mr. & Mrs. Lamar Forrest, 
Forrest Lumber Co., Lubbock; Mr. & 
Mrs. S. S. Forrest, Forrest Lumber Co., 
Lubbock. 

Mr. & Mrs. Ed. L. Frensley, Higgin- 
botham & Co., Comanche; Roy Gaither. 
Wm. Cameron & Co., Waco; Mr. & Mrs. 
Cc. P. Hadley, Sabine Valley Lumber 
Co., Fort Worth; Mr. & Mrs. M. L. 
Harbour, Henckel Motor & Lumber 
Co., Hitchcock; Miss Virginia Milmo 
Hatchett, W. J. Milmo Lumber Co., 
Weatherford; Litcher Helms, Helms 
Lumber Co., Houston; L. C. Helms, 
Helms Lumber Co., Wharton; Mr. & 
Mrs. Lawrence Henckel, Henckel Motor 
& Lumber Co., Hitchcock; Mrs. L. A. 
Henderson, Fort Worth; Mr. & Mrs. 

B. Henderson, Chickasaw Lumber 
Co., Fort Worth. 

Mrs. Isla Herring, Herring Price 
Lumber Co., Laredo; Joseph Higgin- 
botham, Higginbotham Bartlett, Dal- 
las; C. T. Hollis, Interstate Lumber 
Co., Dallas; J. T. Hollis, Interstate 
Lumber Co., Dallas; Mr. & Mrs. C. O. 
Hughes, Chamber Lumber Ce., Dallas; 
Mrs. Kate Johnson, Houston; T. E. 
Johnson, Interstate Mills Corp, Hous- 
ton; Cecil G. Kessey, Burlington Rail- 
road, Fort Worth; Mr. & Mrs. Warren 
Keys, Harrison Lumber Co., Marshall; 
Mr. & Mrs. Gene Klein, Star Lumber 
Co., Amarillo. 

Mr. & Mrs. E. D. Lamb, Lamb Sash 
& Door Co., Amarillo; Mr. & Mrs. W. C. 
Lindley, Cc. Lindley Lumber Co., 
Cleveland; Mr. & Mrs. N. S. Lufkin, 
Moore Lumber Co., Galveston; A. a 
McCain, Coats-McCain Lumber Co., 
Tyler; Mr. & Mrs. Will Miller, W. H. 
Miller Lumber Co., Abilene; Mr. & Mrs. 

. H. Miller, Home Lumber C o., Brady; 
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JOHN ALEXANDER JR., Alexander Lumber 


company, Aurora, Ill.; John D. McCarthy, 
secretary, Illinois Lumber & Material Dealers 
association, Springfield; George W. LaPointe 
Jr., O & N Lumber company, Menominie, Wis. 


Miss Ila Mae Miller; Mrs. W. J. Milmo, 
Milmo Lumber Co., Weatherford; W. B. 
Milstead, Burton Lumber Corp., Hous- 
ton; Mr. & Mrs. H. W. Mitchell, Mitchell 
Goodwin Lumber Co., Fort Worth. 

Mr. & Mrs. W. B. Oldham, Oldham 
& Summer Lumber Co., Dallas; C. H. 
Olson, Olson Lumber Co., Waco; Mr. & 
Mrs. U. N. Olver, Olver & Wiggins 
Lumber Co., Amarillo; W. W. Olwell, 
Houston Brick & Lumber Co., Corpus 
Christi; Mrs. Madeline Milmo Page, 
Fort Worth; Mrs. H. G. Parr, Fort 
Worth; Mr. & Mrs. James Quinn, James 


R. Quinn Lumber Co., Houston; Mr. & 
Mrs. R. E. Rawles, R. E. Rawles Lum- 
ber Co., Austin; Mr. & Mrs. R. E. 


Raasch, C. C. Bricken Lumber Co., 
Corpus Christi; Mr. & Mrs. Jake Reich- 
enstein, Cawser & Co., Dallas. 

Mr. & Mrs. W. . Reid, Corpus 
Christi Lumber Co., Corpus Christi; Mr. 
& Mrs. H. L. Richards, Richards & 


Krueger Lumber o., New Braunfels; 
Mr. & Mrs. Joe Sanders, American 
Builder, Dallas; L. L. Saunders, Rio 


Grande Lumber Co., El Paso; Mr. & 


Mrs. John T. Simms, Simms Lumber 
Co., Mineral Wells; Mr. & Mrs. Ray 
Slaver, Tri County Lumber Co., Lib- 


erty; Tom 
Lumber Co., 
Stein, 
burg. 
Mr. & Mrs. 


Cc. Spencer, Spencer Sauer 
Houston; Mr. & Mrs. Joe 
Stein Lumber Co., Fredericks- 
W. M. Steinkamp, Wm. 
Steinkamp Lumber Co., Groveton; Mr. 
& Mrs. H. L. Stokely, Frontier Lumber 
Co., Brownsville; Mr. & Mrs. S. F. 
Styles, Temple Lumber Co., Houston; 
Walter Thompson, Chambers Lumber 
Co., Midland; Mr. & Mrs. Lewis Tyra, 
Nub Lumber Co., Houston; Mr. & Mrs. 
J. M. Wilcox, J. M. Wilcox & Co., Dal- 
las; E. Wilkenfeld, United Creosoting 
Co., Houston; Mr. & Mrs. F. F. Buster 
Wood, Wood Lumber Co., Houston. 


UTAH 


Mr. & Mrs. A. E. Anderson, Anderson 
Lumber Co., Salt Lake City; Mr. & Mrs. 
W. W. Anderson, Anderson Lumber Co., 
Ogden; Mr. Mrs. Roy J. Bungay, 
Liberty Fuel Co., Salt Lake City; Mr. 
& Mrs. Bert Crane, Utah Timber & 
Coal Co., Provo; Mr. & Mrs. H. L. 
Cromar, Morrison-Merrill Lumber Co., 
Salt Lake City; Mr. & Mrs. Ray J. 
Dawson, Farmers Union of Layton, 
Layton; Lincoln F. Hanks, Noeli 
Brothers Lumber Co., Salt Lake City; 
Mr. & Mrs. C. W. Merrell, Merrell Lum- 
ber Co., Brigham City; . W. Nortz, 
Int. Lbr. Dealers Assn., Salt Lake City; 


George E. Oshann, Native Lumber Co., 
Salt Lake City; Mr. & Mrs. A. O. Shel- 
don, Tri State Lumber Co., Salt Lake 
City; Mr. & Mrs. W. A. Spear, Spear 
Lumber Co., Provo. 
VIRGINIA 

Mr. & Mrs. Craige Ruffin, Ruffin 

Wayne Inc., Richmond. 


WASHINGTON 


L. R. Allen, Elliott Bay Lumber Co., 
Seattle; Mr. & Mrs. Dale Anarde, Fair- 
view Lumber Co., Seattle: Arthur L. 
Anderson, South Pacific Co., Seattle; 
Mr. & Mrs. A. G. Anderson, North Ply- 
wood Co., Seattle; Albert Arnst, Weyer- 
haeuser ‘Lumber Co., Tacoma; Mr. & 

Mrs. P. Austin, American Lumber- 


man & Building Products Merchandiser 
Seattle; Xavier Baker, Baker Lumber 
Co., Kelso; C. B. Balcom, Weldon Lum- 


ber Co., Seattle; Mr. & Mrs. W. M. 
Ballew, Long-Bell Lumber Co., Se- 
attle; Miss Frieda W. Bailogi, West 


Coast Stained Shingle, Seattle. 
Mr. & Mrs. Carl Barnard, Lumber 


Supply & Warehouse, Seattle; Ralph 
Bartlett, Cedarcraft Lumber Co., Mid- 
way; Mr. & Mrs. Ray Beil, Ray Bell 


Lumber Co., Spokane; Mr. & Mrs. W. 

Bell, Western Retail Lambermens 
Assn., Seattle; A. J. Bennett, Totem 
Lumber Cé., Seattle; Alfred J. Benson, 
Staff Governor’s Advisory Committee, 
Seattle; Mr. & Mrs. Vincent V. Le. 
sinque, St. Paul & Tacoma Lumber Co. 
Tacoma; Mr. & Mrs. Carl Blackstock, 
Blackstock Lumber Co., Seattle; Mr. & 
Mrs. Carl M. Blackstock, Lumber Sup- 
ply & Warehouse, Seattie; Mr. & Mrs. 
H. W. Blackstock, H. W. 


Blackstock 
Lumber Co., Seattle. 


Mr. & Mrs. N. Blackstock, Lumber 
Supplies & Wholesale Co., Seattle; Mr. 
& Mrs. Ray Blackstock, Blackstock 


Lumber Co., Seattle; Miss Shirley Blair, 
Western Retail Lumbermens ASSn., Se- 
attle; M. W. Bourke, Great Northern 
Railroad, Seattle; Ben Brace, Brace 
Lumber Co., Seattle; Mr. & Mrs. Dom- 
inic Brace Jr., Brace Lumber Co., Se- 
attle; Mr. & Mrs. Dominic Brace, Brace 
Lumber Co., Seattle; Mrs. Ethel Miller, 
Bradley, M. C. Miller Lumber Co., Sez at- 
tle; Hugh P. Brady, Hugh P. Brady 
Co., Seattle; Mr. & Mrs. John J. Brandt, 
Olympic View Lumber Co., Seattle. 
Corp., Seattle. 

Miss Jay Bottker, 
Lumbermens Assn., Seattle; Mr. & Mrs. 
Chester Brooks, Lake Union Lumbér 
Co., Seattle; Mr. & Mrs. E. O. Brown, 
Brown Lumber Co., Anacortes; W. B. 


Western Retail 


Brown, Brown Supply Co., Spokane; 
Mr. & Mrs. Willard Brown, Western 
Assn., Everett; F. Brownson, Brownson 


Lumber Co. Wenatchee; H. R. Brown- 
son, Brownson Lumber Co., Okanogan; 
Mr. & Mrs. Theo B. Brusegaard, Lake- 
side Western Lumber, Mt. Vernon; C. R. 


Buckamn, Great Northern Railroad, 
Seattle; A. W. Buerk, U. S. Plywood 
Highland Lumber Co., Seattle; Migs 


L. M. Bullen, Weyerhaeuser Lumber 
Co., Tacoma; Mr. & Mrs. B. L. Bur- 
roughs, Lepley Lumber Co., Puyallup; 
Mr. & Mrs. Howard H. Butler, Ameri- 
can Builder, Seattle; Mr. & Mrs. H. W. 
Callow, Lockwood Lumber Co., Seattle; 
Norman G. Carlson, Snoqualmie Falls 
Lumber Co., Snoqualmie Falls; Miss 
Mary Carlton, Gourlay Lumber Co., 
Seattle; Jim Carpenter, Richmond 
Highland Lumber Co., Seattle; Miss 
Daisy Chamness, Bremerton; Mr. & 
Mrs. Charles J. Casey, Pottach, Yards 
Inc., Seattle; G. E. Churchill, Potlatch 
Yards, Seattle. 

= o Clark, Corbett Mill, Seattle; 
F. W. Click, Weyerhaeuser Sales Co.. 
Tacoma; Roy Clothier, Roy Clothier 
Building Materials, Seaitle; Mr. & Mrs. 
P. S. Coffer, Compton Lumber Co., Se- 
attle; Everett Creason, North Ply woods 
Inc., Seattle; W. M. Crow, Crow Lum- 
ber Co., Seattle; Blaine ‘Cobb, J. W. 
Beak Mercantile Co., Seattle; Mr. & 
Mrs. John L. Colby Jr., Colby & Dick- 
enson Co., Seattle; Mrs. Frank A. 
Compton Lumber Co., Seattle; Mr. & 
Mrs. Frank H. Compton, Compton Lum- 
ber Co., Seattle. 

Mr. & Mrs. L. L. Connor, Colonial 
Cedar Co., Seattle; Mr. & Mrs. J. W. 
Corcoran, J. W. Corcoran & Son, Seattle; 
Mr. & Mrs. C. B. Crawford, Specialty 
Lumber Co., Seattle; Mr. & Mrs. How- 
ard Crawford, Tum-A-Lum Lumber Co., 
Walla Walla; W. E. Cressey, Potlatch 
Yard, Spokane; Miss Erva Curtright, 
Atlas Lumber Co., Seattle; A. J. Dailey, 
Weyerhaeuser Sales, Tacoma; Grant 
Dixon Jr., Exchange Lumber Manu/ac- 
turing Co., Spokane; W. Doty, Doty 
Lumber Co., Seattle; Mr. & Mrs. R. F. 
Dreitzler, W. C. Wood Preserving ©o., 
Seattle. 

Edward Dunn, Dunn Lumber Co. 
Seattle; J. A. Edgecumbe, Weyer- 
haeuser Sales, Tacoma; Mr. & Mrs. Fred 
Epperson, Port Angeles; Edward W. 
Erwin, Heatilator Inc., Seattle; Mr. & 
Mrs. Thomas L. Farrell, Farrell Lum- 
ber Co., Seattle; Mr. & Mrs. William 
Feely, Feely Lumber Co., Seattle; 
Elmer C Field, Fairview Lumber ©Co., 
Seattle; Edward Fitzgerald, Doty Lium- 
ber Co., Seattle; Miss Eleanor Fleming, 
Elliott Bay Lumber Co., Seattle; S. R. 
Flynn, Weyerhaeuser Sales, Tacoma. 

A. O. Fosse, Standard Lumber ©0., 
Wenatchee; R. J. Freeman, Brown Sup- 


ply Co., Spokane; Mr. & Mrs. J. Donald 
Fuller, Elmer & Moody Co., Seattle; 
Thomas Gamble, Potlatch Yards [nc¢., 


Spokane; Mrs. J. Kendall Gibles, Stand- 
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ard Lumber Co., Spokane; C. E. Gor- 
man, U. S. Plywood, Seattle; Mr. & 
Mrs. Robert Gourlay, Gourlay Lumber 
Co, Seattle; Mr. & Mrs. S. H. Gourlay, 
Gourlay Lumber Co., Seattle; Mr. & 
mrs. L. Murray Grant, W. C. Wood 
preserving Co. Seattle; Mr. & Mrs. 
HT. Gray, Tum-A-Lum Lumber Co., 
Walla Walla. 

D. C. Greely, Weyerhaeuser Sales, 
Everett; Mr. & Mrs. Harold F. Green, 
Ray Beil Lumber Co., Spokane; Miss 
Barbara Green; M. M. Greenleaf, Great 
merther® Railroad, Seattle; Mr. '& Mrs. 
c, E. Hadley, Long- Bell Lumber Co., 


Longview; Sam Hale, Galbraith & Co., 
Seattle; Mr. & Mrs. L. M. Hampton, 
Hampton Lumber Co., Tacoma; J. 
Henry Hansen, Hansen Lumber Co., 


Seattle; H. W. Hansen, Acme Millwork, 
Seattle; Mr. & Mrs. C. F. Hart, Elmer & 
Moody Co., Seattle; 

Mrs. Ada Headley, Seattle; 
Helleisen, Helleisen Lumber Co., Yak- 
ima; Mr. & Mrs. H. L. Hensley, Se- 
attle; Miss Betty Hill, Atlas Lumber 
Co., Seattle; Mr. & Mrs. Paul C. Hipke, 
Weyerhaeuser Sales, Seattle; H. Hol- 
gerson, Home Builders Lumber Co., 
Bremerton; Edward L. Holland, Paraf- 
fine Co., Seattle; George Holt, Paraffine 
Co., Seattle; James Holt, El Monte 
Elma; Frank Hon- 
Bremer- 


El Monte 


Harold 


ton. 
Mr. & Mrs. Tom Hopper, 


Lumber & Fuel Co., Montesano; Mr. & 
Hunnewell, 


North Grove 





SOME of the 2200 who lined up for the buffet 
supper Tuesday evening. 


Lumber Co., Seattle; Mr. & Mrs. Wil- 
liam A. Hugnewell, North Grove Lum- 
ber Co., Seattle; George C. Hurst, Wal- 
ter N. ‘Boysen Co . Seattle; J. N. Hut- 
chins, Atlas Lumber Co., ‘Seattle; Mr. 
& Mrs. R. N. Hutchins, Shoreline Lum- 
ber Co., Seattle; Mr. & Mrs. Charles T. 
Innes, Mannette Lumber Co., Bremer- 
ton; E. W. Jewett, Lake Union Lumber 
& Supply Co., Seattle; S. P. Johns Jr., 
Weyerhaeuser Sales, Tacoma; Al John- 
son, West Waterway Lumber Co., Se- 
attle. 

Bernard Johnson, American Builder, 
Seattle; Mr. & Mrs. R. J. Johnson, Lake 
Union Lumber Co., Seattle; V. L. John- 
son, Hyak Lumber & Millwork Co., 


Olympia; Glen Johnson, Richmond 
Heights Lumber Co., Seattle; Art 
Jones, Elliott Bay Mill Co., Seattle; 
Mr. & Mrs. Frank Kendall, Potlatch 


Inc., Spokane; Mr. & Mrs. Homer Ken- 
dall, Standard Lumber Co., Spokane; 
Mr. & Mrs. John H. Kendall, Standard 
Lumber Co., Spokane; Mr. & "Mrs. John 
Kettering, Battle Ground Lumber Co., 
Battle —— Mr. & Mrs. V. R. Kinert, 
Home Lumber Co., Spokane. 

A. King, Lofthus Builders, Brem- 
erton; C. H. Kinne, Weyerhaeuser 
Sales, Tacoma; Miss Marie Knowles, 
Elliott Bay Lumber Co., Seattle; Tom 
Kuhn, Simpson Mill Co., Seattle; Clyde 
P. Kuler, C. P. Culer Lumber Co., Se- 


attle: C. W. Kunz, Graingrowers Ware- 
house, Wilbur; Mr. & Mrs. John H. 
Lamm, 4 P. Fuller & Co., Seattle; Mr. 
& Mis. E. LeValley, Columbia Valley 


Lum ae "Co. Bellingham; Mr. & Mrs. 
Ben Levinson, Puget Supply Co., Se- 
attie; Mr. & Mrs. Carl G. Lindahl, 
Washington Lumber Co., Seattle. 

M & Mrs. B. W. Lockwood, Lock- 
wood Lumber Co., Seattle; J. D. Long, 
Douvlas Fir Plywood Assn., Tacoma; 
Ear! Louderback, Tacoma; N. H. Lud- 
ington, Hugh P. Braden, Seattle; 

inston Meallum, Douglas Fir Ply- 
Wood Assn., Tacoma; Bryan McDonaid, 
Sisalkraft Co., Seattle; Mr. & Mrs. J. P. 
McEvoy, J. 4 McEvoy Lumber Co., 
Kirk] land; Miss Rita McGowan, Atlas 
tam ber Co., Seattle; Mr. & Mrs. C. E. 
mein ityre, Weyerhaeuser Lumber Co., 
ac ees Paul McKay, Gray Lumber & 
Shingle Co., Seattle. 


Miss Marge McKiennan, Ketchikan 


Spruce Mills, Seattle; George McPher- 
son, El Monte Lumber & Fuel Co., 
Elma; J. W. Mack, Builders Material, 
Kelso; J. W. Mahan, Paraffine Co., Se- 
attle; "Gordon Malin, Home Book Pub- 
lishers, Seattle; H. A. Miller, Grain- 
growers Warehouse, Wilbur; Miss 
Eileen Mitchell, Palmer G. Lewis Co., 
Seattle; Mr. & Mrs. D. J. Moore, Mason- 
ite Corp., Seattle; R. L. Morgan, Mor- 
gan Builders Supply Co., Walla Walla; 


Mr. & Mrs. B. Morris, Galbraith Co., 
Seattle. 
D. H. MacMullen, D. H. MacMullen 


Co., Seattle; Mr. & Mrs. Edward Mun- 
son, Seattle Export Lumber Co., Se- 
attle; Mr. & Mrs. E. R. Nailor, Epper- 
son & Sons, Port Angeles; Harry E. 
Nelson, Harter Lumber & Fuel Co., 
Spokane; Mr. & Mrs. H. W. Meuman, 
W C. Stained Shingle Co., Seattle; Mr. 
& Mrs. R. A. Neumann, Elliott Bay 
Lumber Co., Seattle; Mr. & Mrs. S. E. 
Newton, Newton Lumber Co., Spokane; 
Mr. & Mrs. W. S. Newton, Doty Lum- 
ber Co., Seattle; Henry Nein, Atlas Lum- 
ber Co., Seattle; Miss Ann Nordstrom, 
Seattle. 

Mr. & Mrs. V. W. North, North Ply- 
wood Inc., Seattle; Mr. & Mrs. Glenn H. 
Ogden, Acme Millwork Co., Seattle; 
Mr. & Mrs. R. K. Olson, North Grove 
Lumber Co., Seattle; William N. Owen, 
Weyerhaeuser Sales Co., Seattle; Mr. & 
Mrs. John Penberthy, Western Retail 
Lumbermens Assn., Seattle; N. S. Per- 
kins, Douglas Fir *Plywood Assn., Ta- 
coma; V. G. Peterson, Red Cedar 
Shingle, Seattle; W. O. Peterson, Ace 
Lumber Co., Seattle; E. F. Phelps, 
Bremerton Lumber Co., Bremerton; 
Roy Phillips, Madison Lumber & Mill 
Co., Pasco. 

Mr. & Mrs. R. M. Piheo, Bruce Lum- 
ber Co., Bremerton; Roy A. Powell, 
Paraffine Co., Seattle; Mr. & Mrs. Frank 
J. Powers, Seattle Retail Lumber Co., 
Seattle; Miss Ruth Preuss, WRLA, Se- 
attle; Paul Proctor, Rep. Wood Con- 
version Co., Seattle; Mr. & Mrs. C. E. 
Putman, Colonial Cedar Co., Seattle; 
Mr. & Mrs. George S. Rich, Rich Lum- 
ber Co., Seattle; Mr. & Mrs. Howard E. 
Roschi, Lake Union Lumber Co., Se- 
attle; Mr. & Mrs. H. P. Rowles, West- 
ern Retail Lumbermens Assn., Seattle; 
R. V. Schembs, Service Lumber Co., 
Seattle. 

E. C. Schoeneman, Browson Co., We- 
natchee; Mr. & Mrs. W. H. Schumaker, 
W. H. Schumaker Co., Edison; John R. 
Scott, Kansas City R. R., Seattle; Mr. 
& Mrs. Alden See, Lumber Market, 
Renton; H. E. Seever, Lofthus Builders 
Materials, Bremerton; Mr. & Mrs. D. M. 
Shew, Farrell Lumber Co., Seattle; = 
& Mrs. D. P. Shew, Lumber Supply & 
Wholesale Co., Seattle; Ralph Shoblad, 
Alaska Lumber Co., Seattle; R. M. 
Sletedahl, El Monte Lumber & Fuel 
Co., Elma; Mr. & Mrs. K. M. Slingsby, 
Compton Lumber Co., Seattle. 

. W. Smith, F. W. Smith Co., Se- 
attle; Mr. & Mrs. Giles Smith, White 
River Lumber Co., Enumclaw; L. A. 
Snugges, Weldon Lumber & Manufac- 
turing Co., Seattle; Ray Snyder, Madi- 
son Lumber & Mill Co., Spokane; Mr. 
& Mrs. Carl Spence, Pacific Lumber & 
Shipping, Seattle; P. Spurgeon, D. R. 
G. W. Ry., Seattle; Mr. & Mrs. Charles 
Cc. Stanton, Lumber Buying Co., Se- 
attle; George Startup, Wallace Lumber 
Co., Startup; Mr. & Mrs. W. A. Steig- 
leder, Farrell Lumber Co., Seattle; 
James Stevens, West Coast Lumber- 
men’s Assn., Seattle; Miss Alice Stewart, 
WRLA, Seattle. 

Mr. & Mrs. Harry F. Stowell, Stowell 
Lumber Co., Everett; Mr. & Mrs. G. A. 
Strouse, Matthews Hardwoods Co., Se- 
attle; Mr. & Mrs. J. O. Swanson, Farrell 
Lumber Co., Seattle; Mr. & Mrs. Wm. 
J. Sweeney, Alki Lumber Co., Seattle; 
Mr. & Mrs. C. B. Sweet, Long Bell Lum- 
ber Co., Longview; C. J. Tanner, Hyak 
Lumber & Millwork Co., Olympia; Mr. 
& Mrs. Wm. J. Tilley, Madison Lumber 
Co., Seattle; L. M. Tondel, Tondel Co., 
Seattle; Ray Torbenson, Torbenson & 
Baum, Seattle; Mr. & Mrs. S. D. Tor- 
— P. S. Building Materials, Se- 
attle. 


Mr. & Mrs. John Torkelson, W. R. 
L. A., Seattle; Mr. & Mrs. Jack Tur- 
bett, Lockport Cotton Batting Co., Se- 
attle; D. VanCourt, S. Pacific Ry., 
Seattle; Mr. & Mrs. E. E. Vogue, Pa- 
cific Door & Manufacturing Co., Se- 
attle; R. C. Wacker, Elmer & Moony 
Co., Seattle; R. C. Wolesby, Puget 
Supply Co., Seattle; Mr. & Mrs. Tom Z. 
Warner, Washington Lumber Co., Se- 
attle; LeNore Warter, Ketchikan 


Spruce Mills, Seattle; Frank P. Watts, . 


Pioneer Sand & Gravel, Seattle; Mrs. 
Narnoi Wayland, Seattle; R. H. Way- 
land, Wayland Lumber Co., Seattle. 
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F. J. Weldon, Weldon Lumber & 
Manufacturing Co., Seattle; Mr. & Mrs. 
H. G. Wells, City ‘Lumber Co., Seattle; 
Reg Wert, Independent Lumber Co., 
Spokane; E. B. Westlund, Kimberly- 
Clark Corp., Seattle; Bill Whiting, Alki 
Lumber Co., Seattle; Mr. & Mrs. Tom 
Williams, Williams Lumber Co., Walla 
Walla; Mr. & Mrs. Harold Wirkman, 
Matthews Hardwoods Inc. + Seattle; Mr. 
& Mrs. Howard L. Wolfley, Puget "Sup- 
ply Co., Seattle; M. H. Wyman, M. H. 
Wyman Lumber Co., Seattle; Dale 
Yates, Elliott Bay Lumber Co., Seattle; 
Mr. & Mrs. Fred Young, Young Lumber 
Co., Yakima. 





MR. and Mrs. Martin Chamberlain, left rear, 
and a group of the dealers at the convention. 


WISCONSIN 


Robert Aigner, H. Ebbe Co., Marsh- 
field; Jerome Baker, Whitewater Lum- 
ber Co., Whitewater; Mr. & Mrs. W. O. 
Baum, Bowler Lumber Co., Bowler; 
Mr. & Mrs. H. E. Beckwith, H. E. Beck- 
with Lumber Co., Chetek; Mr. & Mrs. 
Charles Chase, Chase Lumber & Fuel 
Co., Sun Prairie; Miss Mary Lou Chase; 
Mr. & Mrs. F. L. Chase, F. L. Chase 
Lumber Co., DeForrest; Mr. & Mrs. 
B. H. Doyon, Doyon Lumber Co., Madi- 
son; Mr. & Mrs. E. W. Goodrich, Good- 
rich Lumber & Coal, Durand; Mr. & 
Mrs. Leo Gordon, Gordon Lumber & 
Supply, Kenosha; Mr. & Mrs. me 3 
Hamstead, Black River Falls Lumber 
Co., Black River Falls. 

Mr. & Mrs. H. W. Hoffman, Hoffman 
Lumber Co., Ft. Arkinson; Oliver Ho- 
gensen, Wind Lake Lumber Co., Ra- 
cine; Mr. & Mrs. Carlisle J. Huber, 
Minocqua Lumber Co., Minocqua; M. & 
Mrs. H. T. Jacobson, Jacobson Lumber 
& Fuel Co., Menomonee Falls; Mr. & 
Mrs. D. H. Johnson, H. Ebbe Co., Marsh- 
field; Mr. & Mrs. G. W. LaPointe Jr., 
O & N Lumber Co., Menominee; Mrs. 
G. W. LaPointe, Menominee; Albert 
Laun, J. B. Laun Co., Kiel; Henry A. 
Loftsgordon, Brothers Lumber Co., 
Madison; Oscar H. Loftsgordon, 
Brothers Lumber Co., Madison; Mrs. 
J. K. Lowry, Waukesha. 

Mr. & Mrs. Don E. Montgomery, Wis- 
consin Retail Lumbermens Assn., Mil- 
waukee; Mr. & Mrs. > Newman, 
James Lumber & Coal Co., Racine; 
Ralph E. Nuzum, Nuzum Lumber Co., 
Viroqua; Mr. & Mrs. F. M. Pantzer, 
Pantzer Lumber Co., Sheboygan; Mr. & 


Mrs. M. . Pederson, Taylor Lumber 
Co., Viroqua; Art O. Rowe, Sequin 
Lumber Co., Alma Center; Mr. & Mrs. 


Charles Schmitt, Farrell ‘Lumber Co, 
Algome; Mr. & Mrs. George E. Smith, 
Kellogg Brothers Lumber Co., Wis- 
consin Rapids; Mr. & Mrs. S. E. Taylor 
Jr., Taylor Lumber Co., LaCrosse; Mr. 
& Mrs. Garrett Veenstra, Veenstra 
Lumber & Supply, Racine; Mr. & Mrs. 
H. W. Wilbur, Wilbur Lumber Co., 
Wallis; Wm. E. Wolfe, Palmetier & 
Abell Lumber Co., Waukesha. 


WYOMING 


Mr. & Mrs. C. A. Black, P. J. Black 
Lumber Co., Cheyenne; Mr. & Mrs. J. W. 
Deal, Pe Lumber Co., Laramie; Mr. & 
Mrs. Grier, Grier Lumber Co., Chey- 
enne; Rue & Mrs. E. T. Herring, Grier 
Lumber Co., Cheyenne. 


CANADA 


Mr. & Mrs. L. Backs, Thurston Lum- 
ber Co., Vancouver, B. C.; Mr. & Mrs. 
M. B. Dix, British Columbia. Lumber 
Survey, Vancouver, B. C.; G. R. Hack- 
ett, Roberts & Hackett’ Sawmill Co., 
Vancouver, B. C.; Fred O. Hodgson, 
Lumber Co., Vancouver, B. C.; -" A. 
McPherson, "Vancouver, 3 w. 
Primmer, Parksville Building’ come 
Parksville; J.C. Walsh, Hodgson Walsh 
Wood Products, Vancouver, B. C 
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Yards Find Use of Steel Strapping 
Facilitates Unit Handling 


ASTER HANDLING of lumber 
in the yard, as any dealer 
knows, will help increase profits and 
reduce costs to the ultimate user. 
Unit handling, especially by the 
larger yards, by means of lift 
trucks and carriers received a boom 
during the war when it was neces- 
sary to handle quantities of lumber 
at great speed. 

Since the war, the interest in 
unit handling has not diminished, 
but some of the problems arising 
from it, readily brushed aside at 
the time, must now be met head on. 


ASKS SUPPLIER TO UNITIZE 

ONE large concern has gone so 
far as to seek to get its mill sup- 
pliers to unit strap at the mill and 
ship on open cars so that the stock 
can be unloaded mechanically with 
considerable savings in time and 
labor. 

During the war when box cars 
were often hard to get and labor 
scarce, some mills shipped consider- 
able quantities of lumber unitized 
on flats, particularly. on shorter- 
hauls. In fact, some buyers have 
specified unitizing on open cars 
when stock is green, claiming that 
a haul of a week or 10 days helps 
to dry out the stock before arrival. 

Yard operators disagree. on. the 


Unitized shipments originating at the mill 
important to large dealers who have found 
labor-saving use for banding. 


future of unitized shipping on open 
cars. Some have offered mills as 
much as $1.50 per M extra for ad- 
equate protection of unitized open 
car shipments. Others feel that the 
expense for protection should be 
borne by the shipper whose load- 
ing cost with mechanical unit han- 
dling is substantially reduced. 


ADVANTAGES OF STEEL TAPE 

ONE factor in successful unit 
handling is binding by some means 
the various units to be handled. 
Steel tape is being widely used for 
this purpose, both for stockroom 
control and on-site deliveries. 

Dealers say that binding by steel 
tape affords these advantages as 
regards lumber: 

1. Easier to handle. 

2. Faster to unload. 

3. Prevents loss in shipment. 

4. Protects choice items en 
route. 
' 5. Safety element in piling. 


HOW IT IS USED 
PLYWOOD and box tops are two 
items that are being steel strapped 


OAK FLOORING is taped for storage at the Bader Lumber company. Roland Esterline is point- 
ing to one of the two steel bands that easily hold the 5,000 feet of oak flooring in place. 


> ‘ 
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regularly by two Chicago yards 
Huss Lumber company and John 
Bader Lumber company. Huss steel] 
straps about 50 percent of the ply- 
wood it sends out—all of it that 
is scheduled for long over-the-road 
hauls. Banding prevents the ply- 
wood from being scuffed in transit, 
The sheets are banded in approxi- 
mately 200-pound packages, a 
weight that two men can easily 
handle. 

Rittenhouse and Embree is an- 
other Chicago concern that uses 
steel straps for protection and ease 
of handling on plywood deliveries. 
A recent shipment, Chicago-Phoe- 
nix, Ariz., consisted of 41 packages 
and six crates. Here again the band- 
ing was used to prevent the ex- 
pensive birch and plywood from 
being scratched. The bundles were 
strapped four ways. 

Another ready use «for steel 
strapping in the sheds is to hold 
narrow widths and odd sizes to- 
gether. The safety factor in pil- 
ing is important here. Small pack- 
ages in these sizes are readily sep- 
arated from larger bulk orders 
when shipment is by-truck. 

Millwork is being shipped steel 
strapped by some yards. This in- 
cludes unit loads for house jobs 
where it is possible to include simi- 
lar units for large scale projects. 

Protection against on-site theft 
is another advantage of steel strap- 
ping. 

The Chicago firm of Lord and 
Bushnell has pointed out that not 
only does strapping afford easier 
handling and protection, but it also 
saves time and money ordinarily 
required to package and crate items 
requiring careful handling. 


COST STUDIES MADE 


COST studies made by Huss in- 
dicate that the cost of a single strap 
is about’ 11 cents. If two straps 
are used per load, the cost is re 
duced to.about eight cents per 
strap. — ek eed 

An article originally written by 
the navy tells how unitized han- 
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PLYWOOD is steel strapped by Ben Mraz, Huss Lumber company, 
Chicago. 


ALL long-distance shipments of plywood are steel strapped at the 
Huss plant in approximately 200-pound packages. Ben Mraz (left) 
and George Klein set up a package. 


EASE in handling is facilitated by steel strapping. Here a lift truck 
easily piles a bundle of odd-sized lengths. 
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SAFETY is an important consideration in bundling odd-sized lengths. 


STEEL STRAPS are effective to band together box tops. Vernon Beals 
(left) and Harold Schaefer, Bader Lumber company, Chicago, can 
easily handle a package of five bundled box tops. 


DOLLY of rippings is easily held together by steel tape, making it 
easy to move the load from one place in the shed to another. 
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dling of lumber at the Huss plant 
helped keep the wooden ship pro- 
gram going during the war. This 
is what the article says of steel 
banding: 

“Use of steel bands on the units 
has been found very satisfactory. 
Widths of one-half inch; _five- 
eights inch and three-quarters inch 
have been used depending on the 
weights and lengths of the loads. 
In a great many cases one band 
in the center is all that is neces- 
sary. 

“Over a period of years, it was 
found that cost of steel banding one 
unit 48x48 is no higher than put- 
ting binder strips throughout the 
load to stabilize it; the binder 
strips in most cases being three- 
eighths inch to one and one-half 
inch lath. 

“The steel band holds the load 
together equally well and in most 
cases better than the binder strips. 








. IMPORTANCE of unit packaging from the mill can be seen in this picture which shows a box car 
Steel banding is done faster and of lumber which arrived recently in Chicago. It took more than an hour to untangle the mess. 
provides greater security.” 
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THIS method of flat car loading to facilitate unit handling was prepared by the John Bader Lumber 
company, Chicago. Each car would be two bunks wide with a definite break between the stock of 
each bunk. Center space between bunks would be filled with loose stock. 
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in floors, too... 


Will Be Bruce 
Finished Floors! 
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Werth Watting For! 
"LAT The finest flooring in our history — 
Bruce Finished Flooring with the 
new Factory Finish—will be avail- 
able as soon as manufacturing con- 
-D BY ditions permit. New technical de- 
‘ velopments will give Bruce Finished 
R. Flooring greater beauty, longer wear, 
greater cleaning ease. This is truly 
-. America’s newest flooring sensation 
———_— —worth waiting for. 
es 
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FHA Title | Credit--How It Was Made 


Easy for Dealer and Customer 


O NE GOOD WAY to encourage 
a home owner to undertake 
remodernization or repairs is to 
make it just as easy as possible 
financially. Baffling forms compli- 
cated by dozens of questions too 
often add up to no sale. 

That was one reason why the San 
Francisco branch of the Bank of 
America designed the FHA Title I 
Dealer’s Kit—one of the most wel- 
come and time-saving advances in 
the technique of modern sales fi- 
nancing in the home improvement 
field. 

NEW FORMS ADOPTED 


THE new simplified forms were 
designed to appeal to both the sales- 
man and the customer in Title I 
transactions — repairs, alterations 
or improvement of any existing 
structure, either home, farm build- 
ing or factory. 

The kit was designed to serve the 
sales activities of any of the varied 
trades or businesses under the clas- 
sifications mentioned above. Made 
up in fabricord with the Bank of 
America seal embossed on its green 
cover, the kit itself is four by eight 
inches in size—large enough but 
not too large to fit into a coat 
pocket. 


MAXIMUM CONTRACT $2,500 


IN THE kit is enough paper to 
complete any contract up to $2,500. 
Questions which once seemed end- 
less to the half-decided customer 
when confronted with the awe-in- 
spired old FHA Title I form, now 
seem to be the easiest part of the 
transaction. While the questions 
originated mainly with the FHA, 
it was possible for the bank’s in- 
stallment credit loan to rephrase 
some of them so that less space 
would be needed for answers. 

In replying to these questions, it 
is possible in many cases to check 
one or two squares to supply the 
anwer. One-half page was saved 
in this manner alone. 

The bank also remodeled its own 
loan forms so as to accommodate 
those not satisfying the FHA re- 
quirements. 

Methods used to acquaint dealers 
and salesmen with this streamlined 
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To. Ban 
Bank BSNALSE ASSOCIATION 
In consideration of your accepting 
For $F OQ... .. dared. Alas. F19. YS, executed p 


FHA TITLE I DEALER’S COMPLETION CERTIFICATE 
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Diape.« Yat CHEST NYT... STREET 
In accordance nap Prd (our) Credit Application dated .AV4.V.» xy IV for a loan p 


—aieaanminanen IS TO PAY POR COST OF INSTALLATION AND MATERI 
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service have included direct mail, 
radio, newspapers and personal ap- 
pearances by bank representatives 
before trade gatherings of all kinds. 
Individual contacts with the trades 
were not overlooked. 


CREDIT REPORTING SERVICE 

AS AN additional accommoda- 
tion for the users of the kits, the 
bank maintains for metropolitan 
area dealers a two-hour credit re- 
porting service which goes by the 
name of Telefile. This service fur- 
nishes the credit ratings of pros- 
spective customers to dealers by 
telephone. 

In smaller communities compar- 
able information is supplied by the 
bank’s branches. 

Normally, it has been found, the 
time consumed in this checking of 
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a prospect’s standing ordinarily 
takes but a half hour or less but 
the two-hour maximum is publi- 
cized among the dealers to allow 
the institution leaway in unusual 
circumstances. Each request is 
handled in such a way that confi- 
dential information is prevented 
from falling into the hands of un- 
authorized persons. 

Benefits of this entire service 
to the dealer are obvious. He re- 
ceives cash upon completion of his 
sale; he has no collection problems; 
his accounts receivable are elimi- 
nated thus building up his working 
capital; finally, by bringing his 
client into contact with the bank, 
the dealer helps better his client’s 
financial standing in the commu- 
nity. 
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IT’S WOLMANIZED LUMBER* 


This man’s house is going to last 
longer, because you've sold him 
Wolmanized Lumber for the places 
where dampness and termites make 
their attack. He’ll appreciate your 
advice—will do business with you 
on all his lumber and building needs. 

Wolmanized Lumber is building 
good will for lumber dealers all over 
the country. Why? Because this lum- 
ber, impregnated by pressure-treat- 
ment with Wolman Salts* preserva- 
tive, is giving customers more years 
of service. 


























Lumber with a Plus! 


Wolmanized Lumber gives the build- 
er all of wood’s advantages... speed 
of erection, light weight, resilience, 
high insulating value, paintability, 
low first cost . . . plus long life. 


CREOSOTING 


*Registered 


shi FLAMEPROOFIN 
trademarks i . 


WOLMANIZING 


1646 McCORMICK BUILDING, CHICAGO 4, ILLINOIS 
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THE 
DIXON 
INDUSTRIES 


ARE 
“Hewing to the Line” 


To Help Meet the 
Building Industry's Urgent 
Demands 


for 


QUALITY 
MATERIAL 


“ALWAYS AT WORK” 


The 4 Big Plants of 
THE DIXON INDUSTRIES 


Grant Dixon, President 
Hal R. Dixon, Treas.-Manager 


SPOKANE 


Western Pine Manufacturing Co. 
Spokane, Washington - 


Exchange Lumber & Mfg. Co. 
Spokane, Washington 


Lincoln Lumber Co. 
Lincoln, Washington 


Ellis Glazing Co. 
Henryetta, Oklahoma 


Western Pine Assn. @ National Door Mirs. Assn. 
Ponderosa Pine Woodwork e National Wooden Box Assn. 
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80th Congress Will Face Many 
Problems Vital To Dealers 


HE lifting of wage and price 
controls, following the election 
landslide, is the top item in the 
current vital statistics of the in- 
dustry. 

Not all the political and economic 
curves are going to be visible until 
after the 80th Congress goes into 
action. In fact the _ politico-eco- 
nomic picture isn’t going to be too 
lucid until much later than that. 
But the curves are getting plotted, 
some slowly and some right now, 
on the big chart; it’s pretty certain 
that what is happening now will 
set the national business pattern 
for years to come. 


CRISIS NOT OVER 


Attitude of some businessmen 
puzzling Washington leaders 


Washington leaders believe the 
lifting of these controls was a long 
and necessary step toward a peace 
economy, but they’re worried be- 
cause so many business men back 
home seem to think that the crisis 
is now over and that, with wage 
and price controls out of the way, 
business is due immediately to en- 
ter the promised land. 

But it’s not that simple. Sure 
enough, nearly everything seems 
to be set for lasting prosperity. 
Private debts are relatively low, 
and private credit is good. Recon- 
version is well along. National 
needs for manufactured goods are 
high. All these things point to a 
great sweep of business volume. 
But there are some unanswered 
questions, 

One immediate question has to 
do with veterans’ housing. The 
Housing Expediter set up shop at 
a time when allocation and price 


ceilings were more or less accepted 
as national policy. Under authority 
granted him by the President, Mr. 
Wyatt applied the control pattern 
in an effort to get houses built for 
veterans. A little later, in May of 
this year, Congress passed the Vet- 
erans’ Emergency Housing Act, 
giving Mr. Wyatt very wide au- 
thority over other agencies of gov- 
ernment. He was also given a sub- 
sidy fund. 


VETERANS’ HOUSING 


Wyatt's program murdered by 
removal of price ceilings 


So far, the veterans’ housing pro- 
gram has been a disappointment; 
to the veterans, to the industry, and 
presumably to the Expediter. Re- 
moval of price ceilings has added 
to Mr. Wyatt’s troubles, leaving 
him pretty well isolated on his little 
island in a decontrol sea. He may 
set ceilings on the selling prices of 
new houses. But how can he do 
this successfully if the labor and 
materials that are used in building 
the houses are out from under con- 
trols? 

The industry wants the veterans’ 
housing program ended. The idea, 
as you know, .is that these controls 
serve merely as a hindrance in the 
way of a return to normal and effi- 
cient methods; that the effort to 
aid the veteran by giving him spe- 
cial privileges defeats its own pur- 
pose; that nearly a year has been 
lost in disastrous experimentation ; 
and that the way to resume build- 
ing is to resume building—by going 
back to methods that have done the 
job in the past. 

However, Mr. Wyatt has a good 
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deal of public support for his pro- 
gram. The Washington Post, for 
example, one of the powerful news- 
papers of the country, thinks that 
unless an emergency is recognized 
and is met by emergency methods 
there may well be a serious hous- 
ing crisis this winter. In this case 
the Post intimates, the patience of 
the veterans may come to an end. 

At this writing, Mr. Wyatt seems 
bent upon carrying on with his 
original program, probably with 
some added horsepower. He is at- 
tempting to promote a series of 
prefabrication plants; and, despite 
his legal authority, he’s having 
trouble with several agencies of 
government. .The RFC has refused 
to make some loans to certain of 
these companies, and the War As- 
sets Administration is having dif- 
ficulties about releasing war plants 
for their use. 


PERMANENT HOUSING 


Eightieth Congress sure to 
take some definite action 


The serious aspects of the con- 
troversy, so far as this industry is 
concerned, is the action Congress 
may take in regard to a permanent 
housing program. The emergency 
program can’t last long, anyway. 
Sure enough, this program for the 
present is the battle ground, and 
both Mr. Wyatt and his critics are 
under a very hot bombardment. 
But it’s a reasonably safe guess 
that under no circumstances will 
Mr. Wyatt stay long in Washing- 
ton. The Post and its fellow cham- 
pions of the Wyatt undertaking 
may well be right in saying that 
a serious housing crisis this winter 
could have some startling legisla- 
tive by-products. There are signs 
now of efforts to whoop Veteran re- 
sentment to new high temperatures 
during the next session of Con- 
gress. So it’s clear enough that vet- 
erans’ housing isn’t going to dry 
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up and blow away as a political 
issue. 

What new housing proposals will 
be brought forward for the benefit 
of the service men isn’t yet re- 
vealed. The new Congress will be 
definitely against the general idea 


of controls. But if it’s true that 
four million service men want 
houses, and if less than a million 
are supplied by the time Congress 
meets, that’ll mean a highly potent 
pressure group. It’ll be listened to, 
what with a Presidential election 
coming on. 

Guesses heard most commonly 
around Washington: Mr. Wyatt 
will go back to Louisville; in fact 
he will resign rather soon if he 
can’t make his authority do its stuff 
in requiring RFC to make the loans 
he’s asked that agency to advance 
to his list of prefabricators. If he 
resigns, the veterans’ housing pro- 
gram will be merged on a new basis 
with a changed NHA. National 
housing legislation will come up 
early in the new legislative year. 
The CPA? Probably is near the 
last roundup; has few real func- 
tions. But nobody seems to know 
the terminal date. 

The NRLDA ealls attention to 
the fact that the Price Control Act 
is still in force, even though only 
rents, sugar and rice are now un- 
der a ceiling limitation. It’s most 
unlikely to happen, but any item 
that has been decontrolled can be 
placed under control again. 

The Wage and Salary controls, 
under the Stabilization Act passed 
in 1942, were terminated as of Nov. 
9. The Enforcement Division will 
continue to function with regard 
to past violations. 

One of the hot questions in Wash- 
ington has to do with the Wagner- 
Ellender-Taft bill. You remember 
it came near to passage in the 79th 
Congress. Without doubt, in some 
form or other, it will be introduced 
early in the new session. In fact 
unless something is done fast, it 
is given a good chance of passage. 

The industry, as you know, op- 
poses this proposed legislation; it 
would accept several of its provi- 
sions, without much enthusiasm but 
without too much of a fight. But, 
again as you know, the leaders of 
the light construction industry look 
upon certain other provisions in the 
bill as pretty long first steps toward 


the nationalization of the housing 
industry. 


WOLCOTT BILL 


Substitute for W-E-T measure 
may get industry's backing 
Construction men are consider- 
ing the matter of throwing their 
support to the Wolcott bill, spon- 
sored by Jesse P. Wolcott, of Mich- 
igan, ranking Republican member 
of the Banking and Currency Com- 
mittee of the House. The Wolcott 
bill contains some provisions of the 
W-E.T bill, but in slum clearance 
and the like it would provide Fed- 
eral money on a matching basis 
with local governing units with the 
idea that the land would be made 
available at low cost for the build- 
ing of housing by private enter- 
prise. 

As this page understands it, the 
subsidy involved, if it should be 
given that name, would consist of 
the contribution in whole or in part 
of the land upon which the housing 
was built; and that this contribu- 
tion should be made jointly by the 
Federal government and some lo- 
cal government unit. 

With the crisis in veterans’ hous- 
ing threatening us, and with the 
drive in Congress for a new pat- 
tern of Federal permanent housing 
legislation, it’s clear enough that 
the light construction industry had 
better come up with some concrete 
proposals. Fast foot-work is defi- 
nitely indicated. This planning is 
now going forward and will con- 
tinue until Congress takes some 
action or other. Congress meets 
during the first week of December, 
so there’s no time to lose. 

One of the questions that is never 
far in the background in the capital 
has to do with the portentous busi- 
ness recession or “shake-out” or ad- 
justment or anything else you want 
to call it. Not much agreement 
about how near it is or how violent 
it will be. Every analyst comes up 
with his own answer. Sure enough, 
nearly every business economist 


‘thinks something will happen; may- 


be a full-blown bust, maybe just a 
mild pause while prices, quality, na- 
tional income and general market 
balance get lined up in company 
front. Some say it’s timed for the 
middle or latter part of ’47; with 
full production and general prosper- 
ity restored early in ’48. 


BUILDING MATERIALS 


Stepped-up output expected 
now that controls are lifted 


You’ll be interested in knowing 
that a few business analysts are 





predicting that “lumber will be 
much more plentiful” within a few 
months; also that essentially the 
same prediction is made about most 
building materials, except paint and 
a few others. 

In the main, this prediction prob. 
ably is accurate because the re. 
moval of price ceilings should send 
these materials once more through 
normal channels of distribution, 
Whatever else it may have been, the 
black market was wasteful of ma- 
terials. But the sobering aspect of 
the prophecy about more abundant 
building materials is the fact that 
it’s usually based on the belief that 
high construction costs are about to 
price a large number of prospects 
out of the market. Not so good. 

Another aspect that isn’t so good, 
at least from the point of view of 
readers of this journal: in the 
main, those high construction costs 
are not based upon the high costs 
of building materials. Right 
enough, material prices are high, 
at least higher than before the war. 


CONSTRUCTION COSTS 


High wages and low production 
serious threats to building 


We have no desire to engage in 
labor baiting. But at the present 
time the most serious added cost in 
light construction is a combination 
of higher hourly wage rates and re- 
duced hourly rates of production. 
This can be, and probably will be, 
changed, but not immediately. It'll 
take some time to train more ap- 
prentice building mechanics. And, 
after they’re trained, it’ll take a 
lot more time before they’re master 
workmen. 

This is the aspect of the so-called 
labor problem in which this indus- 
try is most interested: high effici- | 
ency and high hourly production. 
When the motor car industry was 
becoming the wonder of the world, [ 
the big corporations simultaneously 
raised wages and reduced prices of 
cars. Not now. Maybe it can be 
done again. Maybe the price of 
steel and other constituent mate- 
rials is rising too fast. But it seems 
clear that thousands of people are | 
getting priced out of the automo- 
bile market. The manufacturers 
are skimming the cream of buying 
desire and of course are selling all 
they can make. By the time they 
must depend upon the mass market 
again, they may have their labor 
efficiency up enough to bring their 
costs down. But it’s a risk. 
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No. 41 in a series on modern lumber manufacturing. 


Klickitat, Washington Member Western Pine Association 





All lumber is stored in sheds 
to protect low moisture con- 
tent after kiln drying and 
to insure that it reaches 
consumers in best possible 
condition. 


We are producing as much 
high quality lumber today 
as possible and, although we 
regret we cannot ship all the 
lumber required by our good 
old customers, we hope the 
time when we can take care 
of all your lumber needs is 
not far off. 


J. NEILS LUMBER COMPANY 


Libby, Montana 











xO you as your Teleph,, 


WAN ET EED 


KD furniture dimension stock worked to 
NORTH CAROLINA pattern and cut to length. We have a 
large and growing demand for this mate- 
rial and can handle large quantities of it. 
Write or wire us what you have to offer 


in Phone 8115 


We specialize particularly in special worked furniture and industrial 
cut stock, cut-to-length cleats and crating and in plywood. 


SS close 


@ WINSTON-SALEM 


_ Also, we handle a large amount of commission business in regular 
items in Southern Pine, Western Pine, Spruce and Douglas Fir, including 
Douglas Fir Plywood. 


We need additional connections with Pecan Floor- 
ing producers. Can use several cars immediately. 


Mills that are looking ahead and are interested in effective, permanent 
representation in our territory should contact us at once. 





TO OUR CUSTOMERS 

We are a grateful to the 
many customers o have availed 
themselves of our service. We want 
each and every one to know that 
his business has been personally 
appreciated. We have been re 
our utmost to meet the needs of al 
customers insofar as possible—and 

ill continue to do so. However, 
the volume of orders now being 
offered us is such that we must 
solicit a little breathing spell—and 
ask your forbearance. For the time 
being we are unable to add any 
new business— until we can 
broaden our sources of supply — 
when we shall hope to serve you. 


L. N. BAGNAL 


. BOX 2896 WINSTON-SALEM I, 
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These Hectic Times 

EST STORY of the week so far 

as the Clinic is concerned em- 
anates from the facile pen of Jack 
Dionne who avers it was told him 
by his charming daughter who re- 
turned recently from overseas duty 
where she was engaged in impor- 
tant Red Cross work. 

It seems a restless GI who had 
spent far too many months in Ger- 
many to suit him made life miser- 
able for himself and everybody else 
complaining about his hard luck 
and hoping the time would come 
when he could return to the United 
States. 

When he finally was released, he 
amazed his friends by re-enlisting 
and reappearing in Germany within 
a comparatively short time. When 
questioned concerning the reason, 
he replied: 

“The chaos is much better or- 
ganized over here.” 

* * * 


Resolved: “To know where I am 


going ... who I am going to see 
. what | am going to say when 
| get there.” 
* * * 
Whither? 


LL OF WHICH reminds us of 

the windshield sticker once 
provided his salesmen by a well- 
known sales manager who cautioned 
his men constantly against lost mo- 
tion in “making” their territories. 
The sticker which was supposed to 
be placed so that it could be seen 
readily by the driver read as fol- 
lows: “WHERE IN HELL ARE 
YOU GOING!” 


* * * 


Good salesmanship is beginning tc 
come back in style. 


* %* * 


The Battle Lines Are Forming 
TEEL, ALUMINUM, lumber, 
cement, plywood...all are up 
to their ears in  prefabricating 
plans in an effort to maintain, or 
acquire, a bigger share of the home 
builder’s dollar. 

Shortly before V-J Day some 
astute individual made the state- 
ment that “the last shot of the 
world war would be the opening 
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shot of the greatest industrial bat- 
tle in history.” 

Only a casual reading of the go- 
ings-on in the building industry is 
necessary in order to convince the 
most skeptical that the battle plans 
already are beginning to shape up. 

* * * 
Every employee is entitled to be 


known by his best work instead of 
his worst. 


* * * 


Same House But That's All! 


HE LUMBER DEALER hung 

the beautifully colored poster 
of an attractive home on a nail in 
the front office where it flapped in 
the breeze when the door opened 
and was soon tattered and torn. 

The building and loan association 
on Main street put the same poster 
under glass in a frame and dis- 
played it in the show window. 

A progressive home builder in 
the same city did the same thing 
as the building and loan associa- 
tion but added: “Down payment, 
$900. Monthly payment, $45.50.” 

Who got the order for the house, 
controlled the sale of the materials 
and the placement of the mortgage? 

* * * 
Too bad more people are not as 


anxious to understand as they are 
to reprove. 


* * * 


Who Makes Your Prices? 
OW THAT PRICE controls on 
building materials have gone- 
with-the-wind, who will make your 
prices? 

As long as the sellers’ market 
continues, you will have something 
to say about it...you are your sup- 
pliers. 

But that may not be for long. 
Under such circumstances sellers 
have an exceedingly bad (costly, 
too) habit of pricing themselves out 
of the market. Having reached this 
point it then is necessary to reduce 
prices substantially in order to re- 
capture the business of the buyer. 

Whether you think so or not, the 
buying public eventually makes 
your prices. Nothing gives them 
greater pleasure than doing with- 
out when prices go higher than 
they are willing, or able, to pay. 





Salesmanship at Its Worst 


E ASKED FOR fifteen minutes 

of the Clinic’s time and took 
more than two hours. In addition 
to this violation of every concept 
of good salesmanship, he requested 
help in getting a hotel reservation 
and even suggested that a telephone 
call be made in his behalf. He ob- 
tained full information concerning 
his next prospect and asked if the 
Clinic minded making an appoint- 
ment for him on the basis of “mu- 
tual friendship.” Finally, after 
having been warned at the begin- 
ning of the interview that the 
Clinic was not the man to pass upon 
the project, the salesman departed, 
requesting however, that the gist 
of the interview be relayed to the 
powers that be along with a vigor- 
ous solicitation. If “nerve” has 
anything to do with successful sell- 
ing, we’ve just met the world’s 
greatest salesman (who didn’t come 
within a thousand miles of getting 
an order...or an hotel room 
either!). 


* * * 


“Human dynamos” have an ex- 
ceedingly bad habit of burning 
out. 


* * * 


Merchandising at New Highs 


MONTGOMERY -WARD and 

Sears - Roebuck sales are 
higher than at any time in their 
history. So are most of the big 
chains. Same way with department 
stores. Never was there anything 
like it in the history of retailing. 

Inventories are away up, too. 
Likewise profits. More advertising 
is being used...more services are 
being offered. In many cities mail- 
order houses have “out-applicated” 
the applicators and are running 
full-page ads to sell building ma- 
terials. 

If you want to study merchandis- 
ing at its best, there is much to be 
learned in the advertising of the 
mail-order houses. . .newspaper, ra- 
dio, catalog. 

It has always been good, but not 
as good as it is today. 
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.- « MAKE US BUY A SAWMILL 
We Want to Stay in Our Own Field 


Most people advertise to sell something . . . we’ve adver- 
tised to try and buy the kind of lumber our customers 
desperately need. 
Yes, we had quite a response and we did acquire 
some lumber . . . and we received several other 
offers as well. 

One party wanted to sell us a sawmill as a means 
of assuring us of a source of supply . . . another 
wanted to sell us standing timber as a sure 

means of getting what we want. Both of these 
offers have possibilities . .. but only as ex- 
treme measures. 
We don’t want to compete with you pro- 
ducers . . . so don’t make us buy a saw- 
mill! Sell us a part of your output 
instead and let us continue in the line 
in which we have specialized for more 
than 40 years . . . serving the needs 
of some of the Midwest’s outstand- 
ing industries. 
Won’t you look over the list below 
and advise us how much of what 
kind you can route our way ? 


THE MIDWEST’S 
LEADING INDUSTRIALS 
NEED... 


Tough White Ash Plain & Quartered 


a White Oak 
irch Popl 
Plain & Quartered — 

Red Gum Walnut 
Quartered Sap Gum White Pine 
Hard Maple Yellow Pine 








lease address your letters to 


T. J. Curley, President . . . it's 
that important to us! 
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HAUL LUMBER EASY, 
QUICK, AT SAVINGS 
WITH THIS POPULAR 
INDUSTRIAL WHEEL 
TRACTOR 


The Allis-Chalmers Model 
I-B is built specifically for in- 
dustrial purposes — low. 
short, powerful — pulls big 
loads quickly through nar- 
row aisles, around corners, 
up ramps — short turning, 
extra stability. Ideal for 
pushing loaded cars into dry 
kilns! Economical—operates 
on less than a gallon of fuel 
an hour. Available with 
sweeper, if desired, for gen- 
eral clean-up work, clearing 
snow around yard. Get all 
the facts ... see your Aliis- 
Chalmers dealer. 













QUICK-HITCH 
» DRAWBAR 


—to hitch, operator 
simply backs trac- 
tor until load trips 
automatic coupler 
Handy rope trip 
unhitches Coupler 
odjustable to var- 
ious heights. 





















Early delivery possi- 
ble if you place your 
order with your Allis- 
Chalmers dealer now! 








él 











Home Information Encyclopedia 

New development in the home- 
planning field is Weyerhaeuser’s 
Encyclopedia of Home Information 
—a loose-leaf binder containing a 
large number of small homes de- 
signed and engineered to make 
maximum use of standard mate- 
rials found in lumber yards. The 
book is 12x18 inches in size and is 





This Wome Buoine ... HOME SELLING SERVICE 
consists of two major parts: 
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intended as a show piece in the 
lumber dealer’s display room or 
front office. Many of the homes are 
shown in four colors. An unusual 
feature of the service is the new 
home, advertised nationally, that is 
released to book holders each month 
together with a wide variety of tie- 





New 
INVENTORY 
FORMS 


Latest type forms for year-end inventory- 
taking—especially designed for lumber and 
building products dealers. 


Loose-leaf printed forms, 8/2" x 11", 
punched for standard 3-ring binder. 


ORDER NOW 


.for Immediate Delivery 


90 
100 Sheets .. $ Postpaid 


Send Check with Order 


Lumbermen’s Accounting 
and Management Service 


9931 Prairie Ave. 
Chicago 28, Ill. 


Counselors, Designers and Publishers of 
Accounting Systems for the Lumber Industry 
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in promotional material. For fur- 
ther information about the book 
write Weyerhaeuser Sales company, 
Dept. AL&BPM, Saint Paul 1, 
Minn. 


Insulux Digest 


The Insulux Digest, a quarterly 
news bulletin issued by the Insulux 
Products division of Owens-Illinois 
Glass company, is now being pub- 
lished. Circulated among its dis- 
tributors and salesmen, the 8-page 
digest is devoted entirely to pic- 
tures and news about Insulux glass 
block. Among its features are re- 
productions of current glass block 
advertisements and digested ar- 
ticles about publicity and promo- 
tion. For further information 
about Insulux products and the 
Digest write Owens-Illinois Glass 
company, Insulux Products division, 
Dept. AL&BPM, Toledo 1, Ohio. 


Prefabricated Cape Cod 


A preview of the new one-story- 
and-a-half prefabricated Cape Cod 
colonial home is being presented by 
the Adirondack Log Cabin company 
Inc. The home, which is now com- 
ing off the assembly line, is pre- 
fabricated in sections for quick as- 





sembly in two sizes. The first is 
24x32 feet with four rooms and 
bath downstairs with space for two 
large rooms and bath upstairs. The 
second is 24x36 feet with five rooms 
and bath downstairs and space for 
extra large room and bath upstairs. 
These are being manufactured in 
Adirondack’s affiliated plant, the 
United States Prefab corporation. 
For further information write the 
Adirondack Log Cabin company 
Inc., Dept. AL&BPM, 143 E. 45th 
street, New York, N. Y. 
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Rustic Fencing Catalog 

New catalog illustrates and de- 
scribes several types of Northern 
White cedar rustic fencing manu- 
factured under the tradename Nor- 
croft. Included are split and round 





picket fencing and gates, post and 
rail fencing and gates, and the new 
stockade style split picket fencing; 
also an assortment of garden furni- 
ture. For a copy of this new leaflet 
catalog, write MacGillis & Gibbs 
company, Dept. AL&BPM, 324 East 
Wisconsin avenue, Milwaukee 2, 
Wis. 

Heater and Humidifier 


The new Airtopia heats, cools, 
humidifies, de-humidifies, purifies 
and circulates air the year around, 
automatically. It is said to be an 
advanced useage of the heat pump 
principle used within closed struc- 
tures such as homes, plants, offices, 
factories, and where necessry, ware- 
houses. Economical and fully auto- 
matic, it is said there are no but- 
tons to push, no adjustments to 
make. For full details about Air- 
topia and dealerships still open 
write Airtopia Distributors Inc., 
Dept. AL&BPM, 767 East Pico 
street, Los Angeles, Calif. 


Factory-Built Door Jamb 

The development of a new Tru- 
Sized door jamb has been an- 
nounced by the Wheeler Osgood 
company. Production of the new 
type jamb, which is said to cut in- 
stallation time from 1-114 hours to 
8-10 minutes, was started this 
month. ‘The jamb is completely 
built at the factory and there are 
enly three precision-milled pieces to 
handle on the job. Packaged two to 
a bundle, the jambs come from the 
factory complete with all necessary 




















Send for This NEW CATALOG 
Act Promptly for NORCRAFT Products - 


To alert dealers, we’re prepared to make immediate shipment on all 


Norcraft Rustic Fence items for quick selling and for Spring. Of genuine 
Northern White Cedar. Nicely styled. Smart appearance. Sturdy con- 
struction. Dependable quality. READY TO INSTALL. 























Free mats for your local newspaper advertising. erLow:, NORCRAFT, STOCKADE 
. . —. Ov: em 
Write, wire or telephone today for our new catalog and proofs of mats providing real privacy. Sections 7” 
A long x 54” high. Selected 2” full- 
available. round peeled palings, strongly braced 
nd de- ; with 3 crossbars. Limited stock. 
a MAc GILLIs & G 
manu. THE MAC GILLIS & GIBBS CO. 
e Nor- 324 E. Wisconsin Ave., Milwaukee 2, Wis. 
round Phone: Daly 2860 
Yards and Plants: New Brighton, Minn.—White Sulphur Springs, Mont.— 
; Gladstone, Mich.—Ensign, Mich.—Wallace, Mich. 
| 
| POSTS — POLES — TIES — PULPWOOD _ pw. woncrart 
| BELOW: NORCRAFT SPLIT Post AND RAIL 
PICKET GATES — Double FENCING — Sections 
split rail for extra sturdiness. 7’ long x high. 
36” wide x 40” high. Gate BELOW: NORCRAFT SPLIT PICKET FENCE—Popular With or ‘eithout aii: 
} styles to match all NOR- with all customers. Sections 7’ long x 40” high. Available agonal dress rails. A 
CRAFT FENCES. with staggered height pickets as illustrated with single fence of true distinc- 
split rail or with even top. Also with full round pickets tion. Lifetime qual- 
and double split rail. ity. 
st and 
le new 
ncing; 
furni- 
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4 East 
cee 2, 
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TILLER ba | FREE FOR THE ASKING 
cools, Complete, authoritative, and [ 
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ty 8 Other Items for W E ST E R N 
its Industrial Purposes | KNOTTY 


Inc., 
ro | o> gle Gores PINES 


“The Wood Eternal” 
This information, printed in a convenient folder, should 
be in the hands of every lumber dealer, builder, archi- 


: p { ie 
Tru- : tect, and homebuilding prospect. It tells how to secure 
a aD desired color effects—recommends a list of prepared 











sgood finishes and finishes mixed-at-the-job suitable for 
. } RED C Y P Rg € $ & Knotty Pine—also gives helpful carpentry suggestions. 
ut in- We will be glad to send you up to 20 copies of this 
“oe folder FREE. When you order, specify Folder No. 407. 
Pon for Your Normal Needs 
e are | IMMEDIATE SHIPMENT FROM ST. LOUIS STOCK WESTERN PINE ASSOCIATION 
ces to Dept. 12D * Yeon Building * Portland 4, Oregon : 
wo to . * 
Se F L E i Ss H b L L T M B E R ra ° ‘ Idaho White “aca — Pine 
2ssary 4235 DUNCAN AVE. « ST. LOUIS 10, MO. « NEwstcad 2100 i 
* THESE ARE THE WESTERN PINES 2 
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9, e *. 
Here’s a big repeat item of top quality 
Diamond Points are packed in a new box which 
prevents breaking of “sticks.” They are made 
by an exclusive Red Devil process from espe- 
cially hard metal, treated against corrosion. 
Come stacked in strong sticks of 100 points each 
to fit driver. 

, two SIZES 

No: 1 Diamond Points 
3/8” long for No. 1 Red 
Devil Diamond Point 
Driver. 5,000 points (50 
sticks) to a box. 

No. 2 Diamond Points 
1/2” long for. No. 2 
Driver. 4,000 points (40 
sticks) to a box. 


94 steecscemen 











NEW HOUSING REGULA- 

TIONS REQUIRE COMPLETE 

BLUE PRINTS FOR G. I. 
PRIORITIES 





PER N. H. A. REGULATION 
80-3 
JUNE 10, 1946 





PLANS REDRAWN 
TO SUIT NEW 
REGULATIONS 

SECURE BETTER LOANS 





WRITE 


Lumberman’s Plan Service 
120 MACHIN STREET 
PEORIA 5, ILLINOIS > 














WHAT’S NEW? 





hardware and full instructions for 
installation. Each set includes 
hinge jamb (with starter block 
glued jin place), head jamb, lock 
strike jamb, stops glued in place on 
all three jambs, five rust-proof, 
shock-absorber leaf springs, re- 
cessed head screws, washers and 
friction clips. There’s no cutting, 
trimming or squaring on the job. 
The entire process of plumbing and 
fitting the jamb is accomplished 
merely by increasing or decreasing 
pressure of screws against tension 














of the leaf springs. The jamb is 
said to be adjusted to the exact 
clearance and size of door desired 
with a few turns of a screwdriver. 
Permanent accuracy of fit is said to 
be assured, because any deviation 
from original fit, such as might be 
caused by settling or numerous lay- 
ers of paint, can be easily adjusted 
with a screwdriver at any time. 
For further information write the 
Wheeler Osgood company, Dept. 
AL&BPM, Tacoma, Wash. 


Using Handicapped Workers 


How to Use Handicapped Work- 
ers by Arthur T. Jacobs is de- 
signed to aid employers, person- 
nel officials, foremen and _ super- 
visors to make successful use of 
the physical, mental and tempera- 
mental abilities of all employees. 
As the author contends, many 
workers are “handicapped” only in 
the sense that they are in the 
wrong jobs while others have more 
or less obvious physical deficiencies. 
It explains how to analyze the 
physical demands of a job to find 
out what characteristics a worker 
must have; how to evaluate the ca- 
pacities of handicapped individuals ; 
how to match the handicapped with 
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jobs they can fill as well as the nop. 
handicapped; how to break in the 
handicapped on new jobs. A sum. 
mary of various physical and men. 
tal handicaps gives descriptions and 
an evaluation of their effects on 
working ability, things to note in 
placement and medical reports, 
The cost of the book is $3.50. For 
a copy or for further information 
write National Foremen’s Institute 
Inc., Publication Office, Deep River, 
Conn. 


New Kwiklean Trap 


The new “P” trap has a remoy- 
able cleanout bowl which unscrews 
quickly and easily to allow full di- 
rect access to internal openings, 
making it simple to reach those 
parts and giving access for the 
“snake” when necessary to open 
clogged drainage pipes. The Kwi- 
klean cleanout bowl can be dumped 
without other aids to remove such 
matter as hair, buttons, pins, rings, 
ete. The design of the trap is said 
to cause a natural, self-cleaning, 
scouring action with the trap. It 








is said to be unnecessary to use 
harsh caustics, lyes or abrasives to 
clean clogged wastes from it. It is 
made of cast brass, with a heavy 
chrome plate finish. For further 
information write Bethlehem Indus- 
trial corporation, Dept. AL&BPM, 
320 E. 39th street, New York, 
N. Y. 


Dry Kiln Catalog 

Instruments for Lumber Dry 
Kiln is the title of a new eight-page 
catalog just released by the Taylor 
Instrument companies. This litera- 
ture is designed to show the rela- 
tion of temperature and humidity 
instruments to the operation of 
lumber dry kilns. The application 
section shows typical applications 
of lumber dry kilns, with line draw- 
ings of instrument hook-ups and 
also photographs of actual installa- 
tions. The’ explanation of their 
operation together with a summary 
of the importance of instruments to 
the dry kiln irfdustry are of interest 
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TARTER, WEBSTER & JOHNSON, INC. 


P. 0. Box 1731, Stockton, Calif. 


No. 1 Montgomery St., San Francisco 


Manufacturers of 


Ponderosa Pine, Sugar Pine, White Fir, Incense Cedar 
Lumber, Mouldings, Cut Stock 











Your Profits High — 


NEW SELF-FITTING 
SILENTITE 





In the new Curtis Self-fitting Silentite, Curtis dealers 
enjoy exclusive advantages which reflect themselves 
in greater profits. For this is a truly different win- 
dow—designed to give you an “edge” on competition. 


The new Self-fitting Silentite is 20% more weather- 
tight even than the original Silentite—an important 
feature your customers will appreciate. This window 
has amazingly easy operation—the famous Silentite 
spring suspension which eliminates weights, cords 
and pulleys. There is new locking safety—you can 
lock this window partly open, as well as closed. New 
economy in installation—sash is put in with mini- 
mum effort and once installed is firmly in place. Soon, 
we hope, Curtis will again be in a position to welcome 
new dealers. Meanwhile, keep Silentite in mind for 
future profits! 


CURTIS COMPANIES 
SERVICE BUREAU 
CLINTON, IOWA 








with... 


THERE ARE BIG PROFITS 
IN WATERPROOFING 
when you sell a product 







@ Guaranteed Job-Proved Performance 


Celadri is not a new, untried product. Owners of homes, 
stores, gas stations, warehouses, factories — thousands 
of people have used Celadri with excellent results for 
waterproofing and decorating masonry surfaces of all 
types. That is why we are able to offer a money-back 
guarantee with every can of Celadri. And that is why 
you can sell Celadri with confidence. 


@ Ten Outstanding Sales Appeals 


1. Easily applied 

2. Economical to use 

3. Inwhiteand 6 colors 

4. Money-back guar- 
antee 

5. Used inside or out- 
side 


6. Will not peel or rub 
off 

7. Completely odorless 

8. Dries rapidly 

9. Paints and water- 
proofs 

10. Improves with age 


@ Stimulating Dealer Helps 


When you sell Celadri you are backed by a complete 
merchandising program. This includes folders, counter 


displays, and newspaper mats of all sizes. 


CORPORATION 


pers E Man a aught 
652 WILLIS AVENUE 
WILLISTON PARK, NEW YORK 








ACT NOW 
and get in on 
the unusual 


ties offered by Celadri. 
Write today for descriptive 
literature and further in- 
formation. 





















money-making opportuni- 











Thurston-Flavelle Limited 


Manufacturers of Red Cedar Lumber and Shingles 
Port Moody, B. C. Canada 


The Brand to Rely on for Quality Products 
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to users of dry kilns. The instru- 
ment section gives pertinent infor- 
mation in regard to the use and op- 
eration of the instruments which 
automatically control the tempera- 
ture, humidity and air circulation. 
For a copy of Catalog 800 write on 
company letterhead to the Tay- 
lor Instrument companies, Dept. 
AL&BPM, Rochester 1, N. Y. 


Battery-Cperated Electric 
Fencer 


Of interest to dealers is the an- 
nouncement by Red Devil Tools of 
their new post-war, Model 335 bat- 
tery-operated electric fencer for 
single wire fences. The newly de- 
veloped wheel-action contact of the 
Red Devil unit uses current only in- 
stantaneously, centrifugal force 
does the rest. The on-off shocking 
action is said to greatly increase 
effectiveness while more than dou- 
bling battery life. Rod and bear- 

















Canadian Mills Reduce Drying And 
Handling Costs By Seasoning Unit 
Packages of Lumber In Moore Kilns 


Westminster Shook Mills, Ltd., and affiliate, B. C. Mfg. 
Co., Ltd., New Westminster, B. C., operate total of -19 
Moore Cross-Circulation Kilns, having annual drying 
capacity of 85 million feet of hemlock and other woods. 


By handling lumber in unit packages and seasoning with 
Moore automatically Controlled Cross-Circulation Kilns, 
these progressive firms have reduced drying cost per 
M ft. of lumber seasoned, and maintain a uniformly 
high quality seasoned product. They kiln-dry 100% of 
their cut. 


Moore engineers have served the lumber industry con- 
tinuously since 1879. Take advantage of their experience 
—let them help solve your drying problems. Write today. 





MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE 1, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 


If you are interested in kiln drying 
and wish to be placed on our mail- 
ing list, send us your name and 
name of the firm with which you 
are connected. 








MOORE J)RY KILNS 


& ~, 
\ fm 48RD 
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ings are made of stainless steel. 
Using any six volt, hot-shot or stor- 
age battery, the unit generates 
high voltage, but low amperage, 
and is said to make the effective 
intermittent shock absolutely safe 





to livestock and humans. It is not 
affected by powerline failures. Her- 
metically sealed against weather. 
For further information write Red 
Devil Tools, Dept. AL&BPM, Irv- 
ington 11, N. J. 


Paint Hook Counter Card 

A new counter card for the 
Persson paint hook has been an- 
nounced. The counter card is 


-printed in two colors and fully il- 





lustrates the use of the hook on all 


types of ladders. Hooks are se- 
curely stapled on the card and 
shipped, fully protected, twelve 
hooks, to a shipping case. They 
are available immediately. For 
further information write the T. G. 
Persson company, Dept. AL&BPM, 
224 Greenwood avenue, Bloomfield, 
N. J. 


Self-Selling Paint Units 

Eight self-selling display units 
have been recently developed by the 
Sherwin-Williams company. These 
units are designed to attract more 
customers to the paint department 
and educate both customers and 
clerks in a few minutes in all essen- 
tials of the product. Each unit is 
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REPO Tent rin ace 


THE BEST OF THE FOREST 


Your requirements are our problems. If you do not receive 







“Lock, Stock and Barrel”—our weekly inventory—write -or 


phone us today. You’ve got our number! CHESAPEAKE 2786, 








WANTED t BUY 


LUMBER 


WE ARE USING 200,000 FT. LUMBER DAILY 
IN OUR TWO PLANTS. CAN USE THE FOL- 
LOWING: 


1x4 and wider, Pine, S4S, random Lengths. 

1x4 and wider, Pine, SHIPLAP, random Lengths. 

1x6 or 1x8 Pattern 105, NOVELTY SIDING. Random 
Lengths. 

2x4, Pine, S4S, random lengths. 

2x6, Pine, S4S, random lengths. 

2x8, Pine, S4S, random lengths. 








Sturdy and dependable. Fast, accurate saw- 
ing assured. 









Lumber can be green or dry, will pay cash for any 
volume, steady shipments. 





Carriages running on roller bearings. Auto- 








matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
FLOORING SASH Ball Bearing arbor, and roller bearing Feed- H 


works if desired. 


Various sizes and dogs to meet your needs. 


gl experience in building Saw 
aa ills and woodworking machinery. 


LANE MANUFACTURING CO. 


MONTPELIER, VT. 


TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 


MOULDINGS DOORS 








WIRE, OR TELEPHONE HADDON HEIGHTS 2-6038 


CENTURY PRE-FAB CORP. 


HADDON HEIGHTS, N. J. 
SELMA, N. C. 





Manufacturers and Distributors of all 


WEST COAST WOODS AND SHINGLES 
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WHAT’S NEW? 


30 inches high, five feet long and 
30 inches wide, and is painted in a 
natural grain finish. Each display 
shows the product, what it will do, 
how it will look when dried, what 
accessories are needed to do a pro- 
fessional job, how much surface it 
will cover and the prices for each 
can. Customer service sheet is in- 








cluded. 


Any combination of dis- 
plays can be used together. For 
further information about the dis- 
plays and Sherwin-Williams prod- 


ucts write the Sherwin-Williams 
company, Dept. AL&BPM, Cleve- 
land, Ohio. 


New Aluminum Mouldings 


Six new extruded aluminum 


moulding patterns have been intro- 
duced by Marsh Wall Products and 
are immediately available. The new 
mouldings have been designed to 





harmonize with Marlite paneling. 
Matched faces, with the same bev- 
eled edges on all designs, are said 
to make perfect membering easy. 
The design of the patterns allows 
for normal expansion and contrac- 
tions of the panel, while wide 
flanges are said to permit easy nail- 
ing and fastening. The mouldings 
are shipped in a new tubular pack- 
age designed for easy identification, 
storing and handling. Complete in- 
formation on Marsh mouldings and 
Marlite may be obtained from 
Marsh Wall Products, Inc., Dept. 
AL&BPM, Dover, Ohio. 





Ready-Prepared Logs 


For construction of log cabin 
buildings, six and eight inch logs 
split, edged and planed are being 
manufactured ready for erection. 
They are used with round side out 
and flat side in. The flat side edges 
are beveled to provide paneled 
effect. For further information 
write Fence Company of America, 
Dept. AL&BPM, 608 S. Dearborn 
street, Chicago 5, Il. 


Speedlift Belt Conveyor 

Said to be adjustable to every 
conceivable elevation and angle 
from the horizontal position to 35 





degrees, the reversible Speed-Lift 
can be used as an individual unit, 
as a connecting link in a system or 








J. P. RINN 


Yard and Warehouse 


Chicago 23, Ill. 
BiShop 4060 


2759 So. Kedzie Ave. 


Kinn -ocott Lumber Company 


LUMBER and LUMBER PRODUCTS 


360 No. Michigan Ave. 


H. V. SCOTT 


General Office 


Chicago 1, Ill. 
RANdolph 4878 














You'll Be Singing in the Rain 


— if you stock and feature RANETITE WATER- 
PROOFING COMPOUNDS. For they turn bad weather 
into good profits! And there’s a highly-profitable RANE- 
TITE PRODUCT for every waterproofing need — from 
waterproofing homes and buildings to clothing. Get 
YOUR share of these RANETITE profits. Write today 


for FREE color-illustrated Literature and Liberal Dealer 


~~ ! 
ra 


RANETITE MANUFACTURING CO. 


General Offices and Factory 


1917 S. Broadway, St. Louis 4, Mo. 
SALESMEN WANTED! 


RANETITE 


WATERPROOFING COMPOUNDS 











For Sale: immediate Delivery 


Corrugated Aluminum Roofing 
Approximately 1000 Squares each car 


11/4," or 2!/2" corrugations — .027 thick — 28" wide 
6-8-10 and 12 foot lengths 


Write, Wire or Phone 


SONKEN-GALAMBA CORP. 


2nd & Riverview, Kansas City 18, Kan. 


5 Carloads 


Phone Victor 9243 
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STOP End Checking!!! 


No. 464-A Lumber sealing compound is a specially 
developed “end coating” that produces amazing 
results. 


Not a “lead and oil” paint but a new product de- 
signed to do a particular job. 


Can be applied with spray gun designed for heavy 
bodied materials or by brush. Color is black. 


Any mill, lumber dealer or manufacturer who stores 
lumber can effect very substantial savings. 


Reports have been received that use of the com- 
pound has resulted in savings amounting to thou- 
sands of dollars worth of lumber previously lost due 
to “end checking.” 


No. 464-A Lumber sealing compound is reasonably 
priced as follows: 


$1.50 PER GALLON IN 55 GALLON NON-RE- 
TURNABLE DRUMS 


$1.60 PER GALLON IN 5 GALLON CONTAINERS 
F.O.B. AKRON, OHIO 





The Akron Paint and Varnish Company 


AKRON 1, OHIO 
EST. 1878 
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RAINY LAKE LUMBER CO. Ltd. 
SALES OFFICE: 2020 Conway Bidg., CHICAGO 2, ILL. 


Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont 
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The nimrod with an eye for 
accuracy usually bags his limit. 
As in hunting, profitable saw- 
milling requires accuracy, too— 
machinery that produces smooth, 
precision-cut lumber, Accurate - 
cutting of lumber is the No. 1 
reason why there is such a de- 
mand for Corley mills, and ac- 
curacy is the No. 1 reason why 
Corley-cut lumber is so much 
in demand. 


Consumer sales are “in the 
bag” when you insist on Cor- 
ley-cut lumber. Get in touch 
with your nearest Corley op- 
erator. He has the kind of 
the kind 





lumber you want... 
that builds sales. 
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Oregon Lumber Co. 


Baker, Oregon 


Pioneer eastern Oregon mill—in operation 57 
years. Under our sustained yield plan of opera- 
tion, the past 57 years of performance is just 


a starter for future delivery of our products. 


— 


Manufacturers 


Famous “John Day” 
Ponderosa Pine 


2 4 Since 1889 
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_ EXTRUDED 


ALUMINUM 
MOULDINGS 


BUILDING MATERIAL 
DISTRIBUTORS WANTED 


ATTRACTIVE LIST PRICES, 
PLUS LIBERAL DISCOUNTS. 


TOP QUALITY LINE -- 
PACKED IN 120-ft. CARTONS AND 
504-ft. CASES. 





Inquiries invited from all territories 
—Write for FREE Catalog and 
Price List 


Standard Moulding 
Company, Inc. 


Manufacturers 


33 W. 42ND ST. — NEW YORK 18 
Telephone: Pennsylvania 6-0595 



















(HERE'S WHAT \ 
FOLKS NEED 


to repair walls, floors, 
furniture, woodwork or 
plaster. This plastic 
repair material comes 
in powder torm... just 
mix with water and 
use. Will not shrink. 
Sticks and stays put. 


WILL NOT SHRINK 
STICKS AND STAYS pijy 
Tl 
LT, 





















Your jobber 

can give im- 
mediate deliv- 
ery on Durham’s: 
Rock-Hard Water Putty. 
Packed twelve 1-lb. cans 
or four 4-lb. cans to case. 
Also available in 25, 50 
and 100-lb. drums for 
large industrial users, 


/ 


The PLASTIC Repair Material 


in POWDER Form 


Gillies Bros. & Co. Ltd. 


ne BRAESIDE, ONTARIO, CANADA, 
Genuine WHITE PINE smnonun 
Air-Seasoned ® Water-Cured 


For 104 years, 1842-1946. Capacity 30 million ft. 
annually. 
Members N. W. L. D. Assn. 


All stocks exhausted until July, 1947. 


JAMES W. SEWALL COMPANY 


Consulting Foresters 


MAIN OFFICE: 
Old Town, 
Maine 


Established 1910 
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WHAT’S NEW? 


as a feeder conveyor. The small 
truck, 22x62 inches, permits use in 
confined areas. Complete descrip- 
tion of this new unit together with 
accessories which include power 
driven tail feeder unit, the gravity 
head delivery unit, and other fea- 
tures such as the floor lock, hy- 
draulic jack used to adjust the 
Speed-Lift to any height and angle 
are all found in the two-colored, 
two-page bulletin SL-246 which was 
just been published. To receive the 
bulletin write Speedways Conveyors 
Inc., Dept. AL&BPM, 1261 Niagara 
street, Buffalo 13, N. Y. 





Color Dynamics 


The new edition of Color Dy- 
namics is just coming off the press. 
Included are the results of tests 
showing how color can be used to 





achieve various effects in every day 
life. Some of the fundamental 
principles of color in painting ex- 
teriors and interiors are illustrated. 
For example it shows how homes 
can be made to look taller or lower, 
how rooms can be made to look 
longer or squarer. Another section 
illustrates how safety and conve- 
nience in the home can be in- 
creased through use of _ special 
colors. There are numerous color 


photographs of exteriors and ip. 
teriors showing varieties of color 
schemes. The book concludes with 
a discussion of correct painting 
procedures. The book may be ob- 
tained in quantity for two cents 
each, or you may receive a single 
copy free by writing Pittsburgh 
Plate Glass company, Paint Divi- 
sion, Dept. AL&BPM, 632 Duquesne 
Way, Pittsburgh 22, Pa. 








When writing for new literature 
or further details about products 
described here, please mention 
AMERICAN LUMBERMAN & 
BUILDING PRODUCTS MER. 
CHANDISER as the source of 
your information. 








New Chromedge Sales Package 


Announcement has just been 
made that starting Jan. 1, 1947, 
Chromedge metal trims and Chrom- 
edge accessories will be marketed in 
an entirely new packaging setup. 
The company is also establishing an 
entirely new set of standards for 
stock length, price quantity brack- 
ets, quantities per package and type 
of shipping package. The standard 
package will be a heavy spiral 





wound paper tube. Contents of the 
tube are individually wrapped to 


protect the finish. Each of the 
tubes are closed by recessed metal 
plugs and on the tube is a label 
identifying the contents by catalog 
number and type of metal finishes. 
For further information about the 
trims and the package write B & T 
Metals company, Dept. AL&BPM, 
Columbus, Ohio. 





Phillips & Benner 
Ruttan Block 
Port Arthur, Ontario 














KNIGHT 


Single and DoubleActing Receding 
SET WORKS:Saw Mills, Dogs, Edgers 


Manufactured by 


THE KENT MACHINE COMPANY 


117 Portage St, Cuyahoga Falls, Ohio 
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} than enough to fill their urgent demands until prices 
| adjust themselves. 


the corner and waiting was a good policy. 


) continue in softwoods as long as priorities remain in 


lumber manufacturers said that no drastic changes 
) are planned. They said some increases will be made 


- others. 











‘MARKET ANALYSIS 


Restoration of Supply and Demand 
Find Retailers Moving Cautiously 


With a free market before them, manufacturers and 
retailers eyed each other with new interest. Who 
would make the first move? 

While the dealers agree that a price rise is completely 
justified on some items, they do not expect prices to 
go beyond reason. 

Reports indicate that demand is slackening in some 
sections. Dealers said they do not intend to buy more 


In some cases dealers cancelled 
back orders when original asking prices were upped 
$15 a car. Customers began to get choosy. There was a 
feeling that more and better lumber was just around 


BLACK MARKET BROKEN 
The black market was broken, at least in hardwoods, 
but some retailers expressed the opinion that it will 


veterans’ housing. 

With the price lid off, authorities predicted steadily 
increased production and price adjustment by the mid- 
dle of 1947, barring labor trouble and the intangibles. 

Manufacturers recorded themselves in favor of a 
firm control on mill prices. In the South the hardwood 


on items that have been artificially depressed by OPA 
or where some items are out of adjustment with 
For example, the prices of 4x4s and 5x4s are 
expected to advance so that lumber will produce the 
same relative return as the heavier thicknesses. Some 
advances may be expected to eliminate discriminations. 

Shippers in some cases announced that they would 
execute unfilled orders at prices already designated 
and which were applicable when the ceilings were 
lifted. 


Current Statistics on 
Output and Distribution 


Lumber shipments of 406 mills reporting to the Na- 
tional Lumber Trade Barometer were 7.5 percent be- 
low production for the week ending Nov. 2, 1946. In 
the same week new orders of these mills were 7.2 
percent below production. Unfilled order files of the 
reporting mills amounted to 61 percent of stocks. For 
reporting softwood mills, unfilled orders are equivalent 
to 26 days’ production at the current rate and gross 
stocks are equivalent to 41 days’ production. 

For the year-to-date, shipments of reporting iden- 
tical mills were .1 percent below production; orders 
were 1.0 percent below production. 

Compared to the average corresponding week of 
1935-1939, production of reporting mills was 11.8 per- 
cent above; shipments were 6.1 percent above; orders 
were 10.1 percent above. Compared to the correspond- 
ing week of 1945, production of reporting mills was 
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NORMAL 
TIMES... 


















y 
We’d be making 
TRACKS for your door! 


We used to get up early and scout for 
orders all day long. Now we get up early 
to whip the production problems common 


to all mills. 


Whatever you do, don’t close the door. 
One of these days we'll be squared away 
again—and be filling your orders with 


Ferguson quality lumber. 


W. T. FERGUSON LUMBER CO. 


ST. LOUIS 1, MISSOURI 





Manufacturers 
and Wholesalers 
OF 
, SPECIAL LUMBER PRODUCTS 


Anything Made From 
Western Lumber! 

























WE MANUFACTURE 
AND SPECIALIZE IN 


Furniture Dimension 
Glued-Up Stock 


Carpenters’ and Special 
Mouldings 


Venetian Blind Slats, 
Rails and Fascia 


Ready-to-Assemble 
Furniture Parts 


Industrial Shook 


Remember, too, 


WE WHOLESALE 


Hemlock 

-.i Douglas Fir 

- Sitka Spruce 
Ponderosa Pine 

and other West Coast Woods 


Address all correspondence 
to our Kansas City ces 


ns 












Menvtectorers ond Wholesalers 1635 Dierks Bldg., Kansas City 6,Mo., Victor 4143 


Member of Western Pine Ass‘n., National Wooden Box Ass’n., Ponderosa Pine Woodwork, 
National-Americen Wholesale Lumber Ass‘n. 


West Coast Office: 910 Porter Building @ Portland 4, Oregon 
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‘* Between 





the World and the Weather 
Since 1854”’ 


THE BARRETT DIVISION 


ALLIED CHEMICAL & DYE CORPORATION 
40 Rector Street, New York 6, N. Y. 


Asphalt Shingles ... Roll Roofings . . . Built-up Roofings 


. . . Roof Repair Materials . . . Protective Paints 



























































MOISTURE-RESISTANT 
DOUGLAS FIR 























PLYWOOD 































































A Name That 
Stands for Quality 


in Plywood 


Soundbilt, as the 
name implies, is a 
w ell- manufactured, 
quality-produced ply- 
wood. It comes from 
fine, old-growth logs. 
It is made in a mod- 
ern plant. Soundbilt 
is a name you'll be 
hearing more about 
as things get back to 
normal—so that more 
Soundbilt can be 
made available. 


230 EAST F STREET , TACOMA 2. WASHINGTON 








LUMBER MARKET 





76.0 percent above; shipments were 60.2 percent above 
and new orders were 64.8 percent above. 


Southern Pine 


Production of Southern Pine by the 107 mills re 
porting to the Southern Pine Association for the week 
ending Nov. 2, 1946, amounted to 14,803,000 board 
feet. This was 14.21 percent below the three-year 
average for the same mills. Shipments for the week of 
Nov. 2 totaled 14,728,000 feet or 0.51 percent below 
production for the week. Orders placed during the 
week totaled 16,675,000 feet or 12.65 percent above 
production for the week. 


Western Pine 


Ninety mills reporting to the Western Pine Assgo- 
ciation for the week ending Nov. 2, 1946 cut 62,434,000 


feet. The same week a year ago the cut was 34,471,000 | 
feet. Shipments were 56,625,000 feet or 9.3 percent 


below production. Unfilled orders on hand for the 
week of Nov. 2 amounted to 185,188,000 board feet and 
gross stocks stood at 650,060,000 feet. 
In the Market Centers 

TACOMA—Excellent weather continues to help log- 


ging. It is estimated that sufficient logs to build } 


between 500 and 1,000 average sized homes are being 
rafted into Tacoma’s harbor every week. Flooring, 
ceiling, siding and other grades of lumber are still 
scarce and in good demand. Maritime strike is still 
the chief obstacle confronting the lumber industry in 
this area. Labor situation is excellent. 
MINNEAPOLIS—Customers and dealers as well 
are getting more particular about the grades of lun- 
ber they are willing to accept. Rural demand is falling 
off due to expected weather conditions. Supplies some- 
what better in the last fortnight, especially in the 
Northern Pine area. Weather spotty and difficulty in 


securing equipment and repair parts is a decided 


drawback. 


KANSAS CITY—Weather conditions good and mills } 
are turning out a considerable amount of lumber with | 


particular emphasis on hardwoods. Shortage of rail- 
road cars is critical and a considerable amount of 


stock is backing up at the mill. Federal Reserve Bank f 


of Kansas City reports that retail sales of 130 line 
yards in the Southwest during September were 10 per- 
cent larger than a year ago and the gain for the first 


nine months was 46 percent. Stocks of the same yards | 


during September rose 10 percent, but on Oct. 1 they 
were 38 percent under a year ago. 

MEMPHIS—Oak flooring manufacturers have about 
as much oak as their yards will hold. Much of it is 
green, the mills shipping it for fear the subsidy would 
die when price controls were ended. Oak flooring pro- 


duction is almost double that of a year ago, but the | 


finished product moves out as fast as it is milled. 

Retailers are still having difficulty getting sash and 
doors and interior trim. Building boom continues un- 
abated over much of the South. 

NEW ENGLAND—Maine mills which have beet 
working only at 50 percent capacity in the last two 
years will go back to normal production now that con- 
trols are off. Maine now has available an estimated 
250 million board feet of construction lumber. At least 
a million feet is well seasoned. 














November 23, 1946, AMERICAN LuMBERMAN & 











me ~S 


| | ! . 





nt above 


mills re- 
the week 
00 board 
1ree-year 
> week of 
nt below 
ring the 
nt above 


ne Asso- 
2,434,000 Fi 
4,471,000 
§ percent f 


for the 
feet and 


help log- f 
to build J 
ire being f 
Flooring, § 
are still f 


e is still 
lustry in 


as well f 
; of lun- Ff 


is falling 
ies some- 











y in the ff 


ficulty in 


decided ff 


and mills | 


ber with 
: of rail- 
nount of 
rve Bank 
130 line 
e 10 per- 
the first 
me yards 
t. 1 they 


we about 
. of it is 


RM ea agapae t enon pete 


dy would § 


ring pro- 
but the 
led. 
sash and 
nues ul- 


ave been 


7 


last two j 
that con- § 


stimated 
At least 


RMAN & 











AMERICAN Lumber Handling Equipment 
for Saw Mills, Veneer Plants, Industrials 





Hydraulic & Electric Elevating Tables 
Automatic Dry Kiln Car Lumber Stackers 
Dry Kiln Car Gravity Flow Unloaders 
Planer Feed Elevators 
Semi-Automatic Dry Kiln Car Lumber Stackers 
Elevators for Stacking Dry Kiln Cars by Hand 
Electric Lumber Transfers 

Passenger, Freight & Industrial Elevators 


A 
ieorican 


ELEVATORS 


DESIGNERS AND MANUFACTURERS 
OF SPECIAL EQUIPMENT 


MANUFACTURING COMPANY INC. 


2119 Pacific Avenue, Tacoma 2, Washington | 
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. 





You'll | Get Plenty = 
ACTION with a 


CORINTH 


NO. 2 SAWMILL 
...and Fine Lumber Too! 


By actual tests, the Corinth No. 2 
Sawmill has proved its superiority 
in the fast production of fine lum- 
ber—softwood, hardwood and 
mixed. This accurate mill, which 
may be used as a portable outfit or 
set up On a permanent foundation, 
is so sturdily constructed, it will 





steel machine cut ratchet 
wheel, for cutting very 
accurate lumber. 


Geiieclionin steel head- 
block base with adjustable 
split knees with McDon- 
outh boss dogs, and rever- 
sible wearing plates for 
double-length service. 

Fast, improved heavy-duty 
belt feed works will with- 
stand hard usage. Bronze 
bushed idler pulleys for 
pressure gun greasing. 

Steel machine cut racks 
and pinions securely fas- 
tened to split knee assure 
long life, and extreme ac- 


stand up in even the severest curacy. Replaceable with- 
services year after year. out removing entire knee. 
Send for complete specifications | Adiustable rope feed gears 
and delivery dates. For out-of-the- permit easy elimioation ~g 


ordinary sawmill problems, ask 
for the services of a Corinth 
engineer. You can depend upon 
him to find a practical solution. 


CORINTH MACHINERY CO, 
CORINTH, MISSISSIPPI 





tween gear and pinion. 
Cast steel carriage wheels. 
Guide wheel machined to 
fit 20-lb. machined “T” 
rail track. 

18” Steel Splitter Wheel. 


; 


| Speedy and accurate dou- 
ble-acting set works with 

















BOOKS BY THE LATE DOUGLAS MALLOCH 
(The Lumberman’s Poet) 


LIVE LIFE TODAY... 


"Live life today as though today were all"—is the 
theme of Douglas Malloch's inspiring poems. No 
one can read them without a renewed zest for life 
and living. 192 pages. Size 8 x 5!/2 inches. $1.50 


per copy. 
COME ON HOME... 


The author has been called “the world's greatest 
optimist"—"a clear visioned prophet"—and a poet 
whose verses brim with “the philosophy of sunshine" 
—"refreshing, simple, direct and human.” This book 
contains favorites that Mr. Malloch read in his trav- 
els throughout the country. 222 pages, size 8 x 5'/ 
inches. $1.50 per copy. 


THE HEART CONTENT... 


In these “lyrics of Life" Mr. Malloch struck a high 
note. They are full of the inspiration, help and hu- 
mor that caused his poetry to be "Called good by 
the greatest of all critics, the people." This book 
of dented and happy verse includes the favorite 
and widely quoted poem “TODAY.” 
Size 8 x 5!/2 inches. $1.50 per copy. 


All three books, postpaid, for only $4.00 
Book Department 


AMERICAN LUMBERMAN 


139 N. Clark St. 
Chicago 2, Illinois 


168 pages. 








HERE’S better, faster 
MOISTURE TESTING 


PORTABLE 
EASY TO USE 


NO POINTS TO BREAK 
OR MAR. 


ACCURATE DOWN 
TO 0% 


#4 VERSATILE 
MODELS... 


L-2, Flat Surface Type: for smooth surfoced moterials. 


K-2, Irregular Surface Type: specially 
smooth materials of ony contour. 


designed for rough or 


V-2, Thin Material Type: for thin, smooth surfaced, flot materials. 
‘Scientific calibration, bosed on standard method for your trade, supplied with. 


each instrument. 


MANY APPLICATIONS — Moisture Register is based on principle of high frequency 


power absorption. All models have wide field of 


all indus- 





v 7 


tries — as to materials, methods of use and range of moisture content. Special 
colibrations for specific needs supplied at nominal cost. 
WRITE TODAY for complete information, specifying type of material and range of 


moisture content to be tested, 


MOISTURE 


REGISTER COMPANY 


| DEPT. A, 133;NORTH GARFIELD AVE., ALHAMBRA, CALIF. 









FOR 
LUMBER 
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Knudson & Mercer Lumber Co. 
Purveyors fo 
Accredited Retail Lumbe: Dealers 
for 51 years 
LUMBER FROM SOUTH, WEST, NORTH 
Sash & Doors, Wallboards and Most 
Standard Specialties 
28 E. Jackson Bivd., Chicago 4, Ill. 














This Managerial File 


will save you endless time and 
greatly increase your working 
efficiency. Keep it beside your 
desk for important papers— 
pending matters, cost and pro- 
duction records, sales reports, 
profit and loss statements, etc. 
For office or home. Attractive 
appearance. Double locked. 
Write for circular. 


Northwest Metal Prods. Co. 
1337 E. Mason, Green Bay, Wis. 

















DISTRIBUTORS 
LUMBER © STOCK MILLWORK ®@ BUILDERS’ 


SUPPLIES 
BUILDING PREFABRICATORS 
INDIANA DEMOUNTABLE HOUSING, INC. 


M jland 


BUILDING =— inc. 
907 E. MICHIGAN ee 








INDIANAPOLIS 6, IND. 








Since 1922 
THE DAD & LAD & 


Asphalt and Asbestos Roofing 
Cements, Paints and Compr.unds 


Factory and Executive Offices 
NEW LENOX, ILJ.INOIS 








WHITE PINE Idaho--Ponderosa-- 
California White 
Also and Sugar Pine 


ie Cedar and 
Fir Wallboar d West Coast Products 


William Schuette Company 
New York 


Office—41 East 42d St. PITTSBURGH, PA. 














WANTED 


Cherry & Birch squares 2!/."" x 2!/2"' x 20" (or 
multiples) 

Also Cherry lumber 4/4 to 8/4 inclusive 

Ash, Birch & H. Maple 4/4 to 16/4 inclusive 

S. Maple, Birch & Poplar 4/4 

Basswood 5/4 


WARREN ROSS LUMBER CO. 
Falconer, N. Y. 








Leose Leaf 


TALLY BOOKS 


wit Sheets with 
aterproof Lines — 


Send for Catalog of 
Lumber Yard Supplies 


Frank R. Buck & Co 














2133 Touhy Ave., Chicago 45, Ill.. 











Manufacturers 
PINE & POPLAR BX: 
LUMBER 


«> 
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LA_ GRANGE, GA. 











Louisville Cement Appoints 

Homer L. Baker Sales Manager 
The appointment of Homer L. 

Baker as sales manager of the 


Louisville Cement company, manu- 





Homer L. Baker 


facturers of Brixment and Speed 
portland cement, has just been an- 
nounced by John H. Mallon, vice 
president in charge of sales. 

Joining the Louisville Cement 
company in 1927, he was southeast- 
ern sales representative for thir- 
teen years. In 1940 he was brought 
into the home office to become as- 
sistant sales manager. 


Winton Lumber Sales Company 
Announces Executive Changes 
Jim Stricker, executive vice pres- 
ident of the Winton Lumber Sales 
company, Minneapolis, announces 





WN ULF KUFWIS 


the appointment of George (Q, 
Swanson as general sales manager 
with Ed. C. Gabler, assistant sales 
manager in charge of wholesale 
sales and Ray V. Ring, assistant 
sales manager in charge of easterp 
sales. Having become president of 
the United Lumber Yards (Calif.), 
Modesto, Calif., Jim Stricker will 
be moving to California in the near 
future. 


James E. Dewey, Well Known 
Michigan Lumberman, Dies 


James E. Dewey, 62, well known 


Michigan lumberman, died in Bay 
City, November 4. 

He had been associated with the 
Stearns Lumber company, Luding. 


ton, Mich., secretary of the Bige- f 
low-Cooper company, and associated f 
with the Kneeland-Bigelow Lumber ' 
company until 1927 when he re ff 


signed to form his own company. 

He was a member of the Michi- 
gan Association of Traveling Lunm.- 
ber and Sash and Door Salesmen 
and the Michigan Old Guard Lun.- 
bermen. 


James Walker, Publisher of 
Lumber Trade Journal, Dies 
James C. Walker, 83, publisher 
of the Mississippi Valley Lumber- 
man, died Oct. 25 in Minneapolis. 


Mr. Walker was connected all his f 
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life with the magazine which was 


founded by his father in 1876. He 
was well known among lumbermen 
from the east coast to the west 
coast and in the South. 

In 1893 James Walker and his 
brother Platt B. acquired joint in- 
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ANOTHER unit in the plant expansion program of the Savogran company, Boston, is the new 
factory building in Norwood, Mass., now rapidly nearing completion. 


November 23, 1946, AMERICAN LUMBERMAN ©& 
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CARAOAMSS COLLIER CO. 


REPRESENTING the building industry was the float of Carr, Adams & Collier, at the recent 

four-day celebration held in Dubuque to honor the state of lowa which will be 100 years old 

on December 28. The date marks the 80th anniversary of the company, makers of Bilt-Well 
woodwork. This was one of two floats entered in the centennial parade. 





terest in the magazine, which con- 
tinued until 19830 when James be- 
came the sole owner. During all 
those years James Walker spent 
much of his time traveling around 
the country, gaining first-hand 
knowledge of the industry. 

Mr. Walker held membership No. 
728 in the International Concaten- 
ated Order of Hoo-Hoo. 


John H. Hough Joins Staff 
of Southern Pine Association 


Announcement has been made 
that John H. Hough has joined the 
Southern Pine association as a field 





John H. Hough 


engineer, To this position he 
brings a background of many years 
experience in promotional:work and 
In agricultural engineering. He 


has recently returned from four 
years of military service, thirty 
months of which were spent over- 
seas. 


Indiana Hardwood Lumbermen 
Hear Talk on Modified Woods 

The third fall meeting of the In- 
diana Hardwood Lumbermen’s as- 
sociation was held at Purdue uni- 
versity Nov. 2. Dr. Alfred Stamm 
from the Forest Products labora- 
tory gave the principal address on 
Modified Woods, telling how wood is 
improved for many purposes under 
various processes of impregnation, 
heating, pressing and others. 

The subject of the Forester’s Job 
in Indiana and Its Relation to the 
Hardwood Industry was discussed 
by R. F. Wilcox, state forester; R. 
H. Grabow, forest supervisor; K. 
Welton, soil conservation service, 
and E. R. Martell, department of 
forestry and conservation. 


Promotions and Appointments 
Dr. WARREN L. MCCABE, cur- 
rently head of the Chemical Engi- 
neering department, Carnegie In- 
stitute of Technology, Pittsburgh, 
will become director of research for 
the Flintkote company, New York, 
on February 1. He will succeed 
Dr. JOHN J. STANKO, who will 
serve as technical director of the 
company’s Pacific coast operations. 


EDMUND FRANK CARDIN, Ta- 
coma, Wash., a timberman for 33 
years, has been appointed liasion 
officer between the National Hous- 
ing agency and the Washington 
State Land Commission. His of- 
fice will be at Olympia. 


Buitpinc Propucts MERCHANDISER, November 23, 1946 











PAUL B. BERRY 


Wholesale — Commission 


Grand Rapids 6, Michigan 


More than 25 years square 
dealing with mills and consum- 
ers. With a buyer's market in 
the near offing why not let's 
get together in nadities your 
product? Write me. 








Always in market for lumber of | 
| good quality. Tell me what you | 
| have to offer. | 











SUGAR & WESTERN 
PINE AGENCY 


#1 MONT E 


AN FRANCI 


SU GAR Pattern Lumber 


Selects and 


PINE Shop 


i 

1 California Ponderosa Pine | 
= Ul rine Specie ts tor « Yea ' 
: 


It’s Quicker to Repair Saws 
Than to Get New Ones 


We can cut your old saw down, 
if not burned, or cracked in the 
center, and insert one of Simonds 
four popular styles—2!/2 or 3 or 
B or F. Saw will be like new 
when we return it. 
It takes 6 to 8 weeks to get a saw 
cut down just now, but it takes 6 
to 8 months to get a new one. 
All kinds of circular saw repair- 
ing. 
J. H. Miner Saw Mfg. Co. 
Meridian, Mississippi 
Incorporated in 1912. 


The Original Miner Service 


























.S ; P Low Cost 
~ Toxic-Water Repellent 
Preservatives 


Chlorinated Phenol Toxic Base. 

Positive protection against Rot, Fungi, - 
Termites, Excess Moisture, etc. , 

Formulations to meet all official specifica- 


tions. 
A profitable retail item for Lumber Yards. 














Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL CO. 


MEMPHIS, TENN. 
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ADVERTISING 


PAYABLE IN ADVANCE 
Se must be in office of AMERICAN LUM- 


N ten days prior to publication 
date. Rates are based on number of WORDS 
and consecutive insertions as shown below. 
Be sure to count address. For “blind’’ ad- 
dress care this publication count 5 words. 
Advertisements are set in uniform style, in 
proper classification, with first line in capitals, 
if so ordered, 

Extra lines of white space count as 5 words. 
Please specify CLASSIFICATION desired. 


8c per word for one insertion. 

7c per word, per insertion, for 2 consecutive 
insertions. 

6c per word, per insertion, for 3 to 5 consecu- 

tive insertions. 

MINIMUM CHARGE §1.60. 

Attractive discounts for 6, 13 or 26 consecu- 

tive insertions. 

When answering “blind” advertisements ad- 

dress number shown care of 


AMERICAN LUMBERMAN & 
BUILDING PRODUCTS MERCHANDISER 
139 N. Clark St., Chicago 2, Illinois 








HELP WANTED 








Wanted a man near Rockford, Illinois, to fig- 
ure O.P.A. prices in lumber, building materi- 
als, millwork and etc. A part time job as we 
are a small company. Address C-55, Amer- 
ican Lumberman. 





MILLWORK SUPERINTENDENT 
Florida Millwork Plant wants to employ a 
man thoroughly experienced as Superintend- 
ent, Estimator, Detailer and Biller. Give brief 
history of experience and references. Address 
D-56, American Lumberman. 





BAND SAW - ANVIL MAN 


or 
Stretcher Roll Oper. 


Excellent opportunity for right man. Steady 
work, Boston suburb. Write, stating age, ex- 
perience and expected salary. 

P. O. BOX 1071 

BOSTON, MASS. 





Manager 
Manager for yard in large Midwestern city, 
with or without investment. Wonderful op- 
portunity for right man. Reply E-37, Amer- 
ican Lumberman. 





Wanted—Young man with some experience 
in Sawmill or Lumber Business or with knowl- 
edge of lumber and timber to train for Man- 
ager. Now to assist Manager who wishes to 
resign on account of age. Permanent job 
operating six foot band mill at nice town 
in Northwestern Ohio. Address E-45, Ameri- 
can Lumberman. 





HELP WANTED IN CALIFORNIA 


The Diamond Match Company offers experi- 
enced retail lumbermen positions as book- 
keepers, yardmen, salesmen, assistant mana- 
gers and managers in Northern California 
retail yards. Exery opportunity for advance- 
ment. Permanence assured for satisfactory 
service. State qualifications and salary ex- 
ected in first letter. The Diamond Match 
ompany. Main Office Chico, California, 
Attn.: K. L. Brownell. 





Wanted: Head Sawyer for steam circular mill. 
Potter Lumber Company, Allegany, New York. 
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HELP WANTED 


Wanted: Lumber grader for Distributing Yard 
on Hardwoods and White Pine. Steady work, 
union scale. Addess E-42, American Lumber- 
man. 


WANTED: Experienced lumber buyer for our 
associated companies. Must be familiar with 
lumber. Should be familiar with hardware, 
paint and accessories. Should be under 50 
years of age and must be able to give good 
references from former employers. Good sal- 
ary. Permanent position. Address J. F. 
Donahue, 1535 S. Main St., South Bend, In- 
ana. 














Wanted: Girl with lumber experience to 
assist with bookkeeping, cashier, and secre- 
tarial work. State training, age, experience. 
Starting salary $150.00 per month plus bonus. 
Address E-32, American Lumberman. 


Wanted: Inside lumber and millwork sales- 
man. perienced. Starting salary $225.00 
per month plus bonus, with amy for 
advancement. Progressive Chicago retail 
concern. Will pay more if experience war- 
Address E-31 American Lumberman. 





rants. 





VETERAN 
LUMBER EXPERIENCE necessary and ability 
to type, good at figures. Inside work, physi- 
cal disability no barrier. Pleasant ——. 
conditions. Standard work week. Salary an 
overtime. The Prendergast Company. P. O. 
Box 1771, Newburg Station, Cleve 5, Ohio. 





BAND RESAWYER 


Prominent piano manufacturer requires cap- 
able resawyer with excellent experience and 
ability to care for own saw. Permanent posi- 
tion under ideal Mill Room conditions. Reply 
fully, stating age and work experience to:.. 

Personnel Manager 

THE BALDWIN COMPANY 
1801 Gilbert Avenue 
Cincinnati, Ohio 





HARDWOOD LUMBER INSPECTOR 


Permanent connection with good working 
conditions in Grand Rapids, Michigan—a 
good city in which to live. Address E-52, 
American Lumberman. 





Experienced Lumberman familiar with Yellow 
Pine and Southern Hardwoods who can as- 
sist Sales Maneger in office details, corre- 
spondence, etc. Chicago Wholesaler. State 
age, experience, references and salary ex- 
pected. Address E-54, American Lumberman. 


WANTED: PRODUCING SALES MANAGER 


Well established Chicago Wholesale Com- 
any has opening for experienced producing 
Sales Manager thoroly familiar with West 
Coast and Inland Empire woods. Must know 
where and how to procure and sell. Give 





complete qualifications, experience and ref- 
erences, ddress_ E-55, erican Lumber- 
man. 





Hardwood Inspector to handle yard and 
grade lumber. Good town and living condi- 
tions. Permanent job. Address E-56, Ameri- 
can Lumberman. 


WANTED: Yard Managers, Counterman, Es- 
timator experienced in retail lumber business. 
Old Detroit firm. State qualifications. Ad- 
dress E-57, American Lumberman. 








Wanted 


By well established millwork concern cater- 
ing to architectural woodwork, an experienced 
draftsman and estimator. State age, experi- 
ence and salary. Address E-58, American 
Lumberman. 


SITUATIONS WANTED 


Experienced Lumberman; 15 years experience 

operating a retail lumber yard. Age 40, with 

family. Seeking opportunity for advancement. 

Presently employed. Address D-55, American 
erman. 


MILLWORK SUPERINTENDENT AND DRAFTS- 
MAN. Years of experience high class de- 
tailed millwork. Good producer. A-1 Reference. 
Address B-4U, American Lumberman. 


ACCOUNTANT—OFFICE MANAGER 
Executive ability: twenty-five years with large 
lumber manufacturing concern. Excellent ref- 
erences. Prefer south or northwest location. 
Available January 1. Address E-47, American 

erman. 


























Want position as manager millwork manufac- 
turing or jobbing business. Write E-48, Amer- 
ican Lumberman. 


November 











SITUATIONS WANTED 


—— ——s 
LUMBER MANUFACTURERS 


Would like to contact mills and producers oj 
wood products who desire a representative in 
the Chicago and vicinity area. Qualified by 
twenty-five years experience in this areg, 
Either salary, commission or any other ar. 
rangement. Address E-50, American Lumber. 
man. 











Millwork, Estimator, biller and detailer de. 
sires change. Architectural graduate. Fifteen 
years experience in all types of special and 
stock millwork. Address E-51, American Lum. 
berman. 





Retail Lumberman: Qualified to assist owner, 

manage yard, direct sales, desires associa. 

tion yard preferably North Atlantic States. Ex. 

cellent References. Address E-49, American 
erman. 





Salesman—Fifteen years’ experience in buy. 
ing and selling all sp of L desires 
sales representatation for lumber mill for 
Cincinnati, Ohio, and surrounding territory, 
Commission basis only. Address E-61, Amer. 
ican Lumberman. 


LUMBER & DIMENSION WANTED 


Cash on delivery for 250,000 feet, less or more 
of merchantable lumber delivered St. Helena, 
California. St. Helena Bldrs. Supply. St, 
Helena, Calif. 


LUMBER WANTED—Direct from saw _ amills, 
Cut or random sizes for prefabricated hous 
ing. Will pay cash for any amount for im. 
mediate and future delivery to Philadelphia, 
Pa. Can use 100,000 ft. daily. Contract for 
your entire output. Write Century Prefabricat- 
ing Corp., Box 43, Haddon Heights, N. J. 


Retail yard established 25 years would like 
Southern Pine, Western, Sugar and White 
Pine, Hemlock, Fir and Larch, and Idaho 
White Pine, 4/4 and 8/4 and heavier, green 
or dry, rough or dressed, small or large mill 
stock. Write Box 662, Saginaw, Michigan. 


WANTED TO BUY 


a -s> Clears—Pine and Spruce. 
- ORTS —K.D. Clears — Pine, Fir, Spruce, 


edar. 
CUT STOCK—Dry Clears—Pine, Fire, Spruce, 


Cedar. 

CORE STOCK—Pine, Spruce, Cedar. 
DOWELS—Hardwood and Softwood. 
GLUED-UP—Shorts—Pine, Fir, Spruce. 
STAINED SHOP—Pine. 

Carload or LCL—Will furnish cutting orders to 
suit. ROLLIN S. CROW, 20 N. Wacker Drive. 
Chicago 6, Ill. 





























KITCHEN CABINET PARTS WANTED: Kitchen 
Cabinet Manufacturer wants to buy carloads 
of cabinet ends 5°’ thick Gum or other hard- 
wood panels with lumber core 24x36” size. 
Also cabinet fronts assembled and 5x11!/," 
shelves all of hardwood. If you will enter- 
tain orders please write care of Box No. E-2l, 
American Lumberman. 





WANTED—5000 UNITS PER WEEK 
1 pe. 1%x3}}"" 33 SISIE 
2 pes. Ypx3"” 347%" SISIE 

/ex8" 283) 


2 pes. 7/gx6’" 28 SISIE 
Sound Hardwoods. Partially Dry (No Sof 
Hardwoods). 


Address E-23, American Lumberman. 





WANTED 


1. Several million hardwood cubes, 1-9/32" 
and 134" sizes, dry, clear, D4S. 


2. Several carloads 4/4, K.D. White Pine 
shorts, D2S, bundled to size. 


3. Several carloads hard and softwood mould: 
ings and squares, K.D. cut to short sizes. 


4. Several million feet 9/32’ or 5/16” K.D. 
clear, Western Pine, Dl or 2S, cut to age 
fied short widths and lengths or RW4L. 

Address C-59, American Lumberman. 





10 cars a month of 6’, 7’ or 8’ new or used 
hardwood stacking sticks. E. J. Gaiennie, 
Shreveport, La. 


— 


1 car—5/4 or 6/4 kiln dried basswood. Can 
also use dimension stock. No. 2 choice soft 
ine. Better grades. National Industries 
638 North Pulaski Road, Chicago. 





mt 





Urgently need Plywood %ths or 1/2" 3-3 Grade 
to cut 15 x 15° any quantity or carload pu! 
chase. Will pay cash. Box Holzworth 
Bridgewater, Mass. ‘ 


23, 1946, AMERICAN LUMBERMAN & 








